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37 Years devoted to Progress in Oilheating and Airconditioning 











LL 
—————— 
— 
— 
— a 
—— ae . 
Money oe —— : 
is the Spur ee 
Plan aims to reduce eee | P 
delivery Costs ee ae 
ver: — i ——s 
—— es 


ca 
Will oil $6 
Demand erow? | 


Needs fine Service 
and Product 


Viore on o> 


stack Controls 
Test once a year, 
says Sparky 


Seattle sf 


convention 
Highlights 








This typical Brodie BiRotor per- 
formance proves why world-wide 
acceptance has grown through 
three decades of service. If you're 
planning a metering installation — 
callon Brodie experience—as near 


Here’s Tre al, as your phone! 
low-cost maintenance 


...only $1.13 per year maintenance 
on 10 Brodie 6iRotor Meters...with 


average thruput of 3'2 million 


Lill , sn 
gallons a month. (per meter) By ~ 0" BD 


AVERY WHERE « BRODIE is linked with Progress ’ *) | Se ea 
e's another example from SOUTHERN CALIFORNIA 


RALPH N. BRODIE COMPANY 


San Leandro, California, U.S.A. 
H CABLE ADDRESS: “BRODICO” 
ere are actual cost-saving facts about the MT. VERNON, N.Y., 550 So. Columbus Ave. 


durability of Brodie BiRotor Meters—shown by the rec- DALLAS 7, TEXAS, 167 Parkhouse St. 

ords on Richfield’s Colton Bulk Plant in California: This SEATTLE 9, WASH., 221-9th Ave. N. 

plant was put into operation in March, 1956 with 10 CHICAGO OFFICE: 1227 Circle Ave., Forest Park, Ill, 
Brodie BiRotor Meters and accessory equipment. Aver- Se Sree Sis Ges Seer See See 

age thruput is 314 million gallons per month — gasolines, 


“ 


kerosene and diesel. Total expenditure for 3 years on 
maintenance for BiRotor Meters, Brodimatic Counters 
and Printers, and Strainers has been $33.92—$1.13 per 
meter! Further proof you don’t have to “baby” Brodie 


BiRotor Meters — operate them at full rated capacity. 


REPRESENTATIVES with STOCKS AND SERVICE FACITCCFeEes IN ALL PRINCIPAL CITIES 





HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


. 


Unending Attention 


he 
¢ 
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Even though Sundstrand’s patented Rota-Roll pumping 
assembly has long caleeak the oil heat industry's un 
qualified approval as being head and shoulders above all 
others—the search for ways to improve it never ends 
One important factor should be noted—changes are 
made in production models only after rigorous labora 
tory and field tests. Most recent of these developments 
is the use of a steel key securely welded in a slot in the 
small gear of the Rota-Roll pumping element and en- 
gaged in a slot in the drive shaft. This increases bearing 
surface and shear resistance which is particularly impor- 
tant when pumping fuels with minimum lubricating 
qualities. Constant, practical product improvement 1s 
another reason why Sundstrand remains first in fuel units 


SUNDSTRAND HYDRAULICS 


DIVISION SUNDSTRAND CORPORATION 
(formerly Sundstrand Hydraulic Division, Sundstrand Machine Too/ Co.) 


2210 Harrison Ave., Rockford, Ill.—Eastern Sales Office; 89 Summit Ave., Summit, N. J 
Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand Hydraulic AB 
Stockholm; in France by R. S. Stockvis, et Fils, S. A., 20-22 Rue Des Petits-Hotels, Paris 





“We find the SUN-RAY 
OIL-FIRED WATER HEATER 


to be eminently satisfactory on every point” 


@ 4% times the recovery rate of gas water heaters 

@ 8% times the recovery rate of electric water heaters 
Up to 180 gallons per hour —100°F. temperature rise 
COPPER MODELS—30, 45 and 65 gallon sizes 
GLASS LINED MODELS—30, 50 and 70 gallon sizes 


PATRICK F. 
CAPUTO 


SUN-RAY 

FULLY AUTOMATIC 
OIL-FIRED 

WATER HEATER 


15 YEAR WARRANTEE 
ON COPPER MODELS 


10 YEAR WARRANTEE 
ON GLASS LINED MODELS 


SUN: RAY BURNER MANUFACTURING CORP. 


39-24 QUEENS BOULEVARD - JAMAICA 35, N. 
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2 West 45th St., New York 36, N. Y. 
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Among other things 


Leading off the feature section this month is a report 
covering the interesting activities in Seattle during the Oil 
Heat Institute of America’s annual convention there from 
April 28 to May 2. The Oil Heat Institute of Washington 
met at the same time, so that the good crowd and fine pro 
gram combined for a very worth-while week 

And, on page 62, read about The Honorable Clinton A 
Clauson, Governor of the State of Maine, You'll find it 
interesting, because the Governor with his son operates 
C. K. Clauson, Inc., Waterville, Me.. an oilheating dealer 


ship offering oilburners, fueloil and 24-hour burner service 


Cover photo: Miss Phyllis E. Larson operates an address 
ing machine at Sawyer’s, Worcester, Mass. The picture 
was taken to illustrate the st ry. “Money 1s the Spur , 
page 53. It tells how the company inaugurated an incen 
tive plan for its fueloil truck drivers, which does not affect 
regular salaries, but gives the drivers an opportunity to 
make a bonus. Of course, it’s all aimed at maximum pri 

duction per truck at the lowest possible delivery cost 





Ss TIMES there 1s magic in a \ 
The simple act of calling th 
OH! Conventi 


“National” affair resulted in 


substantial increase in attendan 


cific Northwest 


previous conventions out 
though a relatively few attend 
other sections of the country 
There were about 900 fuel 
oilheating men attending som 
of the 


bought the 


sessions including 6 
$25 tickets and 
including 

Only about 75 of the men 
the East and Midwest which 


standable because of the distar 


everything 


but these Were new Ta 
the Pacific 


brought along some new angles 


expense, 
most of group and 
problems. At the same time, they 
tainly picked up some good 
take back home 

The 


this was the first national conv 


interesting point her 
held on the Coast and it got 
advance publicity which built uy 
high degree of interest and particiy 
ilheating 


Oregon 


tion among the fueloil and 
dealers of Washington 
Idaho, Nevada 

They were well repaid for 


and California 
taking 
the week off to sit in the meetings at 
Seattle and to swap viewpoints witl 
visiting firemen from the East 


tes for financial assist 
ance to local oil heat advertising 
campaigns continue to come in to the 
National Fueloil Council. At the latest 
Directors Meeting on May 20, ten 
more were approved which brings the 
total number to 32 and the total in 
half 


dollars. This compares with 32 pr 


vestment to one and a million 
grams approved in all of last year for 
a total sum of $861,000 

The 1959 list is nowhere near com 
pleted since there are about 20 mor 


6 


ts in some stage of early devel 
nt. Some of them are waiting for 
nitial market analysis which must 

Board 
which must be developed by the 
staff at the head office 


rs are just at the point of having 


le consideration by the 
limite d 


| for particulars and procedures 
the holding of small preliminary 
ngs with local marketers 
All of the programs approved up to 
including the April meeting of 
Board have received their checks 
Council 


their financial year 


covering the first 
The sex 
go to them six months 
adjustments to in 


h inges 1n the local 


has been 
f timing, For 
nth 


than five m« 


surprisingly little delay 


The one major problem re 
to b 
midwestern 


The nin 


now supplying th 


solved enlisting 
s into the 


Inv vre up major re 
funds repr 
indus 


ut three-fourths of the 


} 


volume on the East Coast. 
but only a little over a third of that in 
the Midwest 
been 


ind supplying the refiners’ 50%. This 


Nevertheless, they have 


arrying the Midwest campaigns 


is good industry sportsmanship, but a 
little unfair. There are indications that 
some other prominent midwestern re 


finers may come in with the group 


S HARD to send this page to the 


I 
I printer in any month without hav 


ing at least one grin over the problems 
f the gas industry 
Several friends in the industry have 
alled my attention to an amusing in- 
cident in connection with the national 
television program, “Playhouse 90,” as 


presented one evening in late April 


The show was called “Judgment at 
Nuremberg.” It was a rather gruesome 
reproduction of the war criminal trials 
that got rid of most of the 
Nazis after World War 1 
points in the presentation the sound 
the 


prominent 
At several 
track was stopped whil actors 
kept their mouths moving 

had 


references to the camps at Buchenwald 


The story, of course, several 
and other similar horror spots where 
folks had been liquidated in great 
numbers in gas chambers. Obviously, 
the sponsor of the program would take 
a dim view of such lethal references 
to his product, so the TV network very 
graciously cut off the sound at each 


reference to this unhappy facility 


W' ARE again approaching the 
time of year when the Bureau of 
Mines will 
fueloils from all over thi 


characteristics 


collect many samples of 
country to 
analyse their important 
1 b has been 


Perhaps the already 


started since the findings are normally 
published in August. This project was 
undertaken three or four years ago at 
the urging of the Technical Division 
f Oil-Heat Institute through the « 
yperation of API 

Like any other hard working gov 
ernment agency, the Bureau of Mines 
has a limited budget, and each year 
carefully scrutinizes it to be sure that 
only the necessary projects are carried 

Last fall there was some hesitation 
about this special project for our in 
dustry, but we did manage to stay in 
the budget 1959. The 
over the feasibility of this program 


for question 
came about because the correspond 
ence files from the industry were al 
most empty. In other words, so little 
interest had been actively shown by 
oilheating equipment manufacturers 
and by fueloil distributors that the 
Bureau is wondering how badly we 
need the survey. 

Actually, it is mighty important for 
oilheating because it discloses some 
rather unsatisfactory fuels even though 
they represent a very small volume 
Budgets will be up for consideration 
again in a few months. It would help 
for 1960 if the Industry showed more 
active interest through correspondence 
or perhaps visits to the laboratory at 


Bartlesville where the work is done 


June 


1959 





YOUR BEST 2) ANSWERS 
TO THE OTHER FUELS... 


Under today’s conditions, the fuel oil dealer who wants to 
make progress MUST provide his customers with a clean and 
completely automatic Fuel Oil Service. 


By combining these two Scully developments, you will have 
clean and completely automatic service to promote and sell 
to your customers — and to assure you greater profit. 


Scully VENTALARM © Signal 


Saves 5 to 7 Minutes per Drop.... 


Millions of VENTALARM Signal in- er installations, the VENTALARM 
stallations on home fuel oil tanks are 
the best evidence that the product has 
advantages for the dealer, the driver, 
and the customer. For new or old burn- 


Signal (with protected resonance 
chamber) gives quick delivery and 
absolutely safe delivery, without the 
driver entering the house. 





Write for all of the facts about the VENTALARM Signal and 


what it can do for you. 


Scully UNIFIL ® System 


Can Pay for Itself in a Year... . 


It makes all fill pipes in your area 
THE SAME SIZE. This is only one 
reason why you'll increase gallons 
delivered with your present equip- 
ment when you use the UNIFIL Sys- 
tem. You get better connections, you 
get the means to faster pumping 
speeds, and the driver never has to 
drop the nozzle during delivery. And 


drivers like the UNIFIL System. No 
more removing gloves in cold weath- 
er, and no more working like a 
plumber to remove plugs or ice. Vari- 
ous connectors make the UNIFIL Sys- 
tem adaptable to EVERY fuel oil cus- 
tomer. Write for a copy of the UNIFIL 


folder. It gives you all of the facts. 


VENTALARM Signal — the signal that revolutionized delivery 
and is saving millions of dollars annually for the industry. 
UNIFIL System — the result of 20 years’ experience with tight 


connections for fuel oil delivery. 


SCULLY SIGNAL COMPANY 
176 GREEN STREET 


A 


° MELROSE 76, 





MASSACHUSETTS 


by Jim Collins 


WASHINGTON—Some relaxations of 
import controls are now in the works 

but they are not expected to in 
crease by much the total allowable per 
mitted to enter the U.S 

Controls on imports from Canada 
have now been lifted, but the net ef 
fect may be an increase of only 20,000 
barrels daily, into the Pacific North 
west. However. the Canadian govern 
ment is grateful for this gesture to 
wards amicable relations between their 
S. And, this new 


attitude on the part of the Canadians 


country and the U. 


may have a significant effect on the 
type of fuels policy to be adopted in 
Ottawa. A bill establishing a “Nation 
al Energy Board” may become law 
before long. It is expected to be along 
lines that will encourage, not deter, 
exports of gas and oil into the U. S 

It is to be expected that producers 
in Canada will strive to find a mar 
ket for their gas in the U. S. at the 
highest prices they can obtain, rather 
than sell their domestic gas to the pipe 
lines, which is under control by the 


Federal Power Commission 
Study Imports from Venezuela 


The elimination of controls on im 


ports from Canada, however, has 
stirred up hard feelings in Venezuela 
which believes it should receive lik« 
treatment. Minister of Mines and Hy 
drocarbons, Dr. Perez Alfonzo, con 
ferred with top officials here recently, 
but received little encouragement that 
controls will be lifted on oil from his 
country. 

However, it is expected that the 
base period for imports of residual 
fuel oil will be shifted from 1957 to 
1958, or part of 


1958, in order to 
spread the imports of heavy fuel oil 
among more companies, and to raise, 


slightly, the total that will be per 


mitted to enter. U. S. officials have a 
deadly fear of creating tight supplies 
of residual, particularly in New Eng- 
land, during the coming heating sea 
son, and they will take steps to avoid 


any such threat 


Hemispheric Controls are Seen 


But, of much greater importance 
than the short-range imports problem, 
was the discussion Alfonzo had with 
officials in the State, Commerce and 
Interior Departments about a unified 
Western Hemisphere approach to oil 
supply-demand problems 

He pointed out that his government 
has drawn up a production control 
and proration program and has sent 
it to oil companies for study. If these 
were put into effect, he pointed out, 
Venezuelan supplies could be kept in 
line with market demand—just as is 
done in Te XaS 


ontrol exports to the U. § 


and would effectively 
and to 
other areas 

Such a program would mean that 
output of oil in the U. S., Canada and 
Venezuela could be controlled to avoid 
surpluses in any hemispheric area. It 
would firm prices and would stabilize 
operations. It would be a partial an- 
swer to continuing surpluses of crude 


| 


throughout the world 


Coal Men Ask Fuels Policy 


The coal industry, with controls on 
il imports wrapped up now, is push 
ing for an “unbiased” study by a con 
gressional group to come up with a 
national policy on all fuels, The aim is 
to regulate the use of other fuels 
such as natural gas and residual fuel 

order to prohibit “dump” sales 
object, of course, is to stiffen 
prices on competing fuels so that coal 
in capture more of the fuels market 
Plan was discussed with officials of the 


Administration and Congress 


Oil Pipelines Criticized 


Meanwhile, the report of the anti 
trust subcommittee in the House, high- 
ly critical of the Justice Department, 
ICC and the oil pipeline shipper-own 

for operations under the 1941 
nsent decree under the Elkins Act 
reating repercussions in govern 


ent circles. For one thing, the White 


House is upset at the very critical re- 
marks directed at former Attorney 
General Brownell. It can be expected 
that Chairman Celler (D., N. Y.) will 
press for legislation to extend control 
over oil pipelines and to reduce sharp- 
ly the 7% dividends allowed shipper- 
owners under the consent decree. It 
would not be surprising, also, if the 
DJ also moved, under the antitrust 
laws, to curb the “domination” of oil 
pipelines by the major oil companies 
as one answer to the Celler commit- 
tee’s harsh criticism. 


S-11 Moves Near a Vote 


The Senate antitrust subcommittee 
has sent S-11 to the full committee for 
study, but without any recommenda- 
tions. This is an indication that the 
measure—to strip down the “good 
faith’ defense to charges of price dis- 
crimination under the Robinson-Pat 
man Law—faces rough going. If it 
ever comes out of the Judiciary Com- 
mittee, it probably will be drastically 
amended, and chances for passage now 
seem dim, at least during this present 


Congress. 
Consent Decree Set on West Coast 


Industry and government lawyers 
have conferred here in recent weeks 
on terms of a consent decree to settle 
the government's suit against major 
oil companies on the West Coast. Al- 
though some snags developed, it is ex- 
pected to be cleared within the next 
thirty days or so. But, there will be 
no divorcement of suppliers from mar 
keting, as was sought in the original 


complaint. 
Delay Granted in Phillips Case 


The Federal Power Commission has 
granted an extension of time until 
June 26 for parties to file motions in 
the decision by Examiner Zwerdling, 
which imposed public-utility control of 
Phillips’ gas prices, a 9% return, and 
barred credit for depletion allowances 
FPC will 


hold oral argument. (The chances of 


Sometime after June 26, 


the Commission reaching a decision 
on its own, without argument, are re 
mote.) But, the FPC may take months 
to reach a ruling, for their decision is 
bound to set a long-range pattern for 


control of producers 


June 
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Your Choice... SQUARE...OR NEW ROUND 
lindmaster Drapt Contiot 


both have 
WINDMASTER 


Performance-Proven 
and 


Photo of new round draft control i Photo of square draft control 
Line drawing illustrates adapter Time-Tested Line drawing illustrates adapter 











as 


cpp ha ee 


— 45° Vane 


sm art: 


New, competitively priced, round Wind- F” 45° Angle Mounted Vane — With 
master Draft Control fits snugly, quickly Ypy angle mounting, the Windmaster vane 
to save installation time .. . can even Y 7p eliminates that ineffective, quivering 
be installed directly in ‘tees’. Yf) ge first 45° of movement . . . assuring 

quicker relief right when it is needed. 





Calibrated Weight—Stack draft cali- 


: brations on the weight permit quick, 
CHECK THESE accurate draft adjustment right on the 


EXCLUSIVE WINDMASTER \ job, with no factory setting to take for 


granted. It makes setting of the over- 
ADVANTAGES: fire draft with a draft gauge easier. 


45° Vane — no P , 
ETS Aes Se For Quiet, Efficient, Trouble-free Draft Control, 


response Select Windmaster for every Heating Installation. 
Large Vane — more Write us today for our new low prices. 


effective area 


Permanently Silent 
Non-Rusting Nylon 
Bearings 


Calibrated Counter- : bd 
weight ee 8 inaqmeasTrer —_ 


Permanent, Positive 

Vane Stops division of 

LIMA REGISTER COMPANY 
1780 N. Cable Rd. 


Lima, Ohio 


Silent Operation 


eloil 





No. 2 Heating Oil (Including No. 3 & PS200) 
Price per gallon as of May 15, 1959 

Tank 

Wag n 
5 Charleston, S$. C 
Chicago 
Detroit 
Cleveland 
Minneapolis 
St. Louis 
Indianapolis 
Milwaukee 
Newark Des Moines 
Philadelphia San Francisco 
Baltimore ) Portland, Ore 
gton, N. C Seattle 
Washington ) Spokane 
Richmond 11.1 14.7 Los Angeles 


d, Me 
Bostor 
vidence 
Hartford 
. Haven 
ovraci 
Albany 
New York 


IIaAaIwaIwn 


1S€ 


~~ > 


—WwNNN RK Re eS C 


prices shown are for maximum one-time delivery discounts 


(A) Price subject to summer discount .50¢ gal 


DEGREE DAY TABLE 
HE SEASON for summer discounts ONE MONTH ONLY SEASON TO DATE 
April Percent Sept. thru Apr Percent 
1958 1959 Change* Normal 1958 1959 Change* 
month’s price table on No. 2 heating 597 481 502 15.9 Albany AP 6642 6232 6916 4 4.1 


has arrived as a glance at this 


; . 133 2 108 8.3 Atlanta AP 2806 3285 2787 
oil will show, From Portland, Mé ke ae i ie 
. , . : ) Ve 2/6 “ Baltimore AP 4667 39847 4719 
right down the Atlantic Seaboard t 534 1 476 Boston AP 5506 5094 5728 
Chasleaon. & C_ tank car prices at } 562 11 Buffalo AP 6405 6154 6588 
: 2 sal, P 165 145 l Charlotte NC AP 3176 3594 323 
subject to a summer discount of a half 8.1 Chicago AP 6023 5502 613 
3 271 2 3 Cincinnati CO 4424 4891 482 
nt per gallon y : =H 
CE per gallo 53 413 15.1 Cleveland AP 5727} 5650 5805 
In the Midwest the picture isn't 14] + 1! Dallas AP 


—OekKe Nhe 


2584 2444 

_ 06 572 Yenver AP 5528 5532 
uite so clear. Three cities have had : Denver - - 
quite so Cle =—- { Des Moines AP 33 6414 6364 
margins tightened as the prices have 558 457 Detroit AP 35 «-§922 6264 


fluctuated. In Minneapolis, the tank q 2 Grand Rapids CO 6148 6523$ 6X80t 
) + Hartford AP 8 5820 6372 


—nmwmn bp 


car 1s down a half cent; the nk 654 7 51 { Helena AP 6969 7404 


wagon price is down .9¢. Indianapolis 6 3 58 | Houston AP 288 1631 1469 

. , é +) > Indianapolis AP 5405 5683 JS56%¢ 

has the wholesale price off .2¢ v ; 273 7 Vanaos City AP 7 4954 4557 
the consumer price i If I ; : oo.) Los Angeles CO 878 
ae 2 24 22 | Louisville AP 3 4668 
Milwaukee shows ; OWN On TI ¢ 75 59? 17 Milwaukee AP 6593 6859 
tank car price and 1.1¢ dow t ; 530 Min: eapolis AP 7489 6874 

; 2 New Orleans CO 1175. 1555 298 

tank wagon price. However, this re] £5 ( 365 New York CO 4879 4704 4981 


resents a lag on the retail p1 ! wba 126 , Omaha AP _— co. vee 
¢ é +9 Philadelp ia CO 4430 
the Milwaukee whok sal pI ‘ 4 4 43 L§ Pittsburgh CO 4898 
dropped last month ; 53 5.8 Portland, Me. AP = 7099 
; 36 : Portland Ore. CO 
Out on the West Coast p1 vel , en cdence AP 
steady with the exceptior At 28 1S ' vanoke, Va. AP 


j 


ge les whi h shi wed 


tion at the tank car k 1 , J 2.4 an Pt : 2 1998 

69 97 
2408 
dropped at the Gulf and rur rs hav +( ' c lc A 6066 


As we go to pr 
it that another half n 1u I sities bia ™ 
in sight 

The table on primar 
another part of the story. East of t t \ockies, on a hted basi Distillate Fueloils 
Rockies stocks are 15% g1 heating 3 
a year ago. The East Coast lev ! n normal and 6.5 let (TI 


whopping 27° larger than last t a East of 


PRIMAR‘ 


usands of 


Refiners havi 
but pretty obvi , 
hold stocks in a hea 
most cities, but generall 
was colder and built uy 
more degree-days than 


American Petroleum 


10 





PROGRESS! 
" WHISTLER 


Fill-Signal for old or new installations. One size 
only. Use 1%” vent-pipe throughout. 


If you have tanks piped without audible 
fill-signals, you can now install the latest 
and finest — the WHISTLER — without 
disturbing the present piping! You need 
only the standard WHISTLER. No extra 
material required. Installation is easy; 
takes only six minutes during a routine 
call or summer check-up. 


Cost is so nominal you can equip all your 
jobs for fast, safe deliveries. 


WELL BUILT Completely protected 
against corrosion. Lasts indefinitely. An 
engineering triumph for you by Applied 
Mechanics Company. 


SAFE The Whistler is Underwriters 
Approved. Gives top performance with- 
out fail. Has been thoroughly field-tested 
nationally. Pitched for ideal, easy-to- 
hear signal. Gives less back-pressure 
than do competing exhaust signals, 
hould tank be over-filled for any reason. 


EASY TO HANDLE The Whistler is 

ore compact; lighter than th the 
sight of competing signals. Takes less 
rage space. Costs less to ship. Can 

WHISTLER installed in a jiffy. One size only for 
Model D installations. 


(actual size 


anothe r fine product from WER PRICED The Whistler’s exclu- 
Ga — mi oe ay design and manufacturing process 
a ee it lower price to bring you easier 
more sales, and greater profits. 
the Whistler is used with the 
an or other fractional-reading 
you have all the advantages of 
parate instruments at less cost 
combined signal-and-gauge. 


A p re) L i Se D prices and complete information. 
MECHANICS — 
COMPANY S 


bushing 





whose current engineering personnel have been 
prominent among pioneers in automatic oil heating 
equipment since 1919 gauge makers since 1937. 


381-389 CONGRESS ST. 
BOSTON 10, MASS. 
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Oilheating 
Trends 


— oilheating installations con 
tinued the 1959 pattern and 
made healthy comparisons with the 
same month a year ago. Installations 
(domestic burners and units) are esti 


mated at 41,325 or 18% above the 


revised figure, 34,952, for April 1958 


These April 


vided: New homes, 17,323 


installations were di 
Replac 
ments of old oilheating, 16,476; and 
Conversions from other fuels, 7,526 

For the 


first four months of thx 


year, installations are estimated 


159,864 or 5% above 152,082 


revised figure for the same period last 
year. By types of installations the com 
New Homes, 55,273 


year and 60,742 last; Replacements of 


parisons are: this 


old oilheating, 62,623 the current year 
and 50,502 last; and Conversions from 
other fuels this year 41,968 compared 
with 40,838 a year earlier 

The big upswing is in the repla 


ment of old oilheating with dealers 


using these spring months to push up 
to-date equipment 
During April, oilheating dealers in 
stalled approximately 1,520 central air 
conditioning systems and 1,810 water 
Minimum Retail Prices: 
Key Dealers 
Apr. Avg 
Separate Burners $317 
Boiler Burners 725 


Furnace Burners 60 606 


Price Index: Separate Burners 


1947-49 is 100°, 
WHOLESALI 
April 93.2 Six months ago 
March 94.7 Year ago 


RETAIL 
Six months ago 


April 
March 


Year age 


12 


heaters powered by separate oilburners 


Dealer Stocks: April 30 stocks es 


timated to be 73,183, were the highest 


dealer and 


inventory of oilburners 


units thus far this year. This compares 
with 69,825 a month earlier and 69, 


952 on the same date of last year and 
to indicate that dealers 


would seem 


ire more optimistic. Stocks were di 
Separate burners, 33,664; Boil- 


er-burner units, 12,441 and Furnace- 


vided 
burner units, 27,078 

At the end of February, latest avail 
ible data, manufacturers had on hand 


44.726 oilburners and units, This com- 


pares with 38,896 at the end of Janu- 
ary and with 38,811 at the end of 
February. 

It might be well to mention that 
the shipment table based on figures 
from the Census Bureau shows do 
mestic shipments from manufacturers 
up about 25%. The government re- 
vised its January shipments—and in 


the right direction upward. 


Tank Stocks: On April 30 dealers 
37,504 tanks for domes- 


tic oilheating. This compares with 31,- 


were holding 


430 last month and with 34,758 a year 
earlier. 





FACTORY SHIPMENTS 


N THOUSANDS OF — 
DOMESTIC OILBURNERS & UNITS— 


DOMESTIC GAS BURNER 


—— — 
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1957 , 1958 ; 


DEC JAN FEB MAR APRMAY JUN JUL A 


1959 


Shipments of Oilburners and Units 


(Including Exports) 


Adjusted to 


inciude 


manutacturers other 


than those reporting 


Census Bureau, FUELom & Oi Heat's estimates of shipments aré 


FEBRUARY 


1958 
22,883 
2.646 
7.989 
33,468 
3,214 


irate Burners 
Boiler Units 
irnace Units 
All Domestic 
Commercial 


36,682 


Change 


TWO MONTHS 
Perc ent 
1959 
66,494 
5.084 
20.007 
91.585 


5,326 


+ 38.6 


96911 
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New 6-STEP Positive Displacement Meter features 
low pressure loss, high accuracy. Liquids flow smoothly 


through an LC Meter—they’re never squeezed, never expanded. Pres- 
sure loss is minimized. Accuracy and meter life hit new highs. The rea- 
sons? LC’s simple, true-rotary movement has no reciprocating or oscil- 
lating parts, no metal-to-metal contact in the measuring chamber, no 
axial thrust and no heavy bearing loads (induced by compressing 
trapped liquid, or by drawing a vacuum at any phase of the cycle). 
This higher hydraulic efficiency permits installation savings in sizing 
lines, pumps and motors. It also permits installation and operation 
of LC meters in series or in tandem without affecting calibration. 


LIGUID CONTROLS CORPORATION SEND FOR NEW FOLDER 


Commonwealth Avenue, North Chicago, Illinois giving full facts on why the LC 


Meter insures greatly in- 
LC Meters... engineered for precision measuring of petroleum creased accuracy . . . see why 
and commercial liquids — to “buy LC.” Write 

ay. 
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How do the men selling Oilheating 
finance their Sales of Equipment? 


, I ‘o FIND OUT how our industry 
handling this problem now 


planned our special study of the mont! nav 


rk 


out in the Pacific Northwest 


communities to highs of 9 


ighted basis the net interest 


around financing details. ting equipment is 6.2%. Over 


In the first place, more than hal year period then, it would cost 


our sales are made on a cash bas wner 12% in total interest 


cording to our dealers. On a weig 
basis 


sumer may have had to borrow 


purchase new oilheating 
53% sold for cash—the 


ment 
Down payments are required by 
place, but as far as the dealer was con nly two-fifths of th 
All of 
Another 35% of the equipment « simil n this point with ab 


dealers in New 


renorting deal 


cerned he got cash the sections w 


re pretty 


ut on 
England, 

North 
But 


. where 


financed on the basis of thi 
payments. The equipment 


for within a year in 4% ent 


hY/, extended up to two jy ind ti \ pt n ; the Midwest 


only 3% ran as long as f 

When asked for 
channel for carrying the paper 59 tionally, the down n 
of the dealers used Title 1, FHA 
discounted at the local bank; 16% 


ers ri 


we the 

lent runs 
and thers 

on this point 


al 


¢ 
c 


ried the paper themselves and eve tl 


used C ] el 


pany I I 


Es 


l de 


or similar financs mselves varied from to 33 
quirement 
42% of the dealers offer 
wn payment until Fall.” This 
is most popular in the Pacific 
est and Middle Atlantic States 


in New England 


These obviously add to mor 
100% of 


used more than one financing method 


because some the 


On a regional basis, the bank plans 
are more popular in New England ind least 
and Middle Atlantic states while FHA 


carries most of the paper in the Mid 


8) 


Delinquent Accounts 


west When we asked the dealers about 
of 
t in any typical month we 


that three-fifths of thx 


1 
Vnat perce 


Other Methods what | 


lel nquen 


nt these accounts were 
dealers 
Thos 


with delinquent accounts said that ap 


11% 


Some of the other methods und 
tioned 


unions and bank plans. The latter pos 


men if 


by dealers included credit id these accounts up-to-date 


sibly referring to the redi-credit plans proximately of these were over 

S lu 
Ver} 

specific monthly installments rake the 
We then asked the dealers for th lue if th 


net interest rate paid by the purchas 


of banks whereby the customer writ 
checks and then repays the amount at few dealers, only 7%, 


full balance « 


attempt 
n equipment 
customer switches to 
By thi 


replying n this irely makes an « 


an 
mpany same token, 


According to 57% of thos« ffort ti 
the rate is 6° although it varied 


4.5% 


rt 


a low of in some met! 


14 


These tie-in contracts between the 
fueloil account and the equipment sale 
are most often written by the oilheat- 
ing dealers in the Mid-Atlantic area 
where 15% of the dealers report that 
they use them. 
asked the 
dealers if they had tried the five-year 


Another question—we 
deals in which all the equipment pay 
ments, service costs and oil were com 
bined into a single monthly budget 
payment. Thus far, very few dealers 
are doing this. 

Our final questions were on open 
About of the 


dealers have had experience in adding 


end mortgages. 28% 


new equipment costs to open end 
mortgages. This was particularly high 
in New England where 58% have had 
experience with such mortgages. 
According to 44% of 


there’s a good possibility that mort 


the dealers 


gage institutions could be educated t 
the special problems connected witl 
equip 
ment and they feel that it’s worth 


providing automatic heating 


try 


Dealer Comments 


Typical of the 


this month were these 


dealers’ comments 


Generally, we have found that 
open end mortgages are more expen 
sive than FHA, Title I, or other meth 

1 


ods 


“We believe in getting cash 
always.” . “Larger banks have open 
end mortgages, small local banks do 
not.” 

“We have had only three sales fi 
nanced in the last four years.” ; 
“I believe that people would more 
readily replace old equipment if they 
could add on to an open mortgage.” 

“Even though we have never had 
to have an installation financed, we 
have arrangements available for our 
customers at a local bank.” 

“All our deals are on a cash basis, 
a lot of the time the customers will 
go out and borrow the money to pay 
off the sale.” “It is becomingly 
difficult to get our equal share of the 
purchaser's dollar—how can we?” 
“I do not believe that postponing 
payments is a proper policy to fol 
. “Finance is the only easy 


the 


low.” 
business and 


of 


has never given us any trouble—or t 


part equipment 


the financing organization 


June 


1959 





FAN CENTER 


to control air handling equipment 


For residential air conditioning systems 
with remote cooling equipment... always 
use the Penn Fan Center to control 

the Fan Coil Unit. It saves you installation 
time and assures most efficient operation. 
Compact, it combines a transformer with 
fan relay and heating relay ...one or both. 
On remote condensing units or water 
chillers, specify the Penn Cooling Center. 
Both of these “centers” have the latest 
engineering advances to assure the finest 
air conditioning performance possible! 
Remember, when it comes to controls... 


It’s best to buy Penn! 


PEMM COMTROLS, VC. ses isn 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
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The Dynamic New YAZILLIAMSON 





GASAVER AND OILSAVER UNITS 
e Patented two-stage fuel input e Outdoor 
Tale lelol@maal-saaaleh ‘ 20 year Guaranty 


or Ol 


DELUXE AND SUPER SERIES UNITS 
e AGA Seal of approval on gas units e 20 year 
guaranty 3as Or Oil e Hj-Boy, Lo-Boy and 


Counter-Flow styles 





NEW SPECIAL SERIES UNITS 

Pi at lon ce) a" ar- 1-t-1-Jealell-lomi-lalemm' 114 -10mm Il a- lence) a'ana-t-t0-10) 
ifelauel-1ai-\en@elel-ta-halelt 10 year guaranty e Inter 
changeable for use with gasoroil e Hi-Boy, Lo-Boy 


and Counter-Flow styles 


AIR CONDITIONING UNITS 

2, evs, 3, 4 5, 7%, 10Q H.P. Une © aeuct Coit 
41-110 lentes Uae Ole) Mn (olaPdelane-) mala @ve)| m-lale im Oe lal-1e)-) 
styles e Air cooled e 5 year warranty 


NEW AIR CONDITIONING UNITS 


sd Oo lato l-lid-Mame-1-1) mrotelale-lial-eme-lale ea Oe lasley-lallelaMae3 071-1) 


COMPLETE LINE OF SEAL-TITE 
DUCT, PIPE & FITTINGS for heating 


Ee lalemeoreleliial-m-liamelt-saalelehelels 


CONSUMER PROMOTION 


WY Key} ole laate)(-3¢-m- ale me-1-4°4a-0-5-11- more] al-ie lanl -1 amelaelaale 
idlolamelaes-4e-laamiammaal-mlalelehjaay sales aids, radio 
TV and newspaper advertising, and a complete 
Fe b-s-10)@ Ghat lah ae) mda -1-mih-1e-hd0la- mela] | mel delelt lei a) 





Lo-Boy Mode! 
with Air Conditioning 





Counter-Flow Madel 


CONDAIRE 
Self-Contained Cooling Unit 








Gasaver Lo-Boy 
'GOTelelell-meratia) 


Seal-Tite* is an 
exclusive WILLIAMSON 
design which insures a dust 
dy-4ah@mor- Le) lal-tae-lale mele i daalelel +) 
everything but low-cost com 
ifolaam-lalemmel(-t-lalilal-t-y-mm comm eal 
alelaal-1e)y 181 -1eum 4-t-1e-m- lal -t- Lema 
eye appeal and decorator 
fol -s-1)-4a)-10 mm Comme) (-1ale mah come- lab 
color scheme 


DeLuxe 
Oil 
Hi-Boy 


THE WILLIAMSON COMPANY 
3312-06 Madison Road « Cincinnati 9, Ohio 


Gentlemen: 
Please send me information on the following: 
(C) Heating Equipment [(] Cooling Equipment 

(C) Duct, Pipe and Fittings 
SRE a RL AL 
O]Vhcelelelay. Vian: le Duct Console Firm 
[Ofelatel-tat-t-14 

Address 


| es ee 


( ng Unit 


dloil 
(liters 





Pickard assures Ont Lunch __ posed to low cost and abundant en 

of Interest in heating Oil 2 2 eee 

pletion,” Pickard said. “It is only by 

URANCE of the deep interest of free competition that all of us can be 

il suppliers in meeting com assured a bountiful supply of low cost 

n from natural gas and electric energy with which to meet the in- 

n the domestic heating market was creasing demand for energy and the 

ven America’s heating oil dealers by 
B. W. Pickard, vice-president of the P ; 

Standard Oil Cc aa of California, Oilheating Permits* 

tern Operations, Inx 


] 


king at the May 1 luncheon of 


competition of substitute fuels.” 


APRII 4 MONTHS 
1959 1958 1959 
first national c ion ¢ >O — : 
itional convention f the il Albeas, 01. ¥. 10 
t Institute to be held in Seattle, 13. Baltamore, Md 
36 ~=Bridgeport, Conn 
Z 4 Columbus, O 
ved that oil can remain a formid 31 = Detrvic, Mich 


‘ash., Pickard said “experience has 


mpetitor when effectively mer 


Elizabeth, N. J 
: Freeport, N. Y 
promotion Hartford, Conn 
praised the promotional efforts Irvington, N J 
praised t he prom t mn il effort tees seg al 
Pacific Northwest Chapters of 


OHI, pointing out that the group .. Milwaukee, Wis. 

a half-million dollar edu .. Minneapolis, Minn 
gfe 1 y sia ‘ Montclair, N. J 
gn in the region this year 0 Morristown, N. J. 
Addi 3 Mt. Vernon, N. Y 


through individual and col 


tiny 





Newark, N. J 

New Bedford, M iss 
New Haven, Conn 

New Rochelle, N. Y 
Brooklyn-Queens 





Research Program 


Norfolk, Va 
Omaha, Neb 
Orange, N. J 

ic, N. J 


ABOVE GROUND STORAGE TANKS 
© UNDERGROUND STORAGE TANKS 
SMALL HOME STORAGE TANKS 
FARM SKID TANKS 


Salem Mass 


There's a vapor saving OPW Tank nomically, h ing il i St. Louis. Mo 
Vent for every purpose. Precision 1] ntinus . ,as St. Paul, Minn 
machined, product engineered for ; ; , oe Scienectady, N. Y 
lifetime use, they are your INVEST ro es | A Bae ere are se Spokane, Wash 
, 1 Springfield, Mass 
Stamford. Conn 








MENT against vapor loss due to 
product expansion and tempera 
ture variation. Weighted to speci : — eo resultant ir , Was DC 
fications, OPW Tank Vents tra solic st ‘ani ; . en ee Ne 

4 mand middle « # 13 White Plains, N. ¥ 
5 Wau mington, Del 


Worcester, Mass 
mum protection and dollar divi : » 4 Ls = nts ** ( Yonkers, N. Y 


dends. Double mesh screen readily 


n with the coming 


and hold vapors and release only 
at set pressures, insuring maxi lexibilitv in refinery 


accessible for inspection maintains 
bulk storage safety. 
Send for OPW Tank Venting and Emer- 
gency Relief Recommendation Chart! 


OPW CORPORATION 


2723 Colerain Ave. 
Cincinnati 25, Ohio 
Kirby 1-5400 











QUIET... 


ON SMALLEST TO 
LARGEST Hydronic* joss 


B&G circulating pumps, from the 1/12 HP Booster to the new 
40 HP Universal are specialized units! They are designed and built 
specifically to serve the exacting needs of circulated water heating 
and cooling systems...ideal for applications of the B&G-developed 
principle of primary and secondary pumping. 

Quiet, vibrationless operation is the outstanding characteristic 
of B&G pumps. They can be installed without expensive flexible 
connections or noise dampeners of any kind. 

Among the features which assure both quiet operation and long- 
lived dependability are specially built, more costly motors, tested 
for quietness—oversized shafts of hardened alloy steel—long sleeve 
bearings—noise dampening spring couplers—oil lubrication and 
leak-proof mechanical seals. 

That’s why B&G Circulating Pumps, small or large, are preferred 
...they’re quiet where silence is a “must”! 


*Hydronics: The science of heating 
and cooling with water. 


G BELL & GOSSETT 


c oO M P AN Y 
Dept. FT-7, Morton Grove, Ill. 


Canadian Licensee: S.A. Armstrong, Ltd., 1400 O'Connor Drive, Toronto, Onta 
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DELAVAN 








type “W” nozzle takes the guess- 
work out of nozzle selection 


Delavan’s Type “W” is truly the industry's 
only all purpose nozzle. No need to 
worry about hollow or solid cone in the 
small burners (.50 through 1.35 GPH). 
You can replace either pattern with im- 
proved fires on most jobs. 


Remember, Type “W” is a premium 


nozzle designed 
burners where 
most critical. 


small 
performance is 


especially for 
nozzle 


Try an assortment of “W’s” today. 
You'll find them to be a time-saver on 
your regular service work and ideal for 
trouble-shooting or for those fussy jobs. 





From the world’s largest nozzle manufacturer 
Delavan is the largest manufacturer de- 
voted exclusively to the design and pro- 


duction of nozzles. Another reason why 
Delavan nozzles are your best assurance 
of quality and performance. 


Ask your jobber for Delavan, or write for free literature. 


Canadian Representative 
Ontor, Ltd. 

12 Leswyn Road 

P.O. Box 608, Station T 
Toronto 10, Ontario, Canada 
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Names in the News 


Sidney W. Harvey, 61, president of 
Sid Harvey, Valley 
N. Y., died suddenly on April 28 at 
the home of his daughter in Seattle, 
Wash. He had been in Seattle attend 
ing the annual meeting of the Oil-Heat 


Inc., Stream, 


Institute. 





Sidney Harvey Stephen Harvey 


An old timer in the oilheating in 
dustry, Harvey pioneered in the field 
of replacement parts for oilburners 
He founded his company in 1931, and 
in addition to being president of the 
parent company, was chairman of the 
board of the 15 associated Sid Harvey 
companies located along the eastern 
seaboard from Massachusetts to Vir 
ginia. 

He is survived by his wife Margaret 
R. Harvey, two daughters, and a son, 
Stephen R. Harvey who will assume 
the positions formerly held by his 
father. 


Walter L. Fleisher, 78. 
Air and Refrigeration Corp., New 
York, died April 18 of 


ceived in an automobile collision. He 


president, 
injuries re- 


had been a former president and life 
member of the American Society of 
Heating and Air Conditioning Engi 
neers and was one of the first engi- 
neers in the country to design and in 
stall airconditioning equipment, He 
first pioneered in the industry in 1903. 


June 


1959 

















New Mosler system for degree- 
day, service and customer cards 


New Mosler Revo-File speeds handling and processing of your 
active cards, helps you offer the kind of service that keeps old 
customers and gains new ones. 

Use this unique rotary file for your degree-day, service and cus- 
tomer cards. You’ll cut reference time to 1% seconds, store 5 
times as many cards as other systems hold in the same space, 
reduce all finding locations to just one. The modern, desk high 
design of Revo-File lets clerks work comfortably seated, able to 
coordinate filing with other desk activities. 

Remember, your business depends on good customer service. 
And the Mosler Revo-File offers you many ways to speed and 
improve that service. To find out more about Revo-File and its 
place in your business, send this coupon today. 


THE MOSLER SAFE CO. 


320 Fifth Ave., N. Y.1 World’s Largest Builder of Safes and Bank Vaults 





Customer service starts here 


 cieiiseatiaeenitoniaeisaneiaesiaeenetanstensiestenstenstent 









a 
THE MOSLER SAFE CO. ¢« REVO-FILE DIVISION | 
Dept. FO-659, 320 Fifth Ave., New York 1, N. ¥ | 
Gentlemen | 
O I am interested in additional information on | 

Mosler Revo-File. | 
0 1 am interested in a free office trial of Mosler | 

Revo-File. | 
PB rceccnicttceenin - —_ . | 
a - — 
COMPANY____ = — ™ | 
ADDRESS — — 
a STATE | 








No fall out! Exclusive patented Revo-File belt No attachments! No hole punching! Cards not No effort! Cards come to clerks with epin of 
keeps cards perfectly in place, protects against attached to drum. Just drop your present cards drum. Revo-File available in manual and electric 


wear. into Revo-File. 
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SCULLY 





SYSTEM 


UNIFIL 


PAYS FOR 


ITSELF 
WITHIN 
A YEAR! 


UNIFIL System is the culmination 


of twenty years’ experience 
designing and _ producing 
connections. 


in 


tight 


Faster hook up and break away. 


Design insures 
against damage. 


mating 


Nozzle itself loosens 
and tightens cap. 


Allows increased 
delivery speeds. 


UNIFIL System 
makes every fill 
pipe you serve the 
same size! 


Bulletin RA-100 
contains the facts. 
Ask for your copy. 





SCULLY 
SIGNAL 





5 a 


IN CANADA: E. S. Gallagher Sales, Ltd., 
10 Hafis Road, Toronto, Ontario 
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COMPANY 


176 GREEN STREET, MELROSE 76, MASS 





. . « « Names in the News 


Andreu I 
pointed national sales manager, Mt. 
Hawley Manu 
facturing Co., Pe 
ll. Coincid 
with this ap 


Schuyler has been ap 


pointment is 
th innounce 
ment that the 


ompany has 





a 


to Indianapolis, Ind., Box 583. Pre 
, ; 





Schuyler had been sales man 
r in the Peoria sal off H 
| tl mpany 1 55 
William \W Evermann has been 
elected vice-president, Hartol Petr 
leum Corp., New 
York City. He 
i | he n sale 5 
mal r for tl 
y in 
Oct I 19 
I that 
! mat 
Balt 
I 1.H 
| iti , 
4 
Dr. A. B. Hersberger has been ap 
pointed general manager, foreign mat 
keting depart 
The Atlan 
tic Refining Co., 
Philad Iphia He 
will be responsi 


ble for the com 
panys overt ill 
program of for 


eign marketing 





involving foreign 
crude oils, finished products, market 
ing subsidiaries, and further market 
direct cer 


development, He will also 


tain domestic sales activities and con 
tinue as a member of the general mar 
keting staff. Hersberger joined Atlan 
tic’s research and development depart 
ment in 1936 

Joseph S. Strecker has been named 
central air-condi 


tioning department, General Electri 


manager, 


® Tyler, Texas. His headquarters 
will be in the Merchandise Mart, 
cn 
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REASONS WHY 
DUNKIRK BOILERS 
AND RADIATORS 
HELP YOU 

MAKE MONEY _.. 





1 _— Economical to install and operate 


2 = Healthful draft-free_ 


warmth in any home 
design — 


3 Easily extended for ° 
future growth 


4 ‘Round-the-clock tempera- 
ture control 


S$ Warm floor for 
healthful play area 


6 Clean, inconspicuous 
heat distribution 


7 Whisper-quiet 





8 Completely automatic 
operation 


9S Boiler location to suit 
building 
10 = Smart looking enameled 
jacket 


11. ~=sCA boiler for efficient 
use of every fuel 





412 ~=Cast iron boiler for lifetime service 
13. = Hot faucet water at low cost 


14 _~=Ss— Packaged for fast and accurate 
installation 


1S Minimum service 


Write for the 
DUNKIRK 
PROFIT STORY 


DUNKIRK RADIATOR 


CORPORA TIOON 
DUNKIRK, NEW YORK 


MEMBER OF THE INSTITUTE OF BOILER AND RADIATOR MANUFACTURERS 











blank sizes or multiples—to reduce scrap, 

to save you time, and to cut your costs. 
The better the steel, the better the combustion 
= n chamber for oil fired furnaces. For this purpose, 
” Makes the Stainless Steel nothing beats Ingersoll heat-resisting stainless. 
This special analysis steel is scientifically 
formulated to withstand high temperatures, and 


: that Makes Combustion. seincosing. 


With exceptional forming characteristics, In- 

gersoll heat resisting stainless steel fabricates 

Chambers Better easily to permit freedom of design and produc- 
<< tion techniques. 

So—it pays to specify Ingersoll heat resisting 

stainless steel for your combustion chambers. 
Try it, and see. 


Heat Resisting - Sheared to Size 
We custom shear this special steel to your 





"Ingersoll makes the steel—not the combustion chambers 


ADVANTAGES OF STAINLESS 

STEEL COMBUSTION CHAMBERS 

» No breakage in shipment or 
handling 

» Lighter weight lowers freight 
costs 

« Quicker heating—for greater 
efficiency 


« Cleaner heat—better temper- 
ature control 


gersoll STEEL DIVISION 


Borg-Warner Corporation 
| tone wasn NEW CASTLE, INDIANA 
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FOR FASTER 
FILLING 








PHILLY 


RAPID-TITE 


Fuel Oil Delivery System 





..+ you can reduce delivery 
costs as much as 20%. We'll 
prove it to you with your 
equipment at your office. Ask 
our field service man or send 
coupon below. 


PHILLY’S first for 
modern fuel oil delivery 


@ One Nozzle Connector 
fits all fills. 

@ One-quarter turn hook-up. 

@ One Cap and Insert 
for all fills. 

@ One "O" ring Seal for 
Cap and Connector. 


PHILLY RAPID-TITE DIVISION 
PLASTIC AND APPLIANCE CO., INC. 
5311 WESTMINSTER AVE. PHILA. 31, PA. 


MAIL TODAY 


| I'd like proof. 











Name 





| 
1 
I 
| | 
I co. ! 
1 
! 
1 
1 





| Street 








Nuttila answers Comments 
on fueloil truck Article 


SOME COMMENTS from Robert L. 
Moog, Roper Hydraulics, Inc., Rock- 
ford, Ill., were published in our May 
1959 issue, referring to the “What's 
the right Truck for You” in the 
March issue written by Matt E 
Nuttila 

Now, the following remarks from 


Mr. Nuttila are presented in reply to 
Mr 


“Regarding the increase in pump- 


Moog’s letter 


ing speeds due to replacing by-pass 


springs, Mr. Moog agrees this is an 
inexpensive way to increase pumping 
speeds, but takes exception to the 
statement which mentions that this 
approach is limited to possibly 20 to 


2) gpm improvement. Clearly the sub 


ject is confined solely to replacement 
f springs only and no other modifica 
tions are intended at this stage 


Comparison Basis 


“Mr 
differs from this, since he writes: 


it has b 


Moog’s basis for comparison 
‘But 
come common practice to in- 
crease capacities of 30 to 40 gpm to 
or even 100 gpm by changing 
i relief valve spring and giving it the 
proper adjustment throughout the sys- 


* Note that Mr Moog additional- 


ly includes 


tem 
‘adjustment throughout 
the system.’ This is opposite to what 
was intended, as the purpose was to 
isolate results due to replacement of 
springs only 

“Additionally, I would like to point 
ut that the original observations are 
limited to results when replacing 48 
with 80 Ib 100 Ib. 


1%” The 


wording of the article was not specific 


lb springs and 


springs and using hose 


mn this point. In some instances, the 
use of 100 Ib. springs caused excessive 
chatter suggesting modifications would 
be necessary. It is entirely possible 
that other limits and conditions may 
show greater variation than indicated 


in the original statement 


The second item refers to the pos- 


sible replacement of pumps necessary | 


to accomplish improvements to 80 to | 
100 gpm range and suggests the use | 
f the words ‘few instances’ rather 
than “many instances.’ In this connec: | 


tion replacements wili be necessary for 


QUALITY is our business 
.. Without any compromise 


AND ONLY . - 


GIVES YOU ALL THREE — 
FLEXIBLE COUPLINGS 


1. 





Regular Set Screw 
Splined 
Jaw 


Only Guardian gives you these features— 


@ ROLL SPINNING—Exclusive process joins all 
three components at one time—while in final op- 
erating alignment. 

@ BRAIDED RUBBER—Ground to absolute true con- 
centricity. Furnished in BUNA-N TUBE and NEO- 
PRENE COVER. Lateral and angular alignment 
requirements fully met. 

@ ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required. 


Over 5,000,000 Guardian couplings cre on 
criginal equipment. This is your assurance of 
highest quality and universal acceptance in the 
field 


2. 







OIL TANK VALVES 


No. 1910 B 


Check These Superior 
Guardian Features— 


@ Metal-to-metal seating. 


@ Highest quality machined bar 
stock. 


@ Greater wall and body strength. 
@ Fusible linkage available in ali designs. 
@ Valve designs for every type of installation. 


3. QUIK JOINT 


Steel compression 
fittings for con- 
necting steel pipe. 


Patent No. 
2,685,460 





@ Eliminates threading of pipe. 

@ Decreases cathodic corrosicn and electrolysis. 
@ Guaranteed for pressure up to 2000 P.S.I. 

@ Allows 7° angular deflection. 

@ U.L. approved for oil and gas. 


Write 
for free 
descriptive 
literature. 








PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-69 1215 East Second Street 
MICHIGAN CITY, INDIANA 
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IMMEDIATE: 
SHRVICE 


ANYWHERE in U.S. & Canada. Scovill’s nation- 
wide facilities provide the industry’s fastest 
service on fuel oil and gas pump couplings! 


Only Scovill with its country-wide network of sales 
offices and warehousing facilities is equipped to 
give you such fast... efficient service. All orders 
for fuel oil and gas pump couplings received by 
Scovill are shipped promptly. And the sizes you 
want are always immediately available. That’s 
because Scovill makes and stocks a complete range 


—from 3/4,” to 3” in fuel oil couplings... 
standard sizes in gas pump couplings. 


and all 


The largest—and finest—sales and service force 
in the industry is ready to consult with you any- 
time, anywhere when you specify Scovill couplings. 
And—because you can buy direct from Scovill—you 
save up to 1 the former cost of oil and gas pump 
couplings. Get complete details now. Write: 
Seovill Manufacturing Company, Hose Coupling 
Department, Waterbury 20, Connecticut. 





Hose couplings by SCOVILL 


Main office: 99 Mill Street, Waterbury, Connecticut Cleveland: 4635 W. 160th Street Los Angeles: 6464 E. Flotilla Street Houston: 2323 University Bivd. 


San F i 


eloil 


434 Bra 





Street Toronto: 334 King Street, East 
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Let's see WHY the HYDROLO by Mt. Hawley has become the 
fastest-growing new boiler series in the Nation today! Let's see 
why more and more enthusiastic wholesalers, dealers and con- 
tractors all over the Country are turning their attention to this 
great new line of Residential Boilers. 























THE HYDROLO MEANS MORE PROFITS 

Because of its low initial cost, its ease of installation, its quality 
features that mean LESS service calls, the Hydrolo delivers more 
profit right down the line. 


MORE SALES 

Because the Hydrolo is so small and compact (the Model 800 
stands just 29” low), it can be installed most anywhere — in attics, 
basements, crawl-spaces, closets, even tucked away under a 
work-bench. Since it is completely water-jacketed, there is no 
need for fireproof flooring. And, since installation costs are com- 
petitive with other types of heating, think of the additional sales 
potential offered only by the Hydrolo 















MORE QUALITY FEATURES 

© A bulky, inefficient combustion 
chamber is eliminated. 

© Water-backed metal is a full 4 
in. thick — TWICE as thick as most 
boilers. 

® Less heat waste means lower fuel 
costs. 










© Completely water-jacketed. 
@ A.S.M.E. constructed. 


Look at the 
BIG picture... 







HYDROLO MODELS AVAILABLE 






MODEL 800 
. . . and you'll look into mona 802 
the HYDROLO by Mt. Hawley MODEL 804 








189,000 BTUH NET 












Model 802 illustrated 

















26 











two reasons: First, where present 
pump size is too small and, secondly, 
where the pump is worn. The main 
point is that in the case of a worn 
pump, some which now operate satis 
factorily at low pressures will not 
build up satisfactory pressures due to 
internal wear when used with stronger 
by-pass springs and will need to be re- 
placed sooner than might otherwise 
be necessary. 

“The third comment concerns the 
statement that 100 Ibs. is usually the 
limit for positive displacement type 
pumps. The comment is, ‘Positive dis- 
placement pumps can be, and are op- 
erated where the occasion makes it 
necessary at discharge pressures of sev 
eral hundred pounds per square inch.” 

“Two manufacturers of positive dis- 
placement pumps have advised me 
that 100 Ib. springs are the maximum 
that will be provided at this time and 
Roper has advertised its Fig. 3605 
local delivery tank truck pump in sizes 
40 to 122 gpm with pressures limited 
to 100 psi. However, my statement 
used the word ‘usually’ and does not 
rule out exceptions to this general ob 
servation. Also, requirements for pres 
sures greater than 100 psi may be very 
limited 

The fourth comment takes excep 
tion to the statement that positive dis 
placement pumps will permit outputs 
approximately 80 to 90 gpm, particu 
larly when used with 134” hose. M1 


Moog 


contends that the normal capac 
ity for 134” hose is 80 to 90 gpm, 
but that positive displacement pumps 
can be used for discharging doubl 
that amount, if necessary, at higher 
discharge pressures 

“Of course, the first step for many 
perators is to step up to the 100 Ibs 
pressure stage, with resultant increased 
output. Beyond that, demand for high 
er pressures is more limited and can 
be given the additional treatment and 


consideration it needs.” 


\ 
“2° 


William Carlisle has been named 
assistant to the sales manager, A. B 
Meeg, by Bell & Gossett Co., Morton 
Grove, Ill. Robert De Wyze has been 
appointed Carlisle's successor as man 
ager of the Training and Education 


Department 
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A COMPLETE LINE OF AUTOMATIC CONTROLS FOR DOMESTIC HEATING 


RELIABILITY. Outstanding service through 
the years proves one big fact: the 
General Controls line can handle the 

job. So service-free you can install 

it and forget it! For pressure controls, 

temperature controls, thermostats, 
combination immersion controls, motor 

valves and relays...you can count on 
Hydronic controls by General Controls. 


APPLICATION: Hydronics 





EFFICIENCY. General Controls gives you 
fast, accurate control just the way you 
planned it and designed it. When the 
General Controls thermostat calls for 
heat...relays slip into place...valves 
open...the fan control turns on the 
fan at the exact right moment. Everything 
happens with the smooth, quick precision 
you expect from General Controls 





APPLICATION: 


SAFETY ...is of first importance in the 
manufacture of ali General Controls. 
When your system requires flame 
detectors, oil burner primary controls, 
combustion safety relays, oil burner 
valves...know you can depend on the 
precision, the quality, the safety of 
Oil Heat contrc/s by General Controls. 





APPLICATION: Oil Heating 


SELECTION. You name the gas sy 
General Contro/s has the aut 
contro/...or control system. 
r the job. It's the complete /in¢ 


of automat valves, fre Julal 


: / 


; 


hermostats 
low voltage, millivo/tage 


f natural, LP o 





Your best source 
CONTROLS 


end for mf Heating Glendale, Calif. * Skokie, Ill. * Guelph, Ontario, Canada 
Controls Catalog today Six Plants—42 factory branch offices serving the United States and Canada 


Fe 








Knickerbocker Ice Co., Long Island City, N. Y. : 


Successful distributors pick 


MACK FIN trucks for top performance 
under demanding metropolitan conditions... 


Fuel oil distributors in the New York area 
report that the new Mack Model N’s have 
everything needed for strenuous schedules in 
congested areas. Compact cabs. . . axle loca- 
tion for ideal weight distribution . . . the 
ultimate in easy handling, short turning radius 
and panoramic vision for swift maneuvering 

HURNERS el ; and fast parking . . . matchless reliability and 

ED C SERVICED _ —— I; ‘mee: ol cl traditional Mack fuel economies. All this, plus 

x wie. a , V4 TFN A PINS Mack-built stamina and long life, add up to a 

/ pe: safe, strong, smooth-handling performer that’s 

a profit-building addition to any operation. 

Mack Trucks, Inc., Plainfield, New Jersey. 
In Canada: Mack Trucks of Canada, Ltd. 


(od Bay Bo kiya AY ’ 


MAC K 


FIRST NAME FOR 


TRUCKS 


Wm. J. Kinsella Fuel Oi! Corp., Brooklyn, N. Y. 





| 
‘Facts about Fueloil’ issued | | 
by National Fueloil Council | 


A PRINTED VERSION of “Facts about 
Fueloil and Home Heating” has been | 
updated and circulated by the Na-| 
tional Fueloil Council, New York. 

The blue-covered booklet has been | 
designed primarily to provide mem: | 
bers of the industry, members of the | 
press and additional publicity outlets | 
with facts on the industry. 

This new fact file is sized to fit in a 
No. 9 or 10 envelope for easy mailing. | 
It is available at 7/2¢ a copy. Orders | 
should be addressed to Ralph T. Har- | 
tell, Communications Director, Na- 
tional Fueloil Council, 424 Madison 
Ave., New York. 

Some ways to put it to work are 
Distribute it to office and field forces. 
Bring it to the attention of other oil 
heat dealers, equipment manufacturers 
or those in other segments of the in- 
dustry in your area. Give it to busi- 
nessmen in the community who are 
important to the oilheating business | 
(Chamber of officials, 
bankers, city and state officials, lead- 


ers in service organizations and lunch- 


Commerce 


eon clubs) 
The booklet is an excellent source 
for facts for speeches, articles or ma- 


terials for exhibits 


Oilburner falsely blamed 
for Pennsylvania Blast 


PHILADELPHIA NEWSPAPERS of April 
14 carried headlines and a story claim 
ing that an oilburner in a West Phila- 
delphia home had exploded. Allen J 
Johnson, consulting engineer, made an 
examination of the wreckage and said, 
“It would have been apparent to the 
merest novice that fueloil just could 
not have been the cause of this violent 
explosion.” 

His investigation showed that the 
burner, located in a relatively undam 
aged part of the otherwise demolished 
basement, was standing intact with not 
even the sheet metal casing blown off, 
open, or scorched in any way. He 
found that the boiler door was closed, 
and the smokepipe intact, and in spite 
of an intense fire, the oil tank was un- 


touched and three-fourths full of oil 


THE NEW IMPROVED 


LIKE LOOKING INTO 
YOUR CUSTOMERS’ FUEL OIL 


er, CP a 


FREE BOOKLET BRINGS YOU “20 NEW 
WAYS TO PROFIT BY DEGREE DAYS” 


NOW for the first time 


you can keep an eye on 


your customers fuel tanks 
. . day by day! 


The amazing accuracy of the new 
improved Johnson Fuel Demand 
Meter is putting the retail fuel 
oil business of many dealers 
throughout the country on a new 
profitable basis. It eliminates 
guesswork by putting an end to 
run-outs and emergency calls, 
by automatically and accurately 
computing “Effective 
Days”. 


Degree 


No other degree day meter has 
the EXCLUSIVE Johnson “Au- 
tomatic Eye” that actually brings 
you 20 new ways to profit by 
degree days. 


SOLD WITH A MONEY-BACK 


GUARANTEE OF SATISFACTION 


_polinion 
DEGREE DAY SYSTEMS 


DIVISION OF OAKLEY AND OLDFIELD 


Home Heatina Specialists For Over 50 Years 
329 S. PITCHER ST., KALAMAZOO, MICHIGAN 


MAIL THIS COUPON TODAY 


FOR FREE BOOKLET "20 NEW WAYS 
TO PROFIT BY DEGREE DAYS” 


<olunon 


METER 


KEEPS AN AUTOMATIC EYE ON THE 


PROFIT END OF YOUR BUSINESS 


MEASURES COMBINED EFFECT OF 
TEMPERATURE, WIND AND SUN! 


Small, compact, and dependably ac- 
curate, the new improved Johnson 
Fuel Demand Meter will double the 
efficiency of your selling operation 
by keeping an automatic eye on the 
profit end of your business! 
Invented by M. Lee Johnson, na- 
tionally known home heating spe- 
cialist. The new improved Johnson 
Fuel Demand Meter is now in daily 
use by successful fuel oil dealers 
throughout the United States, Can- 
ada, and Europe. 


SEND FOR 


FREE BOOKLET! 


JOHNSON DEGREE DAY SYSTEMS 
DEPT. H-é 

329 S$. PITCHER ST. 

KALAMAZOO, MICH. 


Gentlemen: 


Please send copy of “20 New Ways to 
Profit By Degree Days" to: 


COMPANY 
STREET ADDRESS 
CITY AND STATE 


ATTENTION OF —_s”™~” 





Ll Goodall 
“LONG-LIFE” 





“LONG-LIFE” —the Fuel Oil Hose that has everything to reduce your 
delivery costs all-year ‘round! 


Light in weight—extremely flexible—easier to carry out and re-reel. 
Result: More stops per truck per day—greater gallonage delivered — 
less work for the driver. 





‘LONG-LIFE is built to last 
longer under all conditions of 
weather and rough handling, 
and to hold its maximum 1.D. 
to assure full, fast flow. Com- 
plements new fight-fill systems. 
Available Sizes: 1", 1%", 
1% " 1% " 

Contact our nearest branch, or 
mail coupon, for details and 
prices. 


“If it’s GOODALL, it MUST be Good!” 


Goodall Rubber Company 
Whitehead Rd., Trenton 4, N. J 


pb.) Send Catalog and Prices of “LONG-LIFE” Fuel 
Oil Hose. 


|_| Have Representative call from nearest Branch 


Compony 




















Stondard of Quality—Since 1870 HOSE + BELTING - FOOTWEAR - CLOTHING 


¢ AND OTHER INDUSTRIAL RUBBER PRODUCTS 


GOODALL Risser Company 


GENERAL OFFICES, MILLS and EXPORT DIVISION, TRENTON, N. J. 


BRANCHES AND DISTRIBUTORS THROUGHOUT THE UNITED STATES 
1N CANADA GOODALL RUBBER CO OF CANADA LTD TORONTO. 








Service School Progress 
in New York is reported 


CLASSES for oilburner service mechan 
ics have been operated in cooperation 
with the New York State Bureau of 
Occupational Extension and Industrial 
Services (of the State Education De- 
partment) for the past two years 
Berton P. Plummer of the Bureau has 
issued a report of progress on the 
classes. 

Early in 1955 the need for a train 
ing program was recognized and the 
staff of the Bureau in cooperation with 
the Bureau of Vocational Curriculum 
Development and Industrial Teacher 
Training set about developing a teach 
ers guide. A consultant was employed 
to organize and write the course. The 
course outline is now being revised 

During the first year 28 students 
took part in the course, during the 
school year of 1957-58—the enroll 
The current school has 
83 students. The extensive program 
carried on by the New York City 
Board of Education is not included 


ment was 137 


Among the cities which have had or 
are having the school are Albany, 
Hempstead, Levittown, Monticello, 
Niagara Falls, Nyack, Poughkeepsie 
and White Plains 

The staff of the State Education 
Department are currently investigat 
ing the need for additional programs 
and are contacting associations in the 
following cities: Niagara Falls, Buf 
falo, Rochester, Syracuse, Albany and 
Rockland County 


Apt Marketing Division 
holds midyear Meeting 


THE MIDYEAR meeting of the Division 
of Marketing, American Petroleum 
Institute, New York, was held at the 
Savery and Kirkwood Hotels, Des 
Moines, Ia., May 27-29 

The Fuel Oil Committee under the 
chairmanship of C. M. Blickensderfer, 
Sinclair Refining Co., reported on the 
progress in strengthening oilheating 

J. L. Minner, Shell Oil Co., re- 
ported on research plans; and L. S 
Marshman, Mobil Oil Co., reported 
on promotional developments 

We will carry more detail on this 


meeting in the next issue 
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POWER HITTER... 


Performance you can count on is a priceless asset to a ball team or a 
business. For over three decades HARTOL has gone to bat for its cus- 
tomers . . . providing 17 convenient modern terminals, first class loading 
equipment, storage facilities for peak operation, and dependability 


under all conditions. Get the complete score from your HARTOL 
representative. 


@ Largest independent marketer of gasoline and fuel oil on the Eastern 
Seaboard. 


@ No consumer accounts. HARTOL does not compete with its customers. 


HEATING OILS e GASOLINE «- KEROSENE 


PETROLEUM CORPORATION 
HARTOL 630 FIFTH AVENUE © HM-859 © NEW YORK 20, NEW YORK 
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‘Our Ford Super Duties average 5 to 5% 
miles per gallon pulling 6400 gallons” 


says Sam Browder, Vice President 


Harriman Oil Company Inc. 


“Our two Ford F-1000 tractors pulling 6400- 
gallon semi-trailers haul gallons of 
gasoline a month from the pipeline to our com- 
We also have some smaller 
Fords that do an excellent job for us around our 


plants and when it comes to over-the-road hauls, 


million 


mercial accounts. 


nothing can beat the economy and performance 
of these two Ford Super Duties 


“We didn’t realize how expensive our other 
tractors were to operate until we replaced them 
with Fords about a year ago. Our gas consump- 
tion with the 477-cubic inch Ford V-8’s is run- 
ning 5 to 5% miles per gallon compared to only 4 
miles per gallon with the 450-cubic inch sixes we 
had before. Many of the routes in our territory 
include grades up to 20% and the F-1000's are 
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, Harriman, Tennessee 


climbing them at least one gear higher than the 
tractors they replaced. This not only gives us 
better mileage but keeps our engine speeds down 
for longer life. 


“We have over 70,000 miles on each tractor 
and the only expense we've had has been the 
usual plugs and points plus an occasional tune- 
up. Our drivers are real Ford boosters, too! One 
of them told me recently that his unit was getting 
better mileage every day. Both agree that the 
Fords are easier to handle, easier to drive, more 
comfortable and not as tiring on a long trip. 
These tractors have built up such a reputation 
that our men can't leave the keys in the cabs be- 
cause the other bulk drivers would run around 
the block to try them out.” 
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NOW ! CERTIFIED PROOF ! 


FORD TRUCKS COST LESS 


_ “59 Ford Pickups 
beat average mile- 


age of other leading 
makes by 25.2 % in 
Economy Showdown U.S.A. 


Here at last is certified proof of the 
differences in gas mileage between six- 
cylinder pickups . . . evidence that you 
can use in your operation. 

It was compiled by America’s fore- 
most independent automotive research 
firm after testing 1959 six-cylinder, %- 


Now! During Dividend Days at your Ford Dealer’s...Go FORD-ward for Savings 


LESS TO OWN...LESS TO RUN. 


ton pickups of the six leading makes. 
All trucks were bought from dealers— 
just as you would. 

The tests paralleled every kind of 
driving — high speeds and low, open 
highways and city traffic, even door-to- 
door delivery. And in every test, ’59 
Ford Sixes delivered more miles per 
gallon than any other make. Here are 
the actual percentages: 

"59 FORD PICKUP SIXES GAVE 
42.6%, better mileage than make ‘‘D"’ 
31.1% better mileage than make “I"’ 
25.2% better mileage than make “‘C’’ 
22.0%, better mileage than make ‘“‘S” 

9.6% better mileage than make “‘G” 

Taken together, Ford got 25.2% more 
miles per gallon than the average of all 
other leading pickups! 


LCE 
. 4 ee 


hh hae 


.. LAST LONGER, TOO! 


What's the secret of Ford’s economy? 
First, of all pickup sixes, only the Ford 
Six has modern Short Stroke design 
which reduces friction and requires less 
fuel. Second, to this modern engine, 
Ford has added a new economy carbu- 
retor to meter fuel more precisely in 
both high- and low-speed ranges. 

See your Ford Dealer for the full 
report of Economy Showdown U.S.A. 
and get the whole story firsthand. 


All tests 
conducted and results 


CERTIFIED 


by America’s foremost 
independent automotive 
research organization” 
*NAME AVAILABLE ON REQUEST 
| Send inquiry to P.O. Box 2687, Ford Division 
Ford Motor Co., Detroit 31, Michigan 
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Governors’ Letters journey 
to Titusville via Pipeline 
ie Wel. Ci od - 40) 8161 on a AS A PART of the Centennial Year cele- 
bration of the petroleum industry, a 
microfilm message is traveling to Titus 
ville, Pa., by way of an oil pipeline 
The message carries the greetings of 
governors of 33 oil producing states 

It is sealed in a capsule and at 
tached to a pipeline scraper used in 
cleaning the lines. The message was 
placed in the pipeline at Corsicana, 
Texas, May 5 and started on its 1,255 
mile journey. 

Governor Price Daniel of Texas 
participated in the ceremony and ad 
dressed an estimated SOG persons via 
direct line telephone from his Austin 
office. 

The beginnings of the oil industry 
are traced to August 27, 1859, when 
Colonel Edwin L. Drake completed 
drilling the world’s first commercial 
well in Titusville. Here, the centennial 
activities will climax during the week 
of August 23-29 with Centennial Day 
on August 

The pipeline message traveling at a 
rate of two to four miles per hour will 
pass through seven states: Texas, Ar 
kansas, Missouri, Illinois, Indiana, 


Ohio and Pennsylvania 


Out Resumes on Graduates 
of Springfield available 
PERRY M. BEST, course director of th 
Oil Heat and Power Technician 
Course at Springfield, Mass., has pri 
pared a prospectus form on the men 
who will be graduated from the tw 
ourse on June 19 
he resumes have been distributed 
> Commercial-Industrial Division 
f the Oil Heat institute of Ameri 
Inc., New York. Additional c 
vailable from Perry Best, S) 
INCINERATON Trade High School, Springfield, } 


for gas-fired 1 . 


and fuel-less “9 


Heating Products . designed, engineered and Frank M. Link has been appoint 
developed by Steinen are your assurance of consistent uniform communications equipment consult 
quality. If you are looking for a dependable source, Steinen int, Radio Corp. of America. His ex 
is a good name to remember for heating accessory requirements. perience in the communications fi 
Write today for free Heating Products catalog FH-6 dates back to 1920. He was former 
WMnM. STEINEN MEG. Co.‘ 


HEATING PRODUCTS DIVISION 
43 Bruen Street, Newark, New Jersey 


] 
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president of the Link Radio Corp. and 
following the sale of his firm was ass 
ciated with DuMont Laboratories 
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FOR )83ETTER COOLING 








Upflow Furnace — Gas 
Fired or Oil Fired — 
with advanced Round 
Evaporator Coil 
installed in Plenum. 


1 Sf 


Air Handling Blower- 
Evaporator Unit. 

3 or 5 Ton Capacity 
Accessory Intake and 
Discharge Plenum- 
Grilles installed 





Year ‘Round Combi- 
nation Air Conditioner. 
Gas or Oil Fired. 
Air or Water Cooled. 
2, 3 or 5 Ton Capacity 





Add-On, Water 

Cooled, Summer 

Air Conditioner. IK | 
3 or 5 Ton 
Capacity 


Winter Air Conditioner 
Gas or Oil Fired. 
Basement Type 
illustrated. 





Gas Fired 
Unit Heater. 
5 Models. 





I & 
r 


Conversion 
os 
Burner. 


loi 
oilheagy 


PLUS A | B3ETTER FURNACE 


Ts VMONCRIEF 


Horizontal Furnace — Gas Fired or Oil Fired — with Duct 
Type Evaporator Coil installed in air discharge trunk. 


Counterflow Furnace— 
Gas Fired or Oil Fired— 
with new Counterflow 
Evaporator installed. 


Air Cooled Condensing Unit 
— 2,3 of 5H. P. — is 
rugged and compact. Listed 
by Underwriters’ for out- 
door installation. 





Built better, priced right! Moncrief now offers 
you a complete line of Air Cooled, Add-On Cool- 
ing Units, in addition to the complete line of 


Moncrief Furnaces! 


Moncrief is premium cooling, because Moncrief 
Summer Air Conditioners incorporate the same 
kind of advanced, uncomplicated design and 
rugged, heavy construction that have made Mon- 
crief Furnaces enviable for more than 60 years! 


Premium Moncrief Cooling does not cost too 
much, because it is built with the same mod- 
ern manufacturing techniques that have made 
Moncrief Furnaces the leader with competitive 
pricing for more than a decade! 

If you want to prove to your builder, architect 
and homeowner customers that premium cooling, 
combined with premium heating, does not cost 


too much, call your Moncrief Wholesaler, now! 


FURNACE PIPE AND FITTINGS 





NO LOST 
TIME WITH 
SPEED-KLEEN 


FROZEN 
SOLIDLY 
THEY LIFT OUT 
QUICKLY! 


MAKE MORE 
PROFIT ON EVERY 
GALLON 


FREEZE PROOF SELF EJECTING 
CAPS LIFT OFF EASILY—QUICKLY. 
For easier, cleaner, faster 
fills—at any pumping speed 
—there isn’t anything that 
will help your delivery man 
as much as a Speed-Kleen 
nozzle tube and fill pipe fit- 
tings. Make his job easier 
and also save on delivery 
costs—as much as $5.00 per 
customer per year—by sim- 
ply replacing present fill 
pipe caps with Speed-Kleen 
fittings. 4 


Don’t continue 
losing profits, write 
or phone C.G 
Eyster at 


TIME SAVING FILLS, INC. 


Phone York 6119 


140 W. Market St., York, Pa. 


Leonard Marshman is Speaker 
at Pennsylvania Convention 


PENNSYLVANIA Petroleum Asso 
held its annual Spring conven 
Bedford Springs Hotel, 
gs, Pa n May 10-12 
vas Leonard 
was “Where 
in li | Look 
1g Oil in an 
Market.” 


Delaware Valley dealer Group 
expands advertising Campaign 


NCEMENT 


Ont of New England elects 
Marcel Fugere as President 


rugged 
service in 
fueling 


operations 











The new EVER-TITE 
DUAL-POPPETED 
FUEL NOZZLE 


with controlled speed 


Fine engineering — 
best materials 
e 
For gasoline and oil 
service 
» 
Easy shut off 
a 
Aluminum construction 


e 
Rigid or flexible 
tubes 
a 
All parts are completely inter- 
changeable with parts of other 
190” nozzles on the market. 


Order from your Ever-Tite dis- 
tributor. 


EVER-TITE COUPLING CO. INC. 
254 W. 54 St., New York 19, N. Y. 





46 Industry Leaders 
Support the ARI Seal 


CERTIFIED 
4 


The 46 manufacturers listed here are helping to make the ARI program 
grow daily in value and importance, through the use of the ARI Seal of 
Certification on the equipment they produce. They’re leaders of the in- 
dustry, accounting for about 90% of total U. S. unitary equipment.* 


These are the important names backing the ARI program. And here’s 
what the program does: 


1—It takes the guesswork out of a com- 
plete system. You can now specify 
with assurance, because you'll be 
working with units of assured cool- 


ing capacity. 


2—It makes your selling job easier. By 
providing a standard capacity-rating, 


the ARI program helps dispel con- 

fusion for prospective customers. 
3—It helps cut down expensive service 

calls, because ARI-certified equip- 


ment means guaranteed perform- 
ance, backed by the manufacturer, 


as proven and established under test 
by the industry. 


*“Unitary” air-conditioners: all packaged air-conditioners, whether single units or combined units 


(called “‘split’’ systems) up to 135,000 btu in 


or heat pumps. 


capacity, but not including room air-conditioners 


For free explanatory booklet and Directory of participating manufacturers, write to: 
Chief Engineer, Dept. E-6, Air-Conditioning and Refrigeration Institute, 
1346 Connecticut Avenue, N. W., Washington 6, D. C. 


Airtemp Division, Chrysler Corporation 
Amana Refrigeration, Inc. 
American Furnace Company 


American-Standard Industrial Division, 
American Radiator and Standard 
Sanitary Corporation (formerly 
American Blower Division) 


Arkia Air Conditioning Corporation 


Armstrong Furnace Company, Division 
of National Union Electric 
Corporation 


Bryant Manufacturing Company, 
Division of Carrier Corporation 


Carrier Corporation 

Cobell Industries Inc. 

Columbia Specialty Company, Inc. 
Continental Manufacturing Company 


Coolerator Division, McGraw - Edison 
Company 


Curtis Manufacturing Company 


Day and Night Manufacturing Com- 
pany, Division of Carrier Corporation 





Florida Warren Corporation 
Fraser and Johnston Company 
Friedrich Refrigerators, Inc. 


Frigidaire Division, General Motors 
Corporation 


Gaffers & Sattler, Division of Utility 
Appliance Corporation 


General Electric Company 


Gibson Refrigerator Company, Division 
of Hupp Corporation 


Grove Furnace, Inc. 
Hall-Neal Furnace Company 
International Heater Company 


Janitrol Heating & Air Conditioning 
Division, Surface Combustion Corp. 


Lennox Industries Inc. 
The Majestic Company, Inc. 


The Mathes Company, Division of the 
Glen Alden Corporation 


Miami Products, Inc. 


Mueller Climatrol, Division of 
Worthington Corporation 


National Thermatic Corporation 
National—U. S. Radiator Corporation 


The Payne Company, Division of Carrier 
Corporation 


Peerless Corporation 


Perfection Industries, Division of Hupp 
Corporation 


Rheem Manufacturing Company 
Round Oak Company of Indiana, Inc. 
A. 0. Smith Corporation 

Southwest Manufacturing Company 
Therm-Air Manufacturing Company 
The Trane Company 


Typhoon Air Conditioning Company, 
Division of Hupp Corporation 


United States Air Conditioning Corp. 
Westinghouse Electric Corporation 
Worthington Corporation 


York Corporation, Subsidiary of Borg- 
Warner Corporation 
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X MARKS THE SPOTS 
where you can build a more 
profitable business by speci 
fying or installing Rockwell / 
“T-70" tank truck meters. / 





Combination 
Strainer & air eliminator 


WHY THIS NEW METER 
CAN BE INSTALLED 
MOST ANYWAY — 
MOST ANYWHERE 


Three optional inlets—side, front and 
: back—and two optional outlets—side 
Zim, Micro Adjustment and back—provide the utmost flexibil- 
i ity in installation. You can even make 
either a right hand or left hand setting 


uantity 
Control 





~ A 


a hie, rl without using extra parts. 
iN. v= 


T-70 Rotocycle Meter 
(70 gpm capacity) 


Rockwell ‘‘T-70"’ Tank Truck Meter 
June 


” 1959 








WITH ACCURACY | 


NEW ROCKWELL “T-70” 
ROTOCYCLE TANK TRUCK METER 


(Rate of flow 14-70 gpm) 


Sized right, made right, to fit right into your trucks 


You’ll never find a more accurate or de- 
pendable tank truck meter unit than the 
new Rockwell ““T-70”’’. Its fine perform- 
ance is built to last, for the measuring 
element is a sturdy Rotocycle meter, 
proved over the years to measure accu- 
rately under the most grueling work 
loads—to take the punishment of truck 
travel in stride. 

Accessibility is another big feature. 
You can remove all principal parts—the 
rotor, air eliminator and strainer for rou- 
tine cleaning or examination through 
plates held by a few cap screws and with- 
out breaking connections... and the 
Rockwell ‘“T-70” is easy to calibrate 
—only a screw driver is required. 


A new smooth closing system for auto- 
matic shut-off is provided. You just dial 
the quantity to be delivered in advance, 
then touch a lever and the meter will 
“count down”’ and shut itself off in easy 
stages as the zero point is reached. 

All this, plus easy installation makes 
the Rockwell ‘“T-70” truck meter an ex- 
ceptional ‘‘package’”’ for petroleum mar- 
keters, either in new trucks or as replace- 
ments. Get full facts now by writing for 
bulletin OG-410. Rockwell Manufactur- 
ing Company, Pittsburgh 8, Pa. 


another fine product by 


ROCKWELL 


© 

















CHECK THESE COMPACT DIMENSIONS 


FRONT VIEW 








SIDE VIEW 
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self-cleaning ROTARY 


and only 








FILTER! 


LT LLLOXY | 
efficient 


Oamavan 


lava irae | 


Webster ServiceSavers have it! 


SHOSSHSSSSSSHSSHSHSHSHSHSHSHSHSSESTHESHESHEHHSHHEEHEEEEEHESSEEEEEEEE 


Webster engineers developed this 
amazing filter, then built the pump 
around it. Thousands in daily oper- 
ation everywhere prove the merit 
of its advanced design... Webster 
ServiceSavers with the rotary filter 
are as service-free as a fuel-unit can 
be ! Gone are troublesome screens, 
Mrainers, felt or paper filters — 
cleaning problems. This pump runs 
clog-free for a lifetime! 


The reason is Webster’s exclusive 
design — a rotary cleaner blade 
that renews the “filtering” surface 


A COMPLETE LINE OF 
ServiceSavers 





frenkin ody A135 
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7000 times a minute. Particles 
larger than 125 microns are rejected 
by the filter. Only clean oil flows 
to the nozzle! Multiple filter 
blades match filtering action to 
capacity ratings. 


Webster’s expanded line of single 
and 2-stage ServiceSavers provide 
a capacity range from 7 gph to 75 
gph. They replace any fuel-unit 
now on the market... mount and 
operate in any position, on any 
high pressure oil burner — without 
changing connections. 


models: single and 2-stage 
capacities: 7 gph to 75 gph 
pressures: up to 250 psi 
speeds: 1450 to 3450 rpm 


Specification sheet FU-2 with full details on 
complete line available upon request 


INDUSTRIAL DIVISION 


WEBSTER W ELECTRIC 
| RACINE-wis 


ou 


th year 


. ..» Industry Groups 


Additional Companies join 

Ari certification Program 

THERE ARE now 46 companies partict- 
pating in the Unitary Air-Conditioner 
Certification 
have their equipment listed in a new 


Program: 38 of these 
directory issued by the Air-condition- 
ing and Refrigeration Institute, Wash- 
ington, D. C. 

In addition to the companies whose 
models are listed and rated under ARI 
Standards, eight other manufacturers 
have signed contracts to participate in 
the program; their models and rating 
will appear in subsequent issues of the 
Directory. 

Well over 80% of the total indus 
try shipments of unitary equipment 
now are included. The program tests 
and rates all types of central residen- 
tial airconditioners and many unitary 
installations used in commercial and 


industrial establishments 


Tidewater. Va., Association 


plans Conference in Norfolk 

Oil Heat Asso- 
ciation will hold a two-day conference 
June 24-25 in Norfolk. The Distribu- 
tive Education Services of the Hamp- 


THE TIDEWATER, VA., 


ton Roads Area are assisting the asso 
ciation with the planning. 

Scheduled to speak and their topics 
are as follows: Clarence M. Blickens- 
derfer, Sinclair Refining Co., “How 
oil heat Promotion affects your Fu- 
ture’; Thomas E. Carson, Oil Heat 
Association of Maryland, Inc., ““Man- 
aging today’s oil heat Business success 
fully”; Harry B. Price, 
Norfolk, “Creating a Personality for 
your Business”; Joseph L 
Coal & Oil Co., Inc., 
N. C., “From a quarter-million Gal- 
lons to five million Gallons in six 
Years”; and Harry M. Meacham, Dun 
& Bradstreet, Inc., Richmond, “Why 


Price’s Inc., 


Berry, Berry 


( rreensh ro, 


Businesses fail.” 

Supplementing the main speeches 
will be 14 discussion groups. Special 
ists to lead these groups will come 
from Virginia, Maryland, North 
Carolina and Washington, D. C. 

The registration fee of $10 will in- 
clude luncheon for the two days 
Meetings will start at 9 A.M., and con- 
tinue until 4:30 at the Northside 


Junior High School 


June 


1959 








the 7 XN x A LO-HIBOY MODELS LOBOY MODELS 
Ponytail insect 
FA Mi LY HORIZONTAL MODELS 
for gas (not shown 
20-year Guarantee 
Baie 

| | 
COUNTERFLO MODELS remote, self-contained 
for gas or oil and plenum systems 

j FAST i 20-year Guarantee 5-year Guarantee 
is 


Now... Air Conditioners for Winter 
or Summer...all the most popular 
sizes, types and fuels 


For 86 years, the Burnham heating line has flourished “like the 






































EXCLUSIVE! 


SOLID STEEL ONE-PIECE PAN BOTTOM makes 


green bay tree.” Quality, advanced design and close distributor these Burnham Winter Air Conditioners the 
; ee m x . ; easiest of all to install! They are stronger 
relationships with prompt service have been Burnham’s tradi- more rigid, more dustproof...canbe“walked” 
tion. Now that same tradition comes to the field of warm air into position with no fear of damage. Easier 
: ‘ : : to level. No grouting needed, either 
heating and Summer cooling. Install these outstanding new 


BURNHAM CORPORATION, FO-69 1 
BELLE VERNON, PA. 


units now...and join the profit parade! 


Please send me, without obligation, full information 
on Burnham Winter and Summer Air Conditioners 


| 
| 
| 
| 
| Name sssleatnalinesiiiaies 
BURNHAM CORPORATION :: -:-- ee 
| 
1 
L. 


Write today for full information on the new Burnham line! 























City State 
WARM AIR AND COOLING DIVISION, BELLE VERNON, PA. 





) 
FILTER AREA 
CONSTANT POWER 
Ce 
CONTAINER CAPACITY 


WITH 


SOOTMASIER 


MODEL 581 


The engineering principles incorporated in 
the SOOTMASTER Model 581 feature a 
larger filter area designed for lasting suc 
tion and maximum filtration com 
bined with Mastercraft disposable paper 
filter bags, provide a double filter action 
that prevents soot leakage, eliminates cost 
ly dust bag failures and longer 
motor life. New power cooling diffused 
exhaust design eliminates annoying exhaust 
blast and quietly distributes escaping air in 
all directions without disturbing the dust 
accumulation found on boiler 
and rafters. 

Lightweight and three convenient carrying 
handles make this machine easy to carry and 
easier to empty with the aid of the Throw 
away Bag. The cannister is protected by a 
new dollie assembly that not only acts as 
a mount for four swivel casters but also is 
encased in a rubber bumper that protects 
walls and objects from being marred 


LITERATURE ON REQUEST 


I he se, 


insures 


walls 


room 


Manvioctured in USA by 


Inastercra 


InDUSTRIeEsfine 


WEST HAVERSTRAW NEW YORK 
Distributed in Canada by 
IMPERIAL REFRACTORIES AND EQUIPMENT LTD. 


Refractories Bldg Woterloe Ontario 


JOBBER DISTRIBUTOR ENQUIRIES INVITED 
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at Hot Springs annual Meeting 


Aubrey, Fri 


. . « « Industry Groups 


National Offices are enlarged 
by Heating-Cooling Council 


LARGER QUARTERS have been obtained 
hy the national offices ot the Better 
Heating-Cooling Council. The group's 


250 Park 


FREE CATALOG F-30. 


24 pages of Specifications 
illustrations and application 
data. Complete informatior 
about 19 models of OPW 
Loading Assemblies for 
filling and emptying tan’ 

d tank trucks 


address remains the 
Ave., New York City 
The 


ind educational 


Same 


Council conducts promotion 


programs to inform 
onsumers, builders and others about 
idvances and advantages of hy cars an 


lronic heating-cooling equipment. It 
cooperates in promotion programs with 
councils in Cleveland, Mil 
waukee, Philadelphia, Chicags 
the Greater New York area 
Roy A. Bredholt h 
lirector of field services for the 
I pl ing Warren Owens. who re 


publi 


ited 


and in 
s been named 
Coun 
1 to form his owt rela 
ns firm 
Bredholt 
BHC prom 


ind 


will direct distribution of 


ional materials and serv 


oordinate local Council ac 
His background 
in sal 


work in the 


includes nine 
idvertising 


iut 


B-59 Installation Standard 
can be obtained from Ont 
f B59 
n of di 


Standard 
stillate fuel burners for 
ntial application, are now avail 


from the Distribution Division 
it Institute of America, Inc 


Ave., Ni 36, N. Y 


Art elects Berg new President 


LOADING 
ASSEMBLIES 


for faster, safer, easier, liquids loading and 
unloading of tank trucks and tank cars. 


LF G. BERG, C nd Refrigera 


Handlers and transporters of bulk liquids, alert 
to reducing tank car and tank truck filling and 
emptying time without jeopardizing safety 
Standards and contaminating product, are fast 
converting to compact, convenient, economical 
full flow OPW Loading Assemblies. 


Russell 
Hunter 


Investigate today how you, too, can realize sav- 
ings in time, effort and operational costs. Write 
on your letterhead for Free Catalog F-32-R 


Imm dia C 


OPW CORPORATION 


Cincinnati 25, Ohio, 272? Colerain Ave., KI 1-5400 
Valves © Fittings © Assemblies for handling hazardous liquids 


June 
1959 





Industry Groups 


Brown heads research Project 
sponsored by Warm Air Group 
' AIR 1S THE VILLAIN! 


EDWARD J. BROWN recently was named 


t the research program at the ) in hot water heating or chilled water cooling systems 
niversity of Illinois sponsored by 4 
the National Warm Air Heating and 
\ir Conditioning Association. He suc 
Donald J. Bahnfleth and has 


the Association’s research 


1957 
arch program, whi h has 


ntinuous operation for 4+] a Q CONTINUOUS VENTING ACTION 
under the general supervision oe ENDS CIRCULATION WORRIES! 


Research Advisory Council 

tigations currently in progress 
University in Research Resi 
No. 4 include: Feasibility of 


icceptable temperatures No. 7 AUTO-VENT“« 
upied spaces of a split level No wonder Number 7 is a big favor- 


ite with both heating and air-condi- 
level. Interchange of air be tioning experts! Fully automatic, this 
leusie of the house. Room brass vent has a self-closing, float 
level-to-level temperatur operated valve all mounted on a 
removable bonnet for quick servicing. 
Small (434” x 214” with 4” LP. 
female connection) it does a big job 
of eliminating air. For pressure up 
to 75 lbs. 


tha thermostat I cated in the 


hat can be maintained. Effect 


nce by outdoor conditions 


Middle Atlantic Wholesalers 
elect Officers at Meeting Float Type 
No. 67 


{ARK H. TICE was elected president of AUTO-VENT No. 72 
he Middle Atlantic Wholesalers As is te AUTO-VENT 


space af 
| ; ; ? P / ast-venting valve 
ition at the annual meeting held limited? Then of the expansion typ¢ 
F : : No. 67 is your for convectors, base 
n Atlantic City. N J Auto-Vent' Its board and i. ~ 
‘ o. : ing radiation or 
officers are E Eugen — 16" a6 vertical or horizonta 
only . ; & 


1 : mounting. Size 1%” x 
Frederick, Md., first vice 114” with %"” %” with %” ~-LP 
2 x 


J. Walton St. Clair. Ard LP. male con- male connection, Dis 


. pa dries quickly because 
nection. Takes of immediate drair 
second vice president: and 30 Ib. pressure ae 


Rainear, Philadelphia, 


Fioat Type 
f the Association ar 
‘ooney, Philadelphia; Mor No. 27 AUTO-VENT 
l Smaller sized (3 x 21") for 
in, Bayonne, N. J.; Mau horizontal mounting with YY,’ 
hapiro, Philadk Iphi i: Albert I.P. female side connection. Use 
Ir. Trenton, and William So cometom, sodiemt cols, ote 


pressure, 
Jr., Avon, N. J.; and John 
way, Wilmington, Dela No. 37 AUTO-VENT 
Float Type Similar to No. 27, but designed 


for horizontal mounting with 1” 
New Book has List of Ratings I.P. vertical male bottom connec 


. : tion. Size 3” x 214 50 Ih. pres- 
for packaged firetube Boilers aie 


rH \CKAGED Firetube Branch of 


Boiler and Afhhated In Get full information from 
published a new book on your jobber or write for 
packaged firetube boilers catalog, today! 
in be obtained by writing 

merican Boiler & Afhliated Float Type 
15 Park Row, New York 
it one dollar a copy 


tury 


MAID-O*-MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILL. 





the unexcelled | combination of 


Blower-Coil, Air Handling 
Unit for 3 or 5H. P. 
application — shown with 
Accessory Intake and 
Discharge Plenum Grilles. 


Combination Year ‘Round 
Unit — Gas or Oil Fired — 
Air or Water Cooled — 
2,307 SH. P. 


NS 


Water Cooled Add-On 
Unit — 3 or 5 Tons. 


Gas or Oil Fired 
Basement Type Winter 
Air Conditioning Unit. 


Gas Fired Unit Heater 
— 5 Sizes. 


Gas Conversion Burner. 


THE 





eating fps cooling _— 











AIR COOLED — Condenser- COUNTERFLOW — Gas Fired 
Compressor Unit — Under- or Oil Fired Unit combined 
writers’ Listed for outdoor with advanced, new Counter- 
installation — unmatched per- flow Cooling Coil 

formance in 2, 3 or 5 H.P. 

capacity. 





UPFLOW — Gas Fired or Oil 
Fired Winter Air Condition- 
ing Unit combined with rev- 
olutionary Circular, Plenum 
Cooling Coil. 


HORIZONTAL — Gas Fired or Oil Fired Furnace combined with 
the Horizontal-Flow, Duct Cooling Coil. 


PRICED TO BRING YOU THE BUSINESS! 


Now, Luxaire gives you the finest and most competitive choice of either, or both — 
a complete line of either Winter Air Conditioning, Summer Air Conditioning, or 
the unexcelled combination of both! 

For when you match the Luxaire Furnace with the Luxaire Cooling Coil and 
Air Cooled Condenser-Compressor Unit, you have a versatile Year "Round Air 
Conditioning Combination for practically any application — Upflow, Counterflow 
or Horizontal — in the sizes most wanted for the majority of installations! 

In Cooling, as in Heating — Luxaire gives you the advanced design that produces 
top-rated performance, plus the heavy and uncomplicated construction that assures 
trouble-free operation! 


And — in Cooling, as in Heating — with Luxaire you are not faced with choosing 
between excellence and a low price — for Luxaire gives you both! 

If you want the profitable combination for Year "Round Air Conditioning, see 
your Luxaire jobber, today! 


C. A. OLSEN MANUFACTURING COMPANY .« «¢ ccvaia, 
e 


HEATING & AIR CONDITIONING UNITS 


June 
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Seattle Convention Highlights 


First Pacific Coast Convention of Oil-Heat Institute elects Heaney President 


i 


An 


7 


FIRST NATIONAL Convention 
the Oil-Heat Institute of 
Inc., held on the West Coast 


utstanding success, with sur 


representation from all over 


intry at Institute 


meetings 


April 28 to May 2; place: H 


W Heaney, 


. Seattle, Wash 
Skaggs-Walsh, 
Island City, N. Y., was 


sident of the Institute at its 


nnual convention, marking the 


| Heat Institute of Indianapolis: 


that a representative of the 
tion Division was selected for 
n. Heaney had been national 
f the Distribution Division 
president of OHI 
it the same time were these 
presidents: G. M. Marin, 
Mtg Cx Jamaica, N . . 
Czarnecki, Eddington Metal 
Co., Eddington, Pa.; T. R 
Fuel 
from the Dis 


R. Loizeaux 
5... 


vying table lists the 
1 of directors and members 


itive Committee. 


ntion of the present Insti 

R Iph Becker, 

H. Bottrill, 
Burkhardt, 


managing 
technical se 
natu nal sec 
Division; C. H 
secretary, Com 
Byron An 


seorge Gruberg. 


| ution 
I nical 


sections 


hairman, 


nty O:l Heat Association: 


tt, vice-chairman for th 
nting Oil Heat Institut 
England; F. Schuster, vi 


for the Midwest, 


represent 


W. G. Warrington, vice-chairman for 
the Far West, representing the Oil 
Heat Institute of Washington 

Eight regional chairmen elected 
were: R. Swett, New England, Oil 
Heat Institute of New England; Pa 
trick Caputo, Middle Atlantic, Oil 
Heat Institute of Long Island; Josep! 
Berry, South Atlantic, North Caro 
lina Oil Jobbers Association; Lavern 
Schaetzel, Great Lakes, Wisconsin 
Petroleum Association 

Also, R. A. Young, North Central, 
Iowa Oil Jobbers Association; H 
Daugherty, South Central, Tennessee 
Oil Men’s Association; G. Basta, 
Mountain States, Oil Heat Institute 
of North Nevada; Al Loucks, West 
Coast, Oil Heat Institute of Oregon 
Verne Resek 


annual meet 


) 


Retiring President 

told the members at th 
ing on April 28 of the changes which 
have taken place during his two years 
in office. Most significant, he said, was 
the shrinkage of the Manufacturer 
Division and the corresponding growth 
of the Distribution Division, which hx 
views with some misgivi 
He pointed out that we need 
rking 


attain tl 


levels of th 
strength and | 
Institute's go esek indicated tha 
the principal forward s 

years has hb 


with ma] 





OuL meets in Seattle 


The 37th annual convention of 
the Oil-Heat Institute of America 
on May 2 concluded a week-long 
gathering at the Hotel Olympic, 
Seattle, Wash. 

The convention opened on April 
28, with the first two days devoted 
primarily to annual meetings and 
committee sessions. On April 30 
the Technical Division symposium 
took place, highlighted by talks and 
presentations on applications, tech- 
niques and equipment. Also on this 
day, the Oil Heat Institute of Wash- 
ington held its annual golf tourna- 
ment; its annual meeting took place 
the day before. 

Distribution Division dealer man- 
agement clinics convened on May | 
and May 2; the Commercial-Indus- 
trial symposium was held during 
the afternoon of May 1. 

A principal attraction of the con- 
vention was the grand convention 
luncheon on May 1, with a talk on 
the heating oil industry and com- 
petition by Burton W. Pickard, 
vice-president of marketing, West- 
ern Operations, Inc., Standard Oil 
Co, of California. (See page 18.) 

Heating oil dealers and allied in- 
dustry representatives from 30 
States and Canada attended the 
gathering. 











them int tl 
Charles | il 


I 
nance Committe 

position on Febru 
Nsc il Vea? ; 
$26,243 « 


317. Th 


as 


These are the officers of the Oil-Heat Institute of America elected at the annual 
meeting in Seattle. Left to right: Fred Heaney, president; G. M. Marin, vice- 
president; Stanley Czarnecki, vice-president; T. R. Loizeaux, Sr., vice-president. 
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TEVEUT EEE 


BoAaRD 
Oil-Heat Institute of 


OF 


DIRECTORS 


America. 


(March 1, 1959 through February 28, 1960) 


M 


Robert F. Andler, Electrol Bu 
Charles Bendix, Sundstrand f 
Walter E 
C. L. Brooks, Williams Ouil-¢ 
pany, Columbus, Ohi 
PF. R. Brophy, Burnham Cory 
W. J. Chappell, Bryant Mar 
J W. Cowan, Ace Engineeri 
Lewis J. Cox, Iron Fireman M 
Joe Eubanks, \ & E. Product 
R. B. Gilbert, Rheem Manuf 
John Hancock, Marietta Met 
R. | Hertel, General Electric 
Dan i Johnson Pe] I J nns 
R J Lucas, Toridheet Divisx 
H. L. Mandelburg, Manville 
Gabe Marin Sun Ray Burt el 
John Olson, The Nu-Way ¢ 
D. C. Patten, J. V. Patten ¢ 
Robert M. Pixler The Mettl 
Illinois 
| Verne Resek Industrial ( 


ANI] 


Blake, Stewart-Wart 


-M 


Harry B. Rohrer, Herco Oil Bur 


P.M. Stephenson, Aldrich ¢ 
G. A. Taylor. Bethlehem f 
R. C. Westover, Ray Oil Bur 


Grover Zang, Industrial Di 


Stanley Czarnecki, Eddingt 
R. S. Doherty, A. W. Cast 
E. B. Frame, Monarch Mfs 
Robert Gray, FUELOIL & O 
C. L. Hastings, Rochester Ma 
Robe rt W Hundle y W I ot 
C. W. Lang, Sundstrand Hydr 
Ralph Patterson, Bell & Gi 
Dudley B. Robinson, The T 
Frank P. Scully, Scully Sig 
Larry D. Sibley, ¢ 
Massachusetts 
Howard C. Stacey, Webste 
Nils W. Swanson, McDonne 
Fred E. Weldon, Perfex Di 
K. L. Wilson, Minneapolis-H 


ombDust 


G. Basta, National Coal Ce R 


Joseph Berry, Berry Coal & O 
Patrick Caputo, Rite Fuel Ci 
H. M. Daugherty, Jr., Gener 
Everett Elliott, C. L. Elliott ¢ 


Fred W Heaney Skaggs W ilsl 
I. R. Loizeaux, Sr., T. R. Loiz 


Al Loucks, Home Fuel Oil ¢ 
Lavern Schaetzel, Schaetzel O 
F. Schuster 


R. A. Young, Young Coal Ce 
W. G. Warrington, Rossoe M 
William F. Kenny, Jr., Meena 
George Wolf, Jr... George H 


Walter E. Blake 
Lewis J. Cox 


R. J. Lucas 


*On1 othcers 
ex othcio 


tNow merged with Manut 


president 


il ( 


Troy Oil Co., India 
R. Swett, Swett Brothers, Sprit 


QO 


W 


EXE( 


il 


Water 


[VISION 


ommiuttee 
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OHI Insurance Trust a 22% increas 
during the fiscal year in number of in 
dividuals covered with group life in 
surance, involving a total of 3,012 
The volume of insurance in force 
$17 million; life claims paid amount 
to $150,500. 


Under the Trust's hospital-medica 


plan are 1,042 persons covered, an it 
crease of 17% in a year. Claims paid 
$47,41¢ 


iled that 204 


under this coverage wer 
Finally, Burkhardt revi 
ilheating dealers are using the Insti 
tute’s budget insurance plan, invol\ 
ing some $4 million worth of ac« 


receivabk 
Constitution amended 


A major move taken at the n 
ing was the adoption of a number of 
Constitutional amendments, whi 
very briefly, provides three divisions 
of membership, Manufacturer, Distr 
bution and Technical, Membership is 
open to “manufacturers of all tyy 


f oilburning equipment mponent 


ind accessories and their authorize 
representatives; incorporated distribu 
tion groups and other corporations or 
individuals who may be interested ir 
research.” 
G. M. Marin, a vice-pr 
OHI and president, Sun-Ray 
Mfg. Co., Jamaica, N. Y 
hairman of the Manuf 
n: Stanley Czarneck 
vice-president and partr 
Metals Specialty C 
was made vice-chairmat 
The OH! now has three divisi 
Manufacturer, under which there is 
Domestic Section and a Commere 
Industrial Section; Distribution, und 
which operate the Institute’s 63 Chay 


( tanada in 


hnical Div 


ters in the United Stat 
Great Britain: and a T 
sion 

National Pe 


troleum News for membership in the 


An application from 


Manufacturers Division was accept 


by the directors, Also, in the Distr 
bution Division applications were 
proved from the Oil Heat Institut 
Northeastern Indiana, Fort Wayn 
Ind.; the Michiana Oil Heat Institut 
South Bend, Ind.; Oil Heat Institute 
of Great Britain, Wiltshire, England 
Charles Burkhardt reported to th 


| 
Board for the Distribution Divisior 





and told of the success last year in 
selling more than six million pieces of 
oilheating promotion from the Divi- 
sion’s Treasury of Advertising, In ad 
dition, he revealed that 15 Chapters 
have been provided with projection 
equipment for showing the film strips 
available on various aspects of burner 
service and maintenance. The projec- 
tion equipment is purchased for the 
Chapters from the proceeds of strip 
film sales 

He described also progress in dis’ 
tributing copies of the B-58 and B-59 
oilburner standards as prepared by the 
B-58, the 


ncerned with oilfired boiler 


Institute. In particular, 
standard c 
and furnace-burner units, is being 
launched in Lansing, Mich., in con 
junction with the Silver Shield pri 
ulready 
The Silver 
ducted by the 
He: ting 
ciation through locally-organized In 
door C 


air heating installations as to quality 


gran underway there 
Shield program, con 


National Warm Air 
and Air Conditioning Asso 


mfort Bureaus, certifies warm 


and performance. In addition, now 
the Lansing program also will apply 
B-58 standards to oilfired installations 

Burkhardt emphasized that this was 
merely an initial step and did not in 
any way preclude similar cooperation 
with organizations concerned with hy- 
dronic heating. The Lansing program 
will be supplemented with newspaper 
advertising and other promotions de 
signed to sell the homeowner on the 
value of oilheating installed according 
to OHI standards 

Robert Hundley, Wm. 
Mfg. Co., Newark, N. J.. 
for the Domestic Education Commit- 


Steinen 


reporting 


tee told of the examination for oil 
burner servicemen which had been de 
veloped. The test is to be used to de 
termine the educational level of serv 
ice and installation men, with the ul 
timate aim to establish a permanent 
OHI training program, conducted by 
a full-time education director 

The test is the product of contribu 
tions from a number of industry au 


thorities and consists of sections on 


Seattle Symposium reports on Technical 


Progress and Refinements in Oilheating 


RSDAY, APRIL 30 witnessed an 
r symposium sponsored by 
vical Division, Oil-Heat In 
f America, this one at the 
Hotel, Seattle, Wash., dur 

up's 37th annual conven 
particularly interesting part of 
ellent program presented in 
technical papers, was the por 

tion devoted to brief descriptions of 

four new burner developments. M. J 

Reed, Mobil Oil Co.., 


sium and introduced the speak 


moderated the 
symp 
participated in this “Cloud 9” 

first Was a presentation pre 

pared Dy Waller Research Develop 
Beacon Falls, Conn., and 
by R. P. Gilmartin, Gulf 
Oil, Pittsburgh. It covered the Waller 
burner (described in detail in the De 
958, FUELOIL & O1t HEAT) 


The burner differs from others in 


ment C 


cembet 


its type of ignition and start up In 


stead of using high-voltage jum] 

spark for ignition, the Waller burner 
employs a line-voltage electric heating 
element. On 


start-up, parts of the 


burner are being heated by combus 
tion of fueloil at a relatively low rate 
and probably by energy from the red 
hot element of the 


ignition system 


For the second stage—or normal burn 


er Operation—an adjustment device 

switches to a position different from 

Its starting position 
Under observation the burner has 


been seen to attain excellent combus 


controls, fuel units and pumps, instru 
ment testing, Shell heads, draft con 
Local 


Division Chapters will arrange for the 


trols and nozzles Distribution 
test to be given in vocational or high 
authorities. The 


schools will receive the tests in sealed 


schools by schx Ya) | 


envelopes, will arrange a time and 
place, will grade the tests and return 
them to Out! headquarters for evalua 
tion 

Hundley explains the project as a 
“one-shot” deal, with the possibility 
that its use may be widened as condi- 
tions indicate. Its primary function 1s 
to highlight areas of service work that 
need emphasis in training or schools 

The meeting concluded with a pri 
longed discussion of ways and means 
to increase participation by manufac 
turers and stimulate dealer interest t 
attend the oilheating exposition to take 
place in the Coliseum, New York, the 
first week in April 1960 

Next meeting of thi 
place at the Seaview 


Absecon N a 


hy ard take Ss 
Club 


,4 


Country 
September 20 to 


tion, the apparent result of vaporizing 


r gasifying the oil to an infinite di 
that the 


is formed by 


final and main oll 


yvree so 
flame red hot hydrocar 
bon gases well mixed with ait 


The second burner 


the burner being develoy 


onsidered was 
d by Ameri 
can Thermocatalytic Corp., Mineola 
N.Y. The accompanying diagram 1 
a schematic arrangement of the c 
bustion chamber. The method of com 
bustion employed involves air under 
several pounds per square inch mixed 
with fueloil in a carburetor that air 
and fuel vapor are fed to the combus 
tion chamber. The c 


her may be unhoused for radiant heat 


mbustion cham 


with Watel 


jacket for 


transfer or.steel jacketed 


or air flowing around th 





. « « Technical Symposium 


heat transfer by conduction her y himsel ' ‘entr 2x size of the combustion space provided 
may also be a secondary heat x plained was a nev lesign 1 The burner developed in the labora 
changer or economizer throug! tended for use in iter heaters and tory, having a combustion volume of 
flue gas from the combustio1 mbet ll residential s, basec .33 cu. ft., performed satisfactorily 
isses lev ment ' k done in Shell's 03 at firing rates ranging trom 0.1 to 0.35 
The combustion chambet t irner laboratory i varen, N. | gph, or 2.2 to 7.5 Ibs. of oil per cu. ft 
hows the “pyrocore reactor burt ntains an oil and at f combustion chamber volume. Wi 
have no reason to believ 
smaller burners thar 
which we have experim 
not perform equally 
he chamber show type fan and a standard ty] ynitior Shell’s research m 
adaptable to hot t ! t1 rmer and electt mb; he principle: furth 
steam generation if housed 11 tem u il chamber, ill be left to manufa 
steel tube with water in t i t t engi mbustor, to adopt the principle 
ace between. With outer f re fuel sp1 is heat ile sus ilburners 
rt The fourth presentati 
would be adaptable to warn t t r { mplet mbustion Wright, Iron Firemar 
ing plants. (A detailed descript throu louv tl as hio, described the Cu 
this burner ; nt Apr t rd the top of t hambet ilburner—the only 
1959 issue of F ( FO: t invisible flame produced is red which is now 
A third burner design mol rbomti nd qu eg The Mark 1 unit | 
scribed by W. A. Sulliva I] 
Ci on the basis of 


ir fan situated in 


rive a combustion 


racteristic parall 
iracteristic. In fact, 


vhtly in excess of 
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CERAMIC SUPPORT 


PYROCORE REACTOR 


Burner developments discussed at Tech- 
nical Division Symposium. Above, the 
Waller Burner; below left, Shell; below, 
center, Iron Fireman's Custom Mark II; 
at the right, American Thermocatalytic. 
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Al Loucks, Home Fuel Oil Co., Salem, Ore., and toastmaster 
at the May 1 OHI luncheon, presents Aladdin Lamp and 
Igniter Awards. Top row, left to right: Verne Resek receives 
a gift upon concluding his term as OHI president; Tim 
Loizeaux, national chairman, Distribution Division, gets an 
Aladdin Lamp and Henry Auld, Jr., Automatic Heat Co., 


seconds, resulting in in 
As the flu 


r flow rate falls off 


n combustion tion of the n 


Just angle and spray 


rate decreases. It is neces 
a different firing head 


zzle size, Wright explained, 


practical for package furnace 


provid 
let size is smaller 


init where firing 
not feasible for 


The 


non-adjustable, ex 


rate is spray angles at 
conver 
r applications head 1s 


nd 


minor regulation of the 


continued, t 


4 Xp 


uit lets will 


requir 


result in a longer f 


] 


If the install 


shorter fire in 


st increase in fuel econ 
ttributed to the elimination of 

when th ample, he can 
ir flow nozzles instead 


lle r 


elimina 


than wider 


pe and 
draft port al 
ciated 


repr 


cut 
1 chimney 
bustic n cl 

Th 


servicem 


thes rts 
pments ther 

E. O. Olson, Dela by 
1 by Fred 


plication of 


was imp 


nd deliver 
in, on “Ay 


igh pr 


helpful rules 
1. The n 
handl by 


ssure domestk 


The discussion <« 


to droplet size, th 
that increasing the 


duces the mean dri 


the 
the higher the flow 


droplet size. It is re 
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it 


pattern 


In n 


asonabk . th | 


longer t 


its flow rate, 


supply pressure re 4 


plet size, 
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Eugene, Ore., accepts a Distribution Division Igniters Award. 
Bottom row, left to right: Three more recipients of Igniters 
Awards, C. M. Blickensderter, Sinclair Refining, and chair- 
man, API Fueloil Committee; Fred Heaney, newly-elected 
OHI president (Hollis Albert of Baltimore made this pres- 
entation) and Lavern Schaetzel, Germantown, Wisconsin. 


scribed the tun 2. Keep all nozzk 
until they are install 


Don't tak 


installing it 


in box 
spray 1 the burner 


In 


paper pointed out 


relation a nozzle apart befor 


Replace sludyg 
the droy 

zzles of wider 
flow rate and Us 


ite, the larger th 


irly on small 
By } 
shap 


iper SUTr¢ 


that larger droy 
ind 


burn simpl 
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at Seattle 
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Q' GREATEST INTEREST to the fuel to demonstrate that tl mpany a duced almost in its entirety. Ed Heeg 


oil-oilheating dealers in attend tual s an individual interest in his managing director, New York Oll 
ance at the 37th annual convention of vell being. This not only creates a fine Heating Association, said 
the Oil-Heat Institute of Amer tmosphere in which to do business “Within the past few years in many 
held at the Olympic Hotel, Seattl but also conditions the customer to ac areas where previously no codes ex 
Wash., were the two Dealer Manag pt more readily direct selling efforts isted the governing fathers suddenly 
ment Clinics held on May 1 and 2 f the Elliott company which follow decided to adopt the strictest possible 
Sponsored by the Institute's Distribu Tim Loizeaux next explained briet regulations for installing oilburning 
tion Division, attendance w t how his company has stepped up its equipment, regulations so unrealistic 
mated at approximately 60 very output per hour. His talk con ind so prohibitive that they almost 
The Clinics were arranged so that tained much detail and specific infor placed oilheating in a non-competitive 
leading fueloil distributors from tl mation, but in general he reduced the position with other fuels 
East, Midwest and Far West discussed lements to these “What impelled this sudden de 
marketing conditions in their ow! Reduce truck loading tims ision to so drastically control an in 
areas. The sessions then were opened 2. Perform a maximum amount ot lustry that heretofore was ignored? 
for question and answer periods lerical work in the offic: Was it the fact that so many unsaft 
Tim Loizeaux, Sr., national chau Reduce hook-up and take-down installations were being made that 
man, Distribution Division, moderated tin public safety demanded the enactment 
the first day’s Clinic. It started wit! 4. Step-up truck pumping rates f these regulations, or was there som 
Everett Elliott, C. L. Elliott Co., Dar Redu travel time by better ther reason? 
vers, Mass.. telling of the success his routing ‘I didn’t have to go too tar to find 
company has had with selling | | 6. Reduce address and fill pipe loca there was another reason. A reason 
rect mail t time. (Loizeaux’s company is us that stood out like a sore thumb. | 
Elliott explained that th L very ries of maps with an overlay found that in almost every one of 
carefully planned program, designed for to pinpoint almost instantly these areas, the adoption of restrictive 
to maintain an individual and _ pet t cation of any customer. Part of legislation on oil heat coincided with 
sonal relationship with his customer th ustomer's address includes the the introduction of natural gas in that 
Figuratively, he said, “We visit tl rid rdinates on tl ppropriat irea. It became quite obvious that very 
customer with our direct mail efforts map.) strong utility lobbies had been instru 
we do this by sending a. seri f Improve the automatic degre mental in passing these laws. I als 
friendly and non-selling letters to our lelivery operation found that the oil heat industries 1n 
customers on certain days of th il 8. Decrease the number of run-outs these areas were either completely dis 
Typically, these are holidays, with tl ) Discourage driver collections organized or had never established 
letters written to emphasize the them 10. Be sure you hav mplete em liaison with the officials and cons 
of the holiday pl operation quently had no voice in suggesting 
All in all, Elliott observed, the pri The third presentation offered sucl what constituted a realistic code 
cipal benefit achieved has been to 1 realistic approach to the subject of “When the organized utility fa 
tain a human touch with the custome nd ordinan that it is repre tions moved in and wooed the publi 
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officials they had no opposition in put- 
ting another road block in the way of 
oil heat. One thing you must give them 
credit for, though. They also recom- 
mended regulations for the installa- 
tion of gas heat. But you can be sure 
that these regulations were realistic; 
they were tailor-made, just the way 
they wanted them. They substantiated 
every recommendation with evidence 
f safety tests—made by themselves, 
yf course, but tests nevertheless—and 
in light of the lack of opposition, the 
governing fathers had no other alter 
native but to accept them 
“This is the condition that exists in 
many areas today, and unfortu 
nately, will continue to develop in 


ther areas. Once these conditions ex 


st, it is difhcult to correct them. At 
best, it is a long drawn-out process, 
first, in cultivating the good offices of 
he ofhcials and getting a receptive ear 
ind, second, in convincing them that 
they have enacted restrictive legisla 


n against a safe product. Most ofh 
re reluctant to ease up on laws 
nce they are enacted 

Fortunately today, the industry 1s 
n a better position to gain acceptance 
f a good code through adoption by 
OHI of the recently published B-58 
outlines “Satety and perform 
ince Standards for the Installation of 
residential boiler and furnace Units 


j 


for distillate Fuel’ and B-59 which 


vers the installation of conversion 
ind replacement oilburners. We now 
iN bible, because these standards 


kotwithstanding the short period since 


ve been promulgated. have 
| 

lditional acceptance. No one 

should be afraid to recommend them 


ither in lieu of existing codes or when 


seeking modifications of existing re- 
strictive codes—or, what is more im- 
portant, in recommending to legisla- 
tive bodies the enactment of these pro 
visions as minimum requirements in 
areas where no codes exist. Everything 
contained in these standards can be 
substantiated 

“We, in New York, have probably 
one of the strictest codes in existence 
and this may well be necessary due to 
the density of population, but while 
we have a strict code, we do not have 
an unrealistic one. Our code will be 
40 years old this coming November, 
but I think one of the most significant 
things about it is that it has been 
amended 24 times since its adoption, 
most of the time at the request of the 
industry and for the reason that in 
novations have been made and _ be 
cause the product has by its record 
proven to be relatively safe 

“Don't be afraid of regulations 

“They are 
against gimmicks and gadgets.” 

Leading off for the Midwest deal 
ers, William Allman, Dalton Oil Co., 


Gary, Ind., told why his organization 


your best protection 


had added a service department. He 
cited the number of “orphan” burners 
in Gary, which nobody wanted to 
service and he told of his growing 
realization of the importance of keep 
ing the customer happy by keeping his 
equipment operating efhciently 

As a result Dalton Oil bought out 
the service company which had been 
handling their work and hired the 
owner as their service manager. This 
and Allman 


emphasized that since then the princi 


was about six years ag 


pal aim has been to keep the custom 


ers satished by providing them with 
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On! Section and 
Committee Heads 


FRED HEANEY, president, Oil Heat In 
stitute of America, Inc., has announced 
a number of appointments as follows 

Chairman, Domest.c Section. Manu 
facturer Division, C. W. Lang. Sund 
strand Hydraulic, Rockford, Ill 

Vice-chairman Domestic Section 
Manufacturer Division, Robert Newell 
General Electric, Trenton, N. J] 

Secretary, Domestic Section 
facturer D.vision, Robert Hundley 
Wm. M. Steinen Mfg., Newark, N. J 

Chairman Standards Committee 
John Olson, Vice President, Nu-Way 
Rock Island, III 

Chairman, Planning Committee, R. S 
Doherty A. W. Cash Valve Decatur 
Ill 

Chairman, Education Committee, Mr 
Hundley 

Chairman, Manufacturer Dhivis: 
Membership Committee, Charles Bet 
dix, Sundstrand Engineers Chicago 
Ill 

Chairman, Commercial-Industrial Sec 
tion, Manufacturer Divison, Larry D 
Sibley, Combustion Control 
Cambridge, Mass 

Chairman, C-l Engineering Commit 
tee, R. C. Wright, Iron Fireman, Cleve 
land, Oh:o 

Chairman, C-I Education 
Frank Sinning, Allied Oil 
Ohio 

Chairman, C-] Membership Commit 
tee, Milt Way, Way-Wolf Co., Long 
Island City, N. Y. Mr. Way will or 
ganize the C-l Assoc.ates Unit tor au 
thorized representatives of 
industrial manufacturers 

Chairman, Technical Division, M. ] 
Reed, Mobil Oil, New York, N. Y 

Vice-chairman Techn:cal Dhivisior 
Ted Kaufman, Iron Fireman, Cleveland 
Ohio 


Manu 


Division 


Committee 
( le ve land 


commercial 











competent service, with as many as 


possible on service contracts 
Allman explained some of the r 

finements of his company’s service d 

partment and concluded with this ol 


The hy =t sal sman an oil 


servation 


heating dealer can have 1 happy 
satished customer. And, the happiest 
ustomers purchase a serv ntract 


ind receive their fueloil on an aut 
matic delivery basis, making their pay 
ments on a budget plan 

J. Loeffler, Commerce Petroleum 
Co.. Chicay 


ture position of th 


, traced the past and fu 
heating oil dis 
tributor. He feels that today cach fuel 


oil distributor must evaluate his own 


operation and carefully weigh costs t 
decide whether or not should add 
t bulk plant. Another important con 


sideration 1s to decide whether to sell 
as a branded dealer or under the deal 
rs own name 


He pointed out that major oil com 


5 











can offer is to identify himself as a 
substantial comfort distributor 

C. B. Grenier, Grenier Oil Co.., 
Bellingham, Wash., talking about 
dealer-supplier relations observed that 
suppliers look to distributors to sell 
the end result of their efforts at 
proht “A job the distributor can d 
better.” The dealer, he explained, is 


local individual, who is efhcient bh 





Dealer Management Clinic, Seattle, May 2. cause he’s spending his own money 
The supplier regards the distributor 
; : s his local reputation and he is con 
eae Sapernne errno - susnaetiicte Mir. deat sana’ it cerned about the continuance of th 


or buying going concerns nd t I t I t times witl I larger 


listributor’s business in the futur 
pates that they will continue t mont ment than 1 ustomer ; l the d 
Grenier recommended the distributor 
As a result, the distributor must lower been making. He pointed out that ; : 
jaa can best progress by being alert to new 
the cost of his op ration | ielivering t plat Ised only i pet ; ‘ , , 1 
things and methods of distribution; hi 
more efhciently, streamlining | tf fu ; 
' : Pr must have integrity and work in har 
participating in association | Jext W. E. Simon. Simon Oil (¢ ; ; 
tg mony with the supplier. In particular, 
Operating in promotion programs fot t lal liscu the impor : ae 
ps ; , : : I can proht from trade association 
oilheating. “Intense competit tl t f the credit department, which , 
eggs iy : tivity, setting as it does ethi 
in the industry he said . I refers t lit-sales d 
i cn oe nomic environment for business 
room for the inefhcient operator rt t. He outlir the business 
Fred Grifhn, Grithn Fuel ¢ Seat f oil ting as the process of ers 
’ : = <M ; Second Management Clinic 
tl . Was th first W ester! rep} tor pure! Ing Ing the 1n 
tive t take part in th Cli H t nd thet llecting for tl The second Man yement Clini 
contributed an outlin t his ! Fueloil, | id livered as took place on May 2 with Al Flour 
pany's sales policies, attributing tl ny ry transferred t loan noy. Seattle Diesel Oil Co.. as mod 
success to a sound and consistent mer ntil the bill is paid, with profits erator. He also took part in the pres 
chandising program. And I tion of the tin lay of tl entation, outlining the benefits of ass 
tant part or it, he continued, 1! t I NUS! TI I I les ther ciation me mbership 


| 


the responsibility of gettin t year. the more business is He pointed out that if nothing else 
each employee the necessity for them an Association teaches us to live wit 


to participate actively H plair ul nger that tl ich other, examine mutual problen 

Grithn firmly believes that firn t r wi , rge_ balan ind make decisions. Generally Ass 
couldn't get along without advert mistakenly regard fueloil as iation purposes en 
ing; they spend two to three-tent f t fuel. H tioned that tive advertising, a public relations p 


a cent per gallon a year on advertisi reements to J be recorded gram, credit services, legislative work, 


direct mail, newspaper Equ t i mpanied Dy any 1n heating shows and oilburner schools 
important, he went on, 1 mpetent tion that will t i llecting ll projects that obviou work for 
' 


sales force. “You can’t bu f I I tition ofter by electri the benefit of all members of 
priced salesman, spend a quarter of a t il issed_ by lustry Then. Flournoy ntinued. 
cent a gallon on sal : 
Other factors credited | Grith i Or; fter m < education on the broad aspects 
with keeping their sales 1 nent that t t now is b the business. a clearing hous 
include: Evenizer budget plan; qual romot tively in almost ever\ formation. the watchdog. spokesn 
ity equipment and ser larant f t untry. It | particular ind leader of the industr: 
all services completely T} istol | to builders and archi Accounting and tax tools were r 
tect f its low first st and viewed by Norman Starr, H. L 


ment and customer complaints of trusive installation, but mad Shrager & Co., Plainfield, N. J., 


er’s always right!":; watcl 


fuel consumption; make it for r that fueloil dealet n do mucl discussion of financial ratios that 
people to buy equipment; wat nk t my rains lect y and ply to the oilheating business otl 
failures, “Go as far as you have to 11 ther fu than gallonage delivered or mon 
these cases to keep th st I l first ste] sto Uy the bank 
happy. r thinking t mpiet m R. K. “Gwett, Swett Bros., Spring 
Griffin explained briefly | mfort for tl field. Mass.. told how his mt 
pany’s policy of financing thei implet nerates their budget payment pl 
equipment sales in some « : ri ; nerally igh, first outlining the advantages of budget 


by they work out a fiv r tel t t t defense the fu listributor Silas tarn te Sane 106) 
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Money 1s the Spur 


Sawyer’s driver incentive Plan aims at maximum Production, lowest delivery Cost 


by David G. Fanning 


| SOR MANY more years than we have 
been in the oil business, the indus 


try has discussed ways and means of 
directing their drivers to improve pro 
duction per truck hour and per man 
hour. Recent increases in truck costs 


and delivery labor rates have height 
this interest. Because of the par- 
blems that the industry pre 


sents, results have been inconclusiv 


ind not t satisfactory 

The most commonly tried method 
has been based on gallonage. Som 
plans have given a gallonage quota 
with a premium over that, while others 
have paid flat gallonage rate. Bi 
cause the weather, routing, size of 
drops and truck capacity made a great 
difference in the amount a driver could 
deliver, such systems rarely lasted and 
caused driver dissatisfaction. We have 
twice tried variations of this method 


wit! Mi tisfactory results 


On the other hand today’s com 
petit litions demand: 
Maximum production from 
truck 
l t possible delivery la 
r cost 

H t those two is the problem 
A I vho is a professional 





David Fanning is the manager of Saw- 
yer's tueloil department in Worcester. 





A modern fleet of 2600 gal. trucks—all branded—are efficient builders of good will. 


time study engineer, gave me a frame 
work for measuring how many hours 
any specific load should take 

My assistant and I then rode the 
trucks making time studies of the vari 
ous operations, We told the drivers 
very little of what we were trying to 
ccomplish. As our aim, of course, was 
to get fair average time for each op 
ration and we did not want them to 
speed up. Asa result of those studies, 


j 


we established a system that we pr 


sented to our men in the following 


ya 


BONUS PAYMENT PLAN 


PURPOSE 


To reward any driver who, over 
veek’s period better than aver 
ge job 

METHOD 
A driver's day is made up of four 


litterent tasks 
Miscellaneous small jobs 
2. Driving tim 
Time spent at individual sti 
exclusive of pumping oil 
4. Pumping oil in and out of truck 
We have found 
the drivers what is a fair average time 
for each of these four tasks. That tim 


we call a factor 


ing out with 


When we multiply 


those factors by the number of miles 
driven, the number of stops made and 


the gallonage delivered 


the time for miscellaneous jobs. we 
have a Pretty accurate picture ol how 
many hours should have been worked. 
But we also know that each man needs 
a certain amount of what we might 

ll personal tim to the time we 


estimate, we add 10° 


how we arrived at them and how wi 


them 


i Galen ce. rene ti 


20 minut 
B. Routing tickets, telephos I] 
truck 1 t t 
C. Bulk plant rt rivil 
ind loa t r tr ] 
minut 
Hen I ] I t 
bulk plant w \ for 
miscellan P 
r 77 minut W I t in 
terms ol! | Ir or 
Driving Time 
City driving we figur t 18 mil 
er hour and count ! t 
niles per hour, Adding our 10° giv 
is a factor of 61 tor t Irivin 
ind .O50) for unt lrivin That 
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Money is the Spur 


means, applied to city driving 


stance, to drive 10 miles we 
6) of 
utes), 


In other words, 


hour (or about 
6.1 hours 
] 


merely 


100 miles 
we 
ictor 
for 


the mileage by the 


many hours to allow 


oly, 


to 22 miles an hour may 


slow speed, but it includes tit 
starting and stopping, turning 
trafhe light hold-ups etc. and 
lieve it fair 
Time Spent at Individual Stops 
(Exclusive of Pumping Oil) 

We 


5SYy with personal tim 


minutes per 


allow § | 


hgures to .092 per stop 


we multiply the number 

092 to find how many hou 
This includes pulling the | 
out, making and breaking | 
figuring ticket 
(This factor is on the 


fill connectior 


tions, and lea 
he suse 


with a positive 


Pumping Time 

The 
is 50 gpm and the 
the Bulk Plant Pump is 500 


+ 


means it takes 2 


average spec d the truc 


AvVeTAYe 


minutes t 


out 1,000 gallons of oil and 2 minutes 


a total of 
24.2 


vives US a 


to put In for 
pe 4 


time 


it 
thousand or with 


added This 


As 
of 


In this class 


above, v 


tim 


Special Time 


Occasionally you 
onditions 

truck 
Bulk Plant, install 


l, et When 


nh as a bre 


J minutes 


| 1 the reas 
ind you will 
time. On 
before 5 


Puncl 


your 


day S 


garage and § 


lat tire, ¢ 


to Bulk Plant 


Miscel 
stops @ 
+7 miles @ 
ns 


F] 


gallons by 


may 
beyond 


ak 


that 


P.M.. go 


if 
il 


ity 


lane 


@ .00 


the 
find 


ve multiply 
00041 to 


ification 


he 


your 


held 


control 


up 
lown, hold-up 
ng a VENTALARM 
amounts to 


write the time 


n on your daily 
be credited with 
are 


when you 


to garage 


clock 


an 


th 
truck. 


tims 


time 
cle 
be tween 


P.M 


Ing. 


will be marked 


the 


418 gallons. 


driving and 


OO] 


4] 


(9.50) (less Y2 hour for lunch) 
Hours gained — .56 

Each driver, 
a “Daily Time 


Form showing: 


each day, will fill out 


and Mileage” sheet. 


1. Actual miles traveled 

2. Actual hours according to time 
clock less Y2 hour lunch time 
Number of trips to Bulk Plant 
Any outs for “special time” giv 

ing exact time and 


The Clerical will then add up « 


man’s oil tickets and write on Form 


reason 


the actual gallonage and number of 


stops. From those forms, she will 


out the calculated hours for the day 
them on Form 2 which will 


each man’s box. This 


as you will note, 


and write 

be put into Form 

shows 

1. Calculated hours 
Time clock hours 
Daily gain or loss 
Accumulated total 
his daily posting showing the 


will let each 
he stands 

week. 
he 
If tl 


hours are larger than the 


vious day's result 
know exactly where 


At the 
ilculated 


end of the the 
by 


ve calculated 


hours will divided 
the total actual hours 
ictual hours 


the percent by which they are larger 
ot that a 


earns fi Tr the week 


be nus mal 


For 


and a man’s hour 


is the percent 


instance, the 


bonus percent was 7 





Form | 


DAILY TIME AND MILEAGE 


Suth 


Tue 2-¢ 
93/y Yahu- la 
Flt cape par 
Wet rae. Coombe: 

yy PRES 


Yeul- 


DRIVER 


HOURS 


aunt 


MILEAGES 


$s 


pay 
72X72 


demand meter gives close control over 


degree day calculations. 


Automatic fuel 
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ly earnings were $94.00 he would re- 
a bonus of $6.58. The bonus 
the 
hours spent delivering oil. It is not ap- 


celve 


percent is applied only toward 


plied toward paid holiday hours, ga 
rage hours, etc. 

This is a bonus plan. There are no 
penalties of any type. Your regular 
pay is unaffected. It does give you the 
opportunity to make a bonus each 
week 

The management has the privilege 
of withdrawing this plan at any time 
permanently or temporarily and of 
changing any factors that do not rep 
resent present day conditions 

The plan was put into operation 
November 24, 1957. We feel that it 
has been successful and mainly re 
sponsible for accomplishing the fol 
lowing 


1. Increased gallons per hour of de 


livery—better than 25% 
2. Decreased delivery labor cost 
some 10% to 20%, (Various in 


creases in hourly rates make it 


dificult to get an exact figure.) 


3. Increased driver's pay from 4% 
to 30% depending upon the in- 
dividual. 

4. Materially improved driver 
morale. 


5. Kept trucks cleaner and _ better 
maintained. 
6. Established, generally, better 


work habits by the drivers 

The plan is by no means perfect and 
! am continually trying to refine it 
The drawbacks and problems were far 
less than I anticipated and its applica- 
tion after the correct factors were es’ 
tablished was relatively simple. 

Here are some observations based 
on my experience: 

This plan applies equally well to 
the one truck operation or the 50 truck 
fleet, but factors will vary with each 
organization. 

In establishing factors, try to arrive 
at the normal time for the average 
driver. If you give him too little time. 
the incentive isn't large enough to in 
terest him. If you allow him too much, 


your bonus payments will be too large 





FUEL CIL D 


Driver Smith 





} ‘Caleul ated 











1 Time clock hours ~ ‘DAILY re 
4 _j less 3 hr lunch | Qain __Loes 
my — | : a 


Form 2 


EPARTHRENT 


Woekly Bonus Plan 


Week ending Feb. 1959 


tN 





Accumulated 








2 _hours ___Toteal 
_} 11,09 os ars [use [ TENE ne 
ow: pan 
TUESDAY 10.48 | aS | 3.45 oa 
a ee. —=——}— 6 a eek a news * TY - 
' 
WEDNESDAY, | | 
10.22 OE 1.98 | 4.7 a 
SU ET Te Ven an ian - 
| } 
_j __10.2€ a 2 — = +— a2 & Se en 
' ! 
FRIDAY ssn «(Ct eae 
13.43 11.% p | 2.43 
- Sn ce Se oe 
| 
SATU RDAY | —— | — ; —— | | — 
' 
woe : a ne 
TOTALS oa | 
00 24° 47.50 i 





Total Calculated Hours 
divided by 


Total Actual Hours 








Bonus % to be applied 
to regular pay 6.§ 


30,4 


rio: 116p0 


Assume pay was 41.70 an hour with time and a half over 


forty hours, we would have: 
1.70 = 68.00 
2.55 = 19.12 
‘le Regular Pay 
x16.8 
14.¢ Bonus 
87.12 
IO1l. 7% Total Pay . 

















Err in the way of giving him too little 
time rather than too much as it is 
easier to increase the factor than it is 
to cut it down 

Guarantee a man a certain number 
of hours per day or per week so he 
won't feel he can make more “staying 
out on the road” rather than coming 
in. The extra time 
5:00 


say from 3:30 to 
I use cleaning and taking care 
ot trucks. The handling of this garagi 
The 


amount of it can be partially con 


time is of extreme importance 
trolled by giving larger loads to the 
faster men 

Consider the application of penal 
ties for spills, trafic violations, incom 
plete fills, etc. although these have not 
increased the th 


since inception of 


plan 


Right to Withdraw 


Reserve the right to withdraw thi 
plan for any specific week such as a 
warm spell when you still have a full 
when have 


that 


quota of drivers or you 


bad snow and ice would make 
your factors unreasonabk 

The girl in the office who posts the 
oil tickets, estimates that it takes he: 
10 to 15 minutes a day to figure th 
calculated hours for 4 drivers and 
post it on Form 2 


When 


blood” with a 


one man begins to “taste 


substantial bonus, it 1s 
inclined to increase the speed of thy 
other drivers 

The adoption of a positive fill wall 
difference in th 


make a substantial 


factor per stop, and whether th 


driver figures his tickets 1s important 

To improve this system further, the 
dispatcher should also be on an in 
centive bonus plan. His effectiveness 
would be measured on average droy 


per stop coupled with average mik 


per stop compared to a 


We 


worked out the mechanics of 


norm or a 


previous year have not as yet 

such 

plan 
The 


which oil men are 


single largest expense with 


faced is trucks. It 


Is IMperative to vet greater capacity 


out of present equipment. I believ: 


the answer lies in modern trucks wit) 
all auxiliaries that speed up deliveries 
proper routing and a sufhciently gen 
erous Incentive mak 


pay system to 


hustle attractive to our drivers 
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SEVENTH IN A MODERNIZATION SERIES 


Fueloil Dealers need Replacements 


J.E. Kunkel discovers the simple Truth that burner Modernization prevents customer Loss 


by William J]. Stein 


er » was heat sts = ail dl 
HAT IS ONE to do whe! find nd to plan ea J. E.RUNKEL 
himself swimming 1 vift ial modernizatior r replac FUELS 
flowing stream? We are I] 
the old admonition, don’t 
ly against the current, 


slight tangent to the for 


where possible, us 


fueloil dea 
area where the 
has reached the pre 
current. The impact 
exerted by the gas utility 
during the past few 
an attitude of gas 


among consumers 
, OF course, 1 


E. Kunk 


overwhelming daily 
subways, on the rad 
screen, in the newspapers 
heating contractors has natur 
ved the idea that gas is t Manpower 
fuel for heating. A K 
several fueloil and 
revealed that their fight 


; ; ' is usually ce 
fueloil growth in this n 


. for some re 
formidable task 


n actually 

To directly countera 

would be like swimmin 
ti 

urrent 

il account 


a salesmen 
Pailor-made Approach 


At J. E. Kunkel’s an 
made to maintain 
tatus by reaching 
lividually and using 
that 1s tailor-made f 
This involves a 
racets 

The first is to 

equipment 

it needs modernization « 
included in this facet 
who, for some reason 
change to gas heat. He 
cellent prospect for th 
equipment. As odd as this 1 1M t t Isto! i the local utility 
the sales people at J. E. Kunk ts O1 nsideri \ Its sole concern 
found this to be true, prov icl vel Real manager, flame only. For all « 


people are reached and proper! ted that in tl they have ity will refer the 
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vate heating or electrical contractor 
whose interest is in a fee for the serv- 
ice. He is completely unconcerned 
with delivering fuel. 

Members of Kunkel’s own service 
department have been extremely dili- 
vent about turning in leads for re- 
placement work, These men meet pe 
riodically with the sales department 
and are briefed on methods of evaluat- 
ing. a heating job and on the impor- 
tance of modernization and replace- 
ments to the fueloil industry, to the 
firm and to themselves. A “tip fee” of 
from $5 to $10 is given for each lead 
that results in a sale 

The oil distribution center at J. E 
Kunkel is alerted also to call the sales 
department's attention to any cus- 
tomer whose fuel consumption shows 
in unreasonable increase, or where it 
appears to be out of line with the 

the home. Such report auto 
warrants a survey to deter 
rrective program 
mailing directly to the 
rs is a regular standby and is 
y the most successful means for 
Such 


are sent at the beginning of 


getting equipment sales leads 


ind come in the form of a 
ffer to our fueloil custom 
A trade-in allowance of $150 is 
offered for a replacement burner. This 
with a year of free service, a 

r guarantee, five years to pay, 

first payment delayed to June 

ugh Kunkel has no formal plan 

ing a guarantee for fuel or 

ings, O’Real stated that the 

of such savings was a real 

where it was clearly visi 

the trade-in allowance 

t discount which has been 


th 


ese Cases, to be a relative 


tive means of retaining the cus 


s a fueloil user 


In a number of instances J, E. 
Kunkel participated in advertising a 
gas heat installation. In such cases the 
cost of the advertising was paid for by 
the local gas utility and a boiler manu- 
facturer whose name and equipment 
was also displayed. At first, the men 
at J. E. Kunkel were surprised at the 
excellent response from these adver- 
tisements. By comparison, as previous- 
ly noted, an oil heat newspaper ad- 
vertisement created few replies. 

In response to the gas heat adver- 
tisements Kunkel’s salesmen were sent 
out to survey the jobs which consisted 
of homes having oil heat where the 
owners planned some modernization 
of their heating equipment. In almost 
all these cases it was found that the 
customer would benefit financially by 
retaining oil heat and modernizing his 
Thus Kunkel’s salesmen 


prepared a proposal, in these instances, 


equipment 


for both gas heat and oil heat. In the 
past it has been the salesmen’s experi 
ence that where the relative merits of 
both fuels were clearly appraised in 
the living room of the customer's home 
the customer decided to retain oil heat 

O’Real calculated that out of every 
10 surveys his firm made, in response 
to this type of advertising, his men 
sold six heating jobs. Of this, five were 
fueloil. Also significant was the fact 
that the larger users could more read 
ily be shown the advantages of using 
oil. Thus commercial users in multiple 
dwellings, small shops and factories, 
offices and stores were retained most 
readily as fueloil users 

Following this idea Kunkel, in some 
of the advertising, which was directed 
to his own customers, made it known 
that he also did gas heat installations 
This had the effect of having some of 
these people call Kunkel if and when 


they considered converting to gas heat 


This gave Kunkel’s sales department 
an opportunity to reach these people 
and, as they have done so successfully 
in the past, retain them as fueloil users 
Should these people have gone to an 
outside contractor without first com 
ing to Kunkel there would have been 
no opportunity to reach them 

Kunkel’s sales department is on con’ 
stant alert to locate gas heated homes 
where there have been large fuel bills 
These homes are then solicited for con 
version oil heat by mail and in person 
A mailing piece is sent to these people 
asking them to “Take another look at 
last month's fuel bill!” Then specific 
statements are quoted, such as 

“Our home is much warmer and 
half as expensive to heat since we con 
verted from gas to oil heat.” 

“Oil heat is just as clean as gas heat 
and half as expensive.” 


“We are definitely saving 50° of 


our fuel bills to heat our house since 


we converted from gas to oil 

The name and address of the home 
follows each statement. T 
make this more effective, the 


owner 
refer 
ences used are persons in the same or 
nearby the community that is being 


solicited 


Difficult Market 


The sales managers of 
fueloil distributors apprais 
placement market for oilheatit 
ment in the Philadelphia 
tremely difficult. The urg 
intensive institutional advertis 
oil heat was apparent. Som 
the existence of a “bad tast 
by poor oil heat installati 
the late 1940's and stat 
have some of this juipm 
They continued by say 
dealers who reco; 


tions have to get 


tactfully as possibh 
to replace their « 
efhcient plant that will have tl 
lative effect of | 
vertisement for 

apy 

| 


sing the tore 
ssble, rather than 


ming directly against 





Will oil Demand keep growingr 


Yes, depending upon fine Service and Product and selling Oilheating as a modern Facility 


by Robert Gray’ 


I WOULD like to look over 
been happening to fuel 
heating during the past 
see if we can make any 
suesses about the future 
The oilheating industry 
the oil industry as a whol 
yptimistic about the heatir 
f the distillate range as 
o. A lot of good 
been talking and writing 


f our troubles. There’s not t 


years af 


that can be said that’s strict! 
but let’s have a little review 
try to reach some conclus 

Some folks might say that 
vetting greedy. Certainly th 
year period has been our bi 
time. We added to our list just und version ( fuels, replac 
five million new users of N juipment 
ing oil; in the 10 years bet ther fuels. 
we added two and a half million; on nd ne up with the net number of 
more look back and in th ’ ting | il it the end of 
period of the °30°s we gained 
t quarter million new users ir inders W s happening, 
individual 


rate of gain in new custon has I ful 1 it thes 


seemed to double with each | n he building permit records showed 


lecade ist und iillion new homes 
Future Gain 


Can we double it again 
ten million in the next ten 
juite sure we cannot. And if 
keep such a gain rate will we | Concentrated Market 
to hold the excellent pric 
that we have come to 
heating oil? 

Ten years ago oil heat 
much in the driver's seat 
momentum and no serious « 
ma national scale. The 
period has seen the rise 
electric heating fuels to pu 
That is tr 


the number of customers 


in second place 


M « il 


Oil heat is stronger in th bea aecebiiite Ballads 


we still lead in Btu’s of en nversion got 


residential heating market 
= int for con 


That brings into focus 


*Paper delivered duru M 
Barrel Symposium meeting of the \ 
Petroleum Association, Cle 
1959 
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434.000 


his “Scoreboard for the Fuels,” shows 
that coal for domestic and commer 
cial heating dropped in the 10 year 


period from 45% to 13% of total en 


ergy consumed. So we're not going a 
lot farther on conversions to oil from 
il 
The replacements of old oilheati 


juipment concern me a lot 
industry gets older this number gets 


higger 
Divve! 


The typical replacement age 
f an oilburner has been 17 years. In 
the ten years ahead of us the number 
f oilburners reaching 17 year age will 

two and a half times the number 
f the past ten years 

We have been losing three-eighths 
of our replacements t ther fuels 
The percentage curve points upward 
for the future, unless we do some work 


nm it 


Situation now 


So what do we see as the situation 
today based on our records of the past 
ars? 


We have reac hed 


with:nine and a third million oilburn 


a new peak 


ers in use, but with a gain rate of only 
3% in the past year. It’s true the 
market was strong, but the weather 
affected the demand more than twice 
is much as new burners. This is not 
t dependable situation 

2. We're taking just a fifth of the 
because our 


] 
i 


w home market, largels 


juipment costs th 
nd because other fu 
their claims mor 
Wwe as an industry 
Conversion business will continue 
ill fuels 
4. Replacements of old equipment 


shrink as it will for 


necessary to hol 


ounts, are proving | 
than in the past 

3. Prices, margins and profits for 
the fueloil distributor are at a peak, 
but would no doubt fall off if we 
were to lose our growth momentum 


Is this a pessimistic picture? It 
might look that way, but I am not at 
ll pessimistic over the oilheating out 


look, Not all of our problems can bi 
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licked, because the other automatic 
fuels are reasonably good and they're 
being pushed hard. 

But oilheating itself is a mighty 
good facility for the American family; 
nothing else is better. The oil industry 
is powerful enough to step up to this 
challenge and to improve our picture 
as it gains more understanding of the 
details of the problem. 

What then is our recommendation? 
What steps would we prope se? 

Let’s break them into two parts, 
Internal and External. We can influ- 
ence the neighbors more when we feel 
we've done our best at home 


Internal 


First, we want to be fairly certain 
that we are offering the best possible 
equipment and the best possible fuel 
There's some question on both points, 
ind theyre very closely related 

I'm not one of the group who will 
claim that the burner manufacturers 
have made little or no improvement 
in the past 30 years; I've heard that 
said a lot of times lately and it’s not 
true. Burners are better than they 
were years ago. They're consider 
ibly better than they were 10 years 
igo, particularly when we notice that 
today three-fourths of the new instal 
lations are complete oil boiler or oil 
furnace units, designed for better efh 
ciency and getting it 

It is sometimes interesting to look 
back at some old figures on average 

nsumption per burner. Ten years 

ro the average account used for heat 
152 gallons of No. 2 oil. Last 
season the typical account used 1,713 
gallons. These figures cover home and 


small 


mmercial users of No. 2 oil 


for heating, since the distributor does 
not distinguish between the two. There 
were a lot of factors in that gain. Folks 
used more insulation on their houses. 
The new homes have been smaller on 
Some southern homes 
have oil heat today, We have fewer 
of the simple conversion burners put 
into old coal boilers. 

So place the credit where you like, 


the average. 


but as an industry we're treating the 
public better. 

On the other hand, I do not believe 
that most oilheating equipment manu- 
facturers have taken the strong inter- 
est in research for new products that 
they might have done if they were 
holding their volume and making some 
money. There’s an important point 
here that oil men often overlook. You 
think of the industry as growing, how- 
ever slowly, in its distillate fuel de- 
mands. And so it is. But remember 
that most of the credit for building 
this business is due to the equipment 
people. Their sales have been shrink- 
ing. The total new equipment installa- 
tions last year were 568,000. That's 
31% under what they were five years 
earlier. Three of the past 10 years have 
seen over 800,000 installed. So these 
oilheating manufacturers are down, in 
volume, in profits, some of them in 
spirits. 

A few continue to produce real 
improvements, notably two in the past 
year. These manufacturers, mind you, 
make gas heating equipment, too, 
with rare exceptions. They don’t sell 
fuel; they sell steel. Their gas equip 
ment sales have grown as oil equip 
ment fell, and while gas jobs are less 
profitable, yet they recognize they had 


better play ball 


An important step in the direction 
of product improvement, particularly 
research, has been taken by the AP! 
through its Fuel Oil Committee. Wes 
have been allotted $75,000 for this 
year to explore the possibilities, and 
we have given the chore to the Bat 
telle Memorial Institute in Columbus 
Ohio. They have assigned a full-time 
oilburning specialist from their pro 
fessional staff to supervise the effort 


Burner Research 


There are a number of embryonk 
burners in the lab stage around the 
country; some are of the flameless, or 
surface-combustion type, These need 
further study and development. O31! 
industry laboratories have done som¢ 
work that needs pulling together. | 
have high hopes for this endeavor 
not because I think it will make oil 
heating equipment as cheap as gas 
equipment for the builder, That cost 
is affected more by the tank and the 
combustion chamber, the safety con 
trol, and the extra piping and wiring 
than it is by the small difference bh 
tween an oil and gas burner, per s 

But I am of the opinion that some 
new oilburning principles could coms 
forth that will let us as an industry 
dramatize the new, the novel and 
That's 


much need. Our 


modern aspect of oilheating 
what we so very 
toughest competitor is the word 
“Modern.” Gas and electric heat, be 
ing newer, are assumed to be better 


this being America. Ws 


main goal, take the lead in novelty 


must, as 


in newness 
Now I come to a 


point, a point within th 


housekeeping 
tamily on 
which I feel very strongly. As an o1 





f lace 
nts 
2.700 
V6) 
808 
283 
567 
ORI 


483 


TABLE I 


Oilheating Installations by Types 


INSTALLATIONS 


68.256 
SO.830 
$3.00] 
47.065 
55.604 
76.067 
90.137 
133.352 


98.02 











. . «« Will oil Demand keep growing? 


industry you are hurting 
with the present specificatior 
heating oil. A lot of my 
mong you admit it, but n 
to put forth the superhum 
Yet a change 
Remember that the p1 
mercial Standard, CS 12-48 
tually put together in 1947 
oil was mighty short; thi 
ing 50 gallon deliver 
It was a catchuy 
ifter the war. Th 
the publishers 
pecting only 
ers; they yot 
The n 
iround.§ the 
scarcity, It 
that it 
lay N 
refiners 
distillat. 
ranve of 
companies 
cation 
guide y 
Because of 
growing interest 
of today, you're 
a 33-34 API gravity 
36 gravity on No. 2 f 
pling a 32-33 viscosity; tl 
ial Standard allows a 4 
ask, what’s the differen 
them the good stuff? Simy 


burner must be d 


Burner Costs 


You see, every new oilburt 
boiler or furnace must | 
ind listed by the 
ratories 
It 
down to 26 gra 
make a burner for that 1 
your minimum gravity 
cation was 32° API 

If we can get a revis 
Commercial Standard, not 
but in six months from 
the low API gravity at 
the darndest scrambk 
dustry to design new | 
what a shot in the arm tl 
vide to all concerned. | 
be a simpler burnet 


important, a lower 


60 


the Fuel Oil Committee of API, in the 
fall of 1953 determined to try and 
develop cooperative advertising pr 
motion for oilheating. In January 1955 
there was launched at New York an 
ffort known as Oilheating Market 
Reports, to survey and 
fueloil marketers wh 
ested in cooperative 

We worked under that banner 


four years, In 32 campaigns the 1 


listributors. the refiners and terminal 


perators raised and s] 
We were operating in the East and 
Midwest. The Pacific Northwest has 
its own program under tl 
f the West Coast refiners 
n investing around $4 
During the past 
nized that a more fort 
effort would | 


orporated 


rs wh 
willing to support 
Midwestern 


a limit 


m consum 
S4¢ 


to spend $3 


refiners wh 





It’s in the Air 


Inventor reports interesting Application of two Streams of Air to atomize Fueloil 


by E. Colin-Smith 

It is not at all unusual to receive 
letters and detailed explanations of 
new oilburner developments. Most are 
untried or present other difficulties 
make it impossible to publish 


information about them. However, the 


which 
letter is the ‘‘one in a blue 

that is received which has suffi- 
cient possibilities to make it worth 
while. Hence, it is published not to 
r approve the equipment, but 

1 means of stimulating think 

aimed at refinements and neu 
pments in the oilheating field 


COMBUSTION means the 


>! RFECT 
plete burning of fueloil with 

air. Such combustion pro- 
gas analysis figures of 16% 
CO, and 0% Obs as the re- 
ising Bunker C or No. 6 oil 


in the range of 14 to 16 


patented a device which not 
mplishes these results, but 
\intains them in actual opera- 
hin the normal limitations in- 
such a mechanical device 
ing as efficient as my oil- 
ght to merit serious consid- 
some manufacturer in this 
ntry 
ive been in the combustion 
g business for more than 30 
1 can cite highlights of more 
installations, it is true that 
considerable practical ex- 
I have used most of the ma 
rs 
where I lived until 1952, 
> experimental house-heat 
urners which I installed in 
uses. One has been in use 
nine years. These burners 
posit any soot on furnace or 


¢ 


ns, and are free from 

ive letters from homeowners 
se facts 

studies, of which I can 

of all the 


used These studies have 


types of oil 


concentrate on using air 


to atomize fueloil. If an atomizer em 
ploying air is properly designed, the 
air will make the fueloil globules ex- 
ceedingly small, and will surround 
each oil globule with an envelope of 
air. 

Air under pressure is costly. There- 
fore, an oilburner should use only the 
smallest quantity of such air; and the 
air pressure should be the lowest that 
is workable. This air under pressure 
should be used for only the primary 
atomization of the fueloil. I have done 
years of practical work on the design 
My tw 


stage atomizing nozzle, patented in the 


of air-pressure atomizers 


United States and elsewhere, hits the 
oil twice with air in the nozzle exit 
area, and divides even heaviest, resid 
ual fueloils into the finest of fogs 
Diag. 1 reveals the principle 

In this diagram, oil is fed under 
pressure through the oil tube, while 
air is forced under pressure through 
the inside of the atomizing nozzle cove 
and around the outside of the oil tube. 
The discharge end of the oil tube is 
tapered. In this coned portion, holes 
are equally spaced around the circum 
and the tube is fluted from 
each of these | 


ference, 
les along the length 


of the tube. At these holes, the air 


Holes with Flutes 
along O'l Tube 








Air — 





coe ptowekéeweton shovasstm 


if 


be 
ee ee ee ee 


ae ee / J 
3 


Diag. 1—The fueloil to be atomized and 
burned goes into the oil tube under 
suitable pressure. Air under pressure 
surrounds the oil tube. At the “holes 
with flutes," the air pressure is greater 
than the oil pressure. Therefore some 
of the air enters the holes and mixes 
with the fueloil. The rest of the air fol- 
lows a path over the coned surface of 
the oil tube, and serves there to atom- 
ize the fueloil. 


ann 











pressure is greater than the oil pres 
sure. Therefore the air flows through 
these holes into the oil. However, not 
all the air can exit through the holes 
Therefore, some of the air passes over 
the coned surface of the oil tube, be 
tween the tube and the nozzle cover 
orifice wall, again atomizing the oil 

This splits up the oil into a very 
finely divided fog. This is done with 
pressures of air and oil as low as two 
pounds. Never need these pressure 
be above ten pounds, 


Bunker C or No. 6 oil 


Because ot the design ( 


even using 
if this atom 
izer, the percentage of atomizing air 
to total air required for combustion is 
never above a maximum of 4.5%, and 
in some instances it is as low as 2% 

I use rotary air compressors, believ 


ing that for these applications such 


compressors have overwhelming ad 
vantages compared to piston-type com 
pressors which could be used instead 
An important feature of the nozzk 
just described is that its flow passages 
for both the air and the fueloil can be 
designed to be very large for the flow 
rates in them. Consequently th 
zle is peculiarly and pleasingly 
from blocking of these passages 
This type nozzle at 


well that. in a room with little ai 


izes fuelo 
movement, the fueloil can be ignited 
near the nozzle and will continue t 
burn in suspension in the room ai 
Fitted with a patented tuyere, the noz 
zle becomes an oilburner able to work 
in the open air without further 
ombustion chamber. This oilburnet 
can be lighted instantly start-uy 
It has a large 
vive many 
stable 

To advance 


controlled, 


further 
complet 
only necessary to pr 
ing nozzle with 
through which flo 
for combustion. By 
fice design, this a 
third stage of atomizati 
an air envelope in which combustion 


(Please turn to pa 64) 
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More from Sparky on Stack Controls 


“Best burner Serviceman” declares smokepipe Controls need Testing once a Year 


by John W. Schulz 


_— A DEVELOPMENT laboratory 
just outside New York where I'd 
been studying the performance of 
‘out-of -this-world” new kind of oil 
burner, I phoned the New York head 
quarters of FUELOIL & O1L HEAT, on 
a fine morning in May, to say I was 
coming in 

“Someone just came in to see you 
a secretary told me over the phon 
“All he says is he’s the best oilburner 
serviceman in the world. 

Delighted to learn in this way 
Sparky was making one of his ra 
visits to New York, I asked t Spe ik 
with him. He'd come, he said, to tell 
me more about stack controls and 
other primary controls than had ap 
peared in two feature articles about 
such controls. These articles were in 
the March and May 1959, issues 

An hour later, I was listening t 
Sparky talk on the topic of the start 
up safety factors of modern, aut 
matic oilburners 

“Visiting a gun burner he’s never 
seen before,” Sparky said, “a service 
man should remove the gun-tube o1 
lrawer assembly and check over the 


ignition-system parts, If the porcelain 


insulators supporting the electrodes 


ire covered with dust or so 
should be removed and 
like new 

“Most important, the ser 
checks the setting of the spark | 
the tips of the electrodes. Many 
icemen need to measure the spi 
to make certain it’s of th 
length. Some men will swea 


” 


up for the usual 3/16” gap 


tually they provided a gay 
8” or even YY” 

“You can’t overemphasiz 
portance of the location of 
points with respect to the f1 
nozzle. Certain burners 
points flush with the front 
zle; other burners need th 
ting out ahead of the nozzk 


distance. If in doubt about thx 


62 


int setting from the manufacturer 


ruilty of criminal negligence, if hi 


setting of the spark points, a wise serv by owners and executives of fueloil 


man obtains instructions about companies,” Sparky reminded me 
“These letters complained about far 
the burner.” too many cases of fireboxes becoming 


ontinuing, Sparky declared that oil-soaked. In each case, the oilburner 


the trial-for-ignition period ignition system failed to light off th 
or other type of atomized fueloil sent into the firebox 


ntrol, is top-ot-the-list im after the burner motor started. Instead 


every man at all qualified of being stopped promptly by its stack 
ervice oilburners control or other primary c ntrol, th 
Working on a burner installation burner continued running, squirting 
the first time.” he said, “a man is into the firebox the atomized fueloil 
that oil-soaked it 
ck the trial-for-ignition “If I were an executive who wa 
That holds equally true for a facing much trouble of that kind, 
ew installation, or for a burner Sparky went on, “Id assemble all of 
n Servic my servicemen for a meeting. I'd maki 
rtain every serviceman carried wit! 
him at all times a watch | 
nd hand—and that hi 
ughly well how to us 
heck the trial-for-ignitio 
very kind of stack control and 
mary control 
rignition “Td give orders that no burner 
ilburner installation should be worked on in any way with 
ist ONCe a year out proper checking of its trial-for 


You've shown me letters sent you ignition period. Pd have each installa 
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tion tagged or labeled following such 
checking. The tag or label would in- 
dicate the date of the checking, the 
name of the serviceman who did it, 
and the safety or trial-for-ignition 
timing.” 


Switching to a new topic, Sparky 


said that all servicemen should know 


what to do on installations where start 
up action of stack controls is slow, 
resulting in oilburners stopping “on 
safety 


occasionally although they 


light up properly on each start-up. 
Slow Action 


Such slow action of a stack control 
curs particularly, he said, when a 
furnace or boiler is cold, at room tem 
perature, because it has not been fired 
tor hours, or days 

One cause of slow action of a stack 

ntrol during a start-up is simply un- 
ommonly low stack temperature, be- 
low 450°F 


00°F 


Another cause of such slow action, 


and perhaps as low as 


Sparky continued, is_ exceptionally 
slow rise of stack temperature after a 
burner starts, though in a few minutes 
the stack temperature may be 550°F 
or higher 
‘To speed up the action of a stack 
control that’s been mounted on a 
smokepipe,” Sparky dictated to me as 
I took notes, “find a better location 
for the control—on a clean-out door 
f the boiler or furnace, where its heat 
sensitive element will be surrounded 
by hotter products of combustion when 
the burner first lights off 
But drill a test hole at the new, 
ation you are considering 
stack control, and use your 
hermometer to learn if the hot 
the new location are above 
F 
wind up with the stack con 
] or location that sub 
ensitive element, sur 
products of combustion, to 
above 950°F. with the 
rmal operation, running 
rs * 
s related, of course, to the 
verheating this heat-sensi 
nt, raising its temperature 
ut 90°F... may damage or 
ement 


1s your way, Sp irky asked 


a recycling stack control 


me, “for testing the response of a con- 
trol system to flame failure with the 
burner in normal operation?” 

First, I said, few of the servicemen 
I know make a big point of testing 
flame-failure action of a stack control 
on an installation which has a stack 
control of the recycling type 

“Wait a minute,” Sparky hollered, 
“you got to put down that a recycling 
stack control acts in a certain way 
when the stack temperature drops with 
the burner in normal operation—after 
the smokepipe has come up to full 
heat, that is. The smokepipe is hot, 
burner running normally, but then the 
smokepipe temperature drops maybe 
50°F. This drop in smokepipe tem 
perature causes the stack control to 
stop the burner. There’s a pause, may 
be 30 seconds to two minutes depend 
ing on the installation and stack con 
trol characteristics. Then the oilburner 
starts up and runs again. If it does not 
light off properly, the stack control 
will shut it off ‘on safety.’ The stack 
control will keep the burner turned off 
until somebody trips the stack con- 
trol’s safety device, to start up the 
burner again.” 


Recycling stack Control 


Servicemen have a reason for not 
checking the flame-failure behavior of 
They can 
use a trick to find out easily and quick 
ly how the control would act follow 
ing flame failure. With the burner op 
erating normally, smokepipe hot, and 
the cover removed from the stack con 
trol so that they can observe what goes 
on inside it, these men snap a main 
switch off and on, or do the same thing 
with any switch or control that will 
stop the burner. Stopped, the burner 
permits the smokepipe to drop in tem 
perature. The stack control parts x 
through much the same action that 
y flame failure. That 
is, the heat-sensitive element of the 


would be caused b 
stack contre l. within the smok« Pipe 
drops in temperature the same way it 
f flame failure. When 


] 


its temperature becomes low enough 


wi vuld In Case 


the burner starts up and runs again 
“Suppose you really want to test 
fully the flame-failure behavior of a 


stack control, Or of any « th ‘Tr primary 


. ..«« Stack Controls 


control, what would you do then?” 
Sparky asked 

On an installation which has a stack 
control, I answered, I might be lucky 
and find a large flame-observation 
door, as big as the firing door of a 
furnace or boiler designed for hand 
fired coal 

With the burner running for about 
ten minutes or more and the smokepipe 
therefore hot, I would open W ide the 
big flame-observation door. Air pour 
ing into the combustion space would 
drop the temperature there, in the 


flues, and in the smokepip 


Simulated flame Failure 


To simulate flame failure fully, | 
told Sparky, | make preparations by 
putting an insulated electrical test clip 
in the live line to the oilburner motor, 
either at the primary control panel or 
at the motor’s junction box. | start out 
with this clip connected so that the 
burner motor will run normally. Then 
I start the burner. After it has been 
running about five minutes and the 
primary control set-up (of any type 
made) thus is reporting normal firing 
by the burner, I undo the motor con 
nection that was made by the insulated 
test clip. The motor stops as a result, 
the flame goes out, and the perform 
ance of the primary control panel fol 
lowing flame failure can be observed 
I pointed out to Spark that, al 
though our discussions of the trial-tor 
ignition vered 


period had 


many 
points seldom if ever covered in oil 
burner instruction manuals, we had 
not mentioned one topic. That is, | 
said, the occasional shortening of the 
usual 90-second trial-for-ignition 
“Only a week I told Sparky 
‘IT went down to a building on Ninth 
Avenue, New York, after the build 
ing owner had phoned me about 
peculiar behavior of 
rotary-cup burner 
The owner 
ny UO upl 
My burner 
starting uy 
flame, but 
Some tim 
starts working 
The boiler ro 
smoke. That's nm 


body calls out th 





dow 


bust 
locked-up 

“Any « 
And how 
I asked tl 


n doors t 
building.” 
lamage in the b 
often has this | 


1 building owner: 


was Managing to assum 


ner of questioning 


“No damage in the b 


au.” hi an 


times in as Many m 


swered. “It’s hap} 


nth 


we don’t know precisely 


he l 


in the 


ler room at the t 


trouble, because the building 


up and unoccupied.” 


Checkis 
I learned 
Protector: 
tained a 
Protectost 
nected, us 
up of the 
of the oil 
the Protec 
onds to 
started oil 
the Prot 


“flame-okay”™ sigt 


1 the installation 
Honeyw 


mounted 


that its 
lay 
at, to which it 


ually 15 


burner motor 
flame. Only 
tostat tak¢ 

be affected | 
flame, and to 1 


torelay 


Shorter Timing 


We selected OU s I 


trial-for-ignition sat 
job. Shorter by an appr 


than the usual 90-second ti 


would be 


amounted 


avoid continued troubl 


mitted by 


Protectost 


plate of the boiler anc 


oil flame) 
That's 
when I a 
that buge: 
of the pri 
had result 
trol to st 
up withor 
Sparky 


tic installations can be, and 


pr bly sat 
apprecla \ il 


to an except! 


the 


speedy act 


at (mounted o1 


V 
following flam 
aside from. th 
rrived on th 
‘ring up of the int 
nary control—| 
ed in inability 

p the burner aft 
It giving a flam 


agreed that cert 


j 


adjusted for trial-for-ignit 


shorter th 


“But that’s a refinement f 


perts,” Sy 


an the usual 9 


yarky concluded 


of ten servicemen do w 


they mak 
tion syste 
burner is 
ably; and 
primary ¢ 


ond trial 
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> certain, first, tl! 


m of a usual 


working thorough! 


second, that tl 


ontrol is providing 


for-ignition per 
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It?s in the 
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brick tuyer 
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The el 
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rature of the 
tom1zing 
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Familiarly also, an automatic burn 
er for No. 6 fueloil, which uses my 
atomizing nozzle, has a gas-electric ig 


] 


nition system, can be equipped with 


any of the modern electr 


lic primary 
control systems for monitoring its gas 
pilot and main oil flame, and can have 
low-fire starting and modulated firing 

To collect data, I test-fired 
pass package boiler with my 
using No. 6 oil 
ten-to 


1 thr 


burner 


Rated at about 12 hp, 


one basis, this boiler has a fir 


19” 


ing tube in diameter and three 
tubes of size 


further stages. Thes« 


spinner ty 


feet long. and 101 fir 
1] ” 
YY” in two 


} > 
tube 


— 


S have 


maximum firing rate I applied to this 


oiler was 14.1 gph; it gave readings 
of 480°F. stack te 
COs, 0% CO, and 3.9% O 
this test, the 


mperature, 12.7% 


During 


input per hour was 375 


Btu’s per cubic foot of furn 
volume 
Fired at 0.0) gp g N 
this boiler gave readings of 270°F 


stack temperature and averaged | 
COs, 0% CO, and 
tests were conducted by 
gene L. Foster, President of 
Miller Associates. Waltham, Mass 
Research Engineers and C 
I built 


boiler plant which is using an oil con 


one atomizer for 


taining 15% to 20% ash on the aver 
we. Firing a maximum of 5 gpl 
this burner has been in operatior 
bout one year, during which 1 
blockage of the burner has occurr: 


Another burner fires 


rate more than 9 Btu's ] 
hour per cu. ft. of furnace vi lum 


Because ot their intimate air 


mixing, these burners cat 
il in the open without further con 


bustion chambers. Their turn-down or 
ut-down ratios are high, up to 14 


That is, their sm 


14th the size of their largest 


to | 
be |] 
Low capacity burn TS afre 


ice. Those that use No. 2 oil can fire 


is low as one pint of oil per hour, or 
VY gph. Those that use residual oils 


5 and 6 can fire d 


gallon an hour, or 0.5 gpl 


The use of this oilburner prin 


ple, with my tuyere, permits burning 
No. 2 oil as a gas with no visibl 


flam« 


pressure gives a high luminous flam 
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As Maine Goes..... 


The new Governor, Clinton A. Clauson, is an oilheating Dealer 


] ! HAS BEEN a political legend since which is Latin for “To the stars A short time ago they stepped into 
Lincoln’s time that Maine is the through difficulties.” something very much larger, although 
bellwether state for voting trends Maybe the fueloil business in itself they had built up the Fairfield spot as 
They say it, “As Maine goes, so goes is not difficult, but there are those the industry progressed. The new op 
the Nation.” who think it is. Yet that is not what portunity came when Gulf Oil Corp 

They were right this time. The caused him to have to work hard for decided to discontinue direct market 
State's new governor, Clauson, 1s a his political opportunities. You see, ing in the Waterville area. The Clau 
Democrat, and the nation certainly Clinton Clauson was the U. S. Collec- sons were well known in their home 
followed him in the November elec- tor of Internal Revenue for the state town, having been city treasurer and 
tions if Maine through 19 years, Maybe mayor, as well as being oil men. They 

And if that isn’t good enough (or that’s an easy way to make friends for were offered the Gulf distributorship 
bad enough) the governor is also in future votes but the job has never car and took it, although the gasoline part 
the f il and oilheating business with ried that assumption quite the of it was new in their « Xperience 

& rnelius K Clauson, up in reverse 1n fact > K Claus n. Inc has a pres nt 

Watervill It was in 1952 that Clauson resigned volume at an annual rate of 2/2 mil 

Weve had governors before that his federal government post, having lion gallons of fueloil and 3) million 
vel | men, and U. S. Senators, too, some time earlier looked around for gallons of gasoline 
like Marland and Kerr of Oklahoma a suitable business to buy, where he Of special interest has been the 
But they were the producing oil field could join with his son and do some growth added through oilheating op 

ry type. Governor Clauson thing interesting. Fueloil looked good eration. The company is proud of its 

breaks t for the fueloil crowd in with Maine style degree-days and 


; ; : 24 hour burner service and its sales 
rh | : ewer folk cutting wor : : 
_ fewer folk cutting d f burners and oilheating units, Th 


_ Speaking of tate 1 litical gans, First they | ught a small fueloil eaealias Wisedies Wiadee and Tiles 
Kansas has one that Governor Clauson company in Fairfield with only about . 
- The company’s problems today ar 
rrow on occasion, or perhaps 00,000 gallons that was just after he G i 
" . ; what the Governor calls, “growing 
Its “Ad astra per aspera, World War II. 


pains.” They have moved up so fast 
that it takes a lot of capital for tanks 
and trucks and accounts receivabk 


But he said it with an infectious grin 


not a furrowed brow, which showed 
in effect that he is confident it’s a good 
nough business to stand on its own 

It was Ed Hacker, of Ballard Oil & 
Equipment Co., Portland, wl ur 
ranged the visit with his friend “D 
for the editor, After a fine lunch at th 
Blaine House (governor mansion) 
the son, Cornelius, drove us to Water 


ville for a look at t bulkplant 


Heading back and nervously glan 


inv at watches, Hacker w urging a 
little more speed, for planes out of 
Portland don’t wait. But Cornelius 
said, “Im reformed I stay in the 


limit; some of th 


too much having tl (sovernor on 


picked up for speedin 


So th question remain Dax th 
nation always go as Maine g ee 
so, it's wonderful, bh it least 
98¢¢ of all automatic heating in Maine 





utilizes that most mfortabl f all 
Pictured in the governor's office in Augusta are Governor Clauson seated at his Sal FT 
desk and standing left to right his son, Cornelius, Ed Hacker and Robert Gray. ay Se 
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Danbury, Connecticut 
OILHEATING MARKET REPORT 


T= OILHEATING MARKET described in 
this report centers around Danbury 
Connecticut. It is roughly oval area 


measuring in east-west overall width about 
15 miles, and extending northward from 


Danbury about the same distance, south 

ward a bit less than ten miles ~ major 
portion of this market lies within Connec 
ticut (about 10% of the state’s area), but 


also covers an additional small territory in 


adjacent New York (eastern Puts 
County) 

In the entire market, it is estimated by 
the Connecticut Public Works Der partment 
there are aqgeonimanay 32,500 one- and 
two-family dwell-ng units These may be 
broken down to 13% in the toy luatior 





class ($25,000 and up), 60% in the me 
dium class ($15-$20 000) and 25% in the 
“GI FHA™ or speculative, development-type 
($8-$14,000) Currently ibout 


homes 


70% of the housing construction is in the 
medium-class, 20% in the least expensive 
class and 10% in the top class home field 
Home Heating Characteristics 

We make no attempt to est ate 945 


fueloil. However, we 
today's usage of 
fellows 


and 1950 
believe 


usages of 


is about as 


INSTALLATIONS 


Central 


Fuel 


Coal 1,500 650 2,151 
Gas 3,000 1.000 4( 
Ol 20,900 5.100 2¢ 
Other 200 150 35 
Total 25.600 », DOI 2, 5( 
The installation estimate bove ré 
rounded, to tally exactly with the nded 


estimate believe to he 
> 


(which we é 
liable) of approximately 32,5( We 


are less sure of the apportior 

tral” vs. “non-central” usage 

of coal, gas and “other” fue t 

in the case of oil But we fe t 
ratio between “central r N 2 fue 
powered) installations and the é 


tral” (or kerosene, “‘s 
plications is fairly acc 
In addition to the 20.9 ent 





urate 








central installations calcul f é 
there are another 2,876 syst ( esti 
type, centrally-installe burns 

No. 2 fueloil) in use in sma 

and small commercial establi I { I 

is a total of 23,776 installat th 
type in this market, or 6.6% 


burners in operation in the state 


Competitive Fuels and Costs 
Anthracite 


coal is the 


in principal use here for re 
ing. In the sizes for hand-fir 
in this market at around $2 
for the stoker size, at around $18 pe 
ton. Based upon a heat 
Btu per pound, this figure t 8 
therm for the hand-fired 
therm for the stoker varietic 

Natural gas was introd s¢ 
Service is provided by the H t I 
lic Service Company, in addit t t 
service. Connecticut Light & | r ( 
pany also serves part or ti Ket { 
electricity 

Gas for space heating tur ; f 


the lowest 


Housatonic, at 


National Fue \ 
Ave New 


Copyright 
424 Madison 
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Non-Central Total 


per Ccf. for all quantities over 3,000 cf 
(30 therms, based upon a heat content for 
this fuel of 1,000 Btu per cf.). We or- 
dinarily credit natural gas service, for com 


parative purposes, as being used in all cases 
for cooking and water heating. Such usage 


normally accounts for about 25 therms of 


fuel per month, so there would still be 
about five therms of gas at the next higher 

te, of 17.5¢ per Cef., to be accounted 
f in the expense of househeating. Thus 
the st of heating with gas can never be 
less than 12¢ per therm. In the usual case 
it wil rur higher or closer to 13¢ per 
ther 

Utility service mains are presently limited 


Bethel vicin 
very competitive, 
offering a fuel-cost 
tactic in its mer 
Installing plumb 
guaranteed return 


their extent to ‘ae Danbury 

ty The gas company Is 
1 

€ is currently 

guarantee as 

nandising 


one 


of equipment 





promised d 











king gas burner installations. From 
the present marketing territory as a nu 
the h aggressive efforts serve 
etty sure indications that the utility 
ext siOr 
No. 2 fueloil is marketed (summer price) 
t area at 14.0¢ per gallon. This is the 
ilent (based upon a heat content of 
+ t Btu per allon ) tf 10.0¢ per 
Natural gas for space heating thus 
ts between 20% and 30% more than 
eat. An advantage h degree in 
tive el costs fers interesting 
bilities toward nullifying the difference 
tl st of s at oilburning 
Ir ther sa © in 
i per j I s itwel 
inal costs f s heat 





re lentia heat € it abc ut 
‘\ ther 7a? 1lons are 
ytos i} ! il estab 
t 1 4 tments. This gives 
4 TOO. i | Nx ? 
1 he f t In ad 
e est te th 4 25 OOO gal 
N ker 1:stributed 
' 1 
r SE i r iumen we 
ed that 49° f all the fueloil 
eae et pplied through 
Lot 
| é t htly heavier 
% .t ( lepe lent whole 
iry suppl. 
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Ar the fueloil marketer ibout 42¢ 
panies also market gasoline. Oil 


burning equipment is sold b 
companies, and one in six f 
sell coal 


Market Concentration 


y 31% of these 
ueloil firms also 


An estimate has been obtained from the 


market group of 23 
marketers active in this 
companies operate a total 
trucks, or an average of 3 
firm. In addition to these. 
doubtedly, several very smal 
have one truck, or one t 
however, they represent nc 
in the overall picture 

The two largest local di 
ate 10 trucks each. A third 
companies 
eight have three each, 
trucks apiece 


Oilheating Equipment Sales 

The fueloil 
of all of the oilburner 
locally. Plumbing and heati 


have four delivery 
and 


marketers sell 
installations made 


independent fueloil 
area 


These 23 
of 81 delivery 
5 vehicles per 
there are, un 
| operators whe 
ruck part-time; 
» sizable factor 


stributors over 


has nine. Twe 
trucks each 
ten have twe 


about 37% 


ng dealers do a 


greater share of the equipment business 


43%—and the balance of 
specialized burner service 
not marketers of the 
couragingly, however, the « 
an increasing 


are 


and installation is being taken 


oil companies. This, of c« 
strengthen identification of 
keting industry with the 
around oilheat “comfort” s 


Oilheating Service 
A larger 

(52%) render oilburt 
sell equipment. The straigh 
heating dealers and speciali 


ers 


ice companies share the bal: 


interest 1n equipment 


percentage of the 


20% falls te 
companies whe 
fuel itself. En 
ilmen feel that 
sales 
by the fuel 
yurse, tends t 
the fueloil mar 
concept of all 
ervice 


fueloil deal 
er service thar 
t plumbing and 
zed burner serv 
ince of the local 


maintenance work done about equally 
All but one of the oilmen with whon 
we talked felt. moreover, that fuelo] mar 
keters are taking an increasing interest ir 
this phase of business becoming more and 
more responsible toward providing full 
equipment maintenance ar d repair facil ties 
About 27% of all installations are at 


under oilburner 
43% of th 
clean-up and t 


tended to 
Another 

Inspection 
levels 
itracts ¢ 


Price 


service cor tered 


work out to medians of $28.40 


tracts which include pa 
$21.65 not including parts 








$10 for the annual clear 
contract). Straight service 
der service contract) wher 


companies 
not 


average 
ice companies the 
i dollar more 


Advertising Promotion 





Relatively little individ 
motion of oilheat has bes 
rea, as in most other 

r oil supplers. If, indee 

rried on, its impact has t 

sure the relative ¢ 
handising oilheat 11 ene 

1 promotion of ind.vid 

The tuelou de ilers h 
more active on th 
that better than one out of 
panies conducts an active 
f In such efforts, ‘t 
ture in the usual advert 
around $1.45 per existin 
Me asured ona differ en t 
t ibout 1.25% of gros 

The local fueloil ndust 
ganized as the “Di inbur 
Heat Council, Inc. 
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New Appreciation for 
one-pipe steam Heat 


Forced by Law to install central heating Plants, Owners of 
Many of New York apartment Houses favor steam Heat 


by Jean L. Dupuis 


S" AM HEAT is not regarded favor- 
J ably in over-all by oilheating en 


thusiasts. One-pipe steam heat is par 
ticularly frowned upon. Years ag 
v] pe steam systems were in 
stalled in considerable numbers to heat 
homes in certain parts of the country, 
they gained the reputation for repre 
senting the cheapest kind of boiler 
radiator heating 

Althot steam heat, particularly 
one-pipe steam heat, provided the im 
pressive advantage of low installation 
cost, in the last 20 years its use was 
scorned more and more by men of the 


heating industry, by homeowners, and 


by owners of commercial and indus- 


Asked precisely why they don’t like 
steam heat of the one-pipe type, men 
iting industry almost invari 

ut accusing it of providing 
They are 


ourse, for with steam flowing into a 


bumpy heat correct, of 
one-pip radiator it tends to become 


fully hot and to give off maximum 


heat nd with the flow of steam into 
it cut off, the radiator tends to be 
come fully cold and to give off no 
heat 

Mi know heating, therefore, 
ite bumpy heat as their first and big 
gest objection to one-pipe steam sys 
tems 

Asked to give additional reasons for 
their dislike, these men usually prove 
they think differently. One man may 


say radiator vent-valves annoy him by 
hissing 


hiss, but 


ctually, they don’t have t 


an be silent). Another man 
may complain about noises caused by 
the expansion and contraction of steam 
pipes (proper design and installation, 
vever, can keep these pipes quiet) 
Still another man may object to the 
fact that the steam-input valve of a 
one-pipe radiator must be either wide 


open r I illy cl sed. thus cant be 


used to obtain in-between heat output 
from the radiator (but use of a mod 
ern radiator vent-valve can make the 
radiator heat-output different) 

Asked 
steam heat of the 
know 
much about heating systems stress the 
That is indeed a valid 
objection to this type of heat! Pressed 


Things boil down to this 
why they dislike 


one-pipe kind, many men who 
bumpy heat 


for more reasons for disliking such 
heat, these men come up with many 
sundry notions—most of which don't 
hold water because of what can be ac 
complished today in installing one-pipe 
steam heat at its best 

But ask these men if they dislike 
such steam heat because it’s cheap, 
and you strike pay dirt! The heating 
industry men who are against on 
pipe steam are almost unanimous in 
condemning it roundly for its cheap 
ness. It’s the cheapest kind of heat you 
can put into a building, they say, and 
thus it is just too cheap to tolerate! 

Now, the very cheapness that causes 
heating-industry men to condemn one 
pipe steam has become the thing that 
makes many owners of large buildings 
love one-pipe steam! At least, that 1s 
proving to be true today in the City 
of New York, where owners of thou 
sands of apartment houses are required 
by law to install central heating sys 
tems 

Compelled to install central heating 
systems in large buildings which up 
to now had no such systems, these 
New York apartment-house owners 
are turning to the use of one-pipe 
steam plants They are doing this en 
thusiastically, They simply love ons 
Why? The answer 


and it can be very 


pipe steam heat 
to that is simple, 
short: It’s cheap to install 

To the many oil-heat experts whi 
glittering sights 
New York, the sid 


streets of the slum and near-slum areas 


see only expensive, 


when visiting 


of the city contain the ingredients of 











- INDUSTRIAL 2 an owner of an apartment house, con- in New York, to state things mildly. 
— oilburning = taining say 12 to 40 families, which Having decided to install a_boiler- 
—s ae up to now has been heated by coal radiator central heating plant, the 
pot-stoves, and portable kerosene heat- New York apartment-house owner de 

a believe-it-or-not item. Here it 1s ers, and the kinds of flimsy gas stoves _ cides in almost every instance that the 


Believe-it-or-not, up to now the City 
of New York has contained tens of 
thousands of apartment houses whose 
occupants enjoyed no central heating 
The rooms in these apartment houses 


were heated by such things as kitchen 


cookstoves and parlor pot-belly stoves 
fired by wood and coal, by portable 
kerosene heaters or oil heaters some 


what styled to seem attractive in liv 
ing rooms, and by gas stoves or gas 
heaters usually not vented to outdoors 
and often given gas by flimsy, flexible 
tubes that a playful kitten could dis 


connect 


previously described 
The owner can do one thing other 
than installing a boiler-radiator type 


That one 


thing lies in heating the building by 


of central heating plant 


s, through the installation of in-the 
wall gas heaters that obtain their air 
for mbustion from outdoors, and 


emit their products of combustion to 
Such heating 


proves far from feasible for most of th 


utdoors by gas 
buildings under consideration, because 
f structural problems as well as the 

st of gas for heating in New 
York mpared to the low cost of 


plant will be fired by oil, Gas is too 
costly for firing the boiler or boilers 
Coal hand-fired or stoker-fired means 
expense, which the owner aims to 
avoid, for the handling of the coal 
and ashes. 

The sum-total cost of the new oil 
fired central heating plant gives the 
owner plenty to think about—in a 
typical instance, it’s the greatest ex 
penditure that’s ever gone into t 


building 


Concern about this is not reduced 
by the fact that the New York apart 


ment-house owner will benefit finan 


The City Fathers wisely ruled that fueloil, particularly the heavier-than cially several ways through the instal 
starting in 1958 the use of such on lomestic grades of fueloil lation of the new heating plant. He 
the-spot heating arrangements in In New York, incidentally, oilburn will be permitted to increase the 
apartment houses would start coming rs firing 10 gph or at higher rates are monthly rent of an apartment by a 
to an end. Use of these arrangements permitted to be installed to use No. 6 certain amount for each radiator in 
would be considered dangerous enough rding to the rules of the Dc stalled, because it is needed, in the 
legally to be a violation of the city’s partment of Air Pollution Control apartment. He obtains a smaller rent 
building department code Cost-consciousness plays a big part increase for each 2” riser installed to 


Consider the resultant situation of in operating the usual apartment house heat a small room—a small bedroom, 





For Smooth, Efficient Combustion 
regardless of Stack Conditions and Firebox Pressures! 


FORCED DRAFT Package-Undé BURNERS 


These quiet, smooth-running compact units come to you completely assembled, 
tested and wired at the factory . . . ready for easy, inexpensive attachment to 


any boiler or heat receiver. They give you top performance and minimum fuel 








costs on any heavy-duty heating installation. " 
They are built for firing on Oil Only ... Gas Only . . . and for Combination 
Oil or Gas Firing. And they are available for either Scotch Type or Firebox “i 


Type Boilers as illustrated here. 


These efficient units are powered by the time-tested, world-famous Johnson 
Model 53 Burners which maintain a fixed air-fuel-ratio regardless of variations 
in oil temperature and viscosity. Nine sizes are available ranging from 28 to 
560 HP. Whatever your need, there’s a Johnson Forced Draft Burner that will 
fill it efficiently. 


ohnson Gil Burners........ 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 
Church Road, Bridgeport, Pennsylvania 








FOR FIREBOX TYPE BURNERS 








Builders of fine Oil Burner Equipment since 1903 
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NOW! The Serviceman’s Relay... 





Honeywell's Newly Improved 
Electronic Flame Safeguard 








Before designing this new Relay . . . Honeywell went 

directly to the servicemen in the field . . . to gather facts Honeywell 

and find out what improvements were needed. This new 

Flame Safeguard incorporates improvements based on 

this field knowledge. You'll find it worthy of its name: Fit WE Coitol 
“the servicemen’s relay”. For further information, call ae 

your nearest Honeywell office, or write: Minneapolis- 

Honeywell, Dept. FH-6-100, Minneapolis 8, Minnesota. 
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COMMERCIAL &- 
INDUSTRIAL 2 
oilburning = 


kitchen, or bathroom. If hot water 
tap is provided for the first tims 
the new central heating plant 
stalled, the landlord charges extri 
month for this, also 

Tax benefits also are enjoy 
result of installing the new 
heating system, in a way tha 
early upping of the estimated valu 


the building, and of the r 





taxes, as the result of the building's 
being improved by the installation of 
the new heating system 
Many New York apartment-house 
owners are skillful at playing the game 
of counting up the financial benefits 
of installing an oilfired central plant 
in a building that previously lacked 
such a plant, and comparing these fi 
nancial benefits with the cost of the 
new heating plant, and the yearly cost 
the fueloil that will be used 
is skillful at this game are 


itors and investors. searching 





Where others have failed 


Heavy Oil Burner Contractors 


best you can buy for the money 
and again, that they give top perforn 


Refractory linings for small 


oils is one of the toughest services 


The use of SALINA-40 brick 


of trouble free operation at no 


You can order this superior 


fractories warehouse: where 
service by Company employ 


of delay between order and 


us that our SALINA-40 is the 
We are happy to hear, time 


ance where others have failed 


t 


ired by burners using residual 


fractories are required to meet 


1e greatest number of hours 


n cost 


your nearby General Re- 
distribution plan offers vou 
npany trucks, with a minimum 


about for apartment houses not cen- 
trally heated, which will be profitable 
to operate as the result of conversion 
to central heat. 

The result of all this is that the cost 
of the new oilfired central heating 
plant becomes a prime consideration 

Because it’s cheap to install, onc 
pipe steam heat has become the fa 
vorite type of heat for these New 
York apartment-house owners 

The many advantages of this type 
of heat are well known. Its low cost 
tops the list and overshadows by far 
all the rest, as far as typical building 
owners are concerned. In addition, 
however, factually a gravity-return 
system of this kind needs no heating 
system motors, which use electricity, 
must be maintained, and may break 
down occasionally. 

The application of a tankless water 
heater, and an indirect fueloil heater 
(for a No. 6 oil installation) to a low 
pressure steam boiler is simple and in 
expensive. In simple systems, the us 
of motorized heating-system valves is 
avoided. 

The heating specialties needed for 
a system of this kind are few in kind, 
simple and inexpensive, and relatively 
troublefree. Each radiator needs a 
steam-supply valve and a vent-valve: 
each steam main needs a quick-vent 
The boiler needs a low-water control 

and, most heating engineers believe 
an automatic feeder 

What about the big shortcoming of 
a one-pipe steam plant—the bumpy 


heat it necessarily provides compared 


GENERAL REFRACTORIES COMPANY 

In New York City: 34-40 Laurel Hill Blvd. (Maspeth) RA-9-5353-4-5 
In Elizabeth, N. J.: 565 Division St. EL-2-5324 

In Philadelphia: 2950 East Tioga St. GA-6-6432 

Also in Chicago, Los Angeles, Detroit, and Troy, N. Y. 


Similar services available from many GREFCO deolers located 
in the U. S. and Canada 





SAFETY AIRFLOW 


AND 


PRESSURE SWITCHES 
World Leader for Dependability 


“D" Series Switch shuts 
off fuel if drop in fluid 
or gas pressure occurs. 


te 
“114” Series Switch 
shuts off fuel if blower fails. 


Thousands sold. Factory Mutual and Underwriters 
Laboratories Approved. Standard equipment on 
leading products. Write for prices and literature. 


FREE CIRCULAR — 


Dewey Gas Furnace Co. 
102 E. Baltimore e¢ Detroit 2, Michigan 


PROTECTION FOR: Oil Burners —Industrial 


Ovens and Boilers—Power Gas Burners 








Here's An Expert— 


THE COMMERCIAL INDUSTRIAL 
OILBURNING BOOK 


Computing boiler load 
Selecting burner size 


Combustion volume 
Boiler types 


Firebox construction 


Water tube boilers 


Selection of burner 
. 





And other valuable information 


ONLY $2.00 A COPY! 


Contains a series of articles of particular value to 
you, including 12 features by Kalman Steiner on 
the “Design of the Industrial Installation.” 


ORDER YOUR COPIES TODAY! 


2 West 45th Street 
New York 36, N. Y. 


Fueloil & Oil Heat 
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Should Have Checked 


Power Flame First! 
They build THE right burner 
for most applications 


7he . 
~ Tf 


rs Combination 
a 
7: 
= R, 





Yes, when you have a burner application, consult the 
POWER FLAME Catalogue FIRST. You'll discover a 
complete range of POWER FLAME models and sizes 
in light oil and gas combination gun-type burners. This 
flexibility fits your requirements to a T and saves 
countless hours of catalogue searching. Every POWER 
FLAME burner has been “torture tested” for maximum 
efficiency and dependability. You profit from low- 
cost installation and maintenance, too! 


Combi- matic 
Dual Fuel 
Gas-Oil Burners 


aa 
| a | watts 
e@ Completely factory assembled -— 
and wired > 
@ Balanced combustion on both fuels Mediemuntnenl 
@ Automatic air change for each fuel 


Lab tori 
@ Each fuel has its own ignition system re 


iJ Inc. 
@ Manual or automatic changeover. <*> 
FGO Six models for gas and light oil, — ee 4 

) BTU. 


incapacities to3,§ 


With these out- 
standing features: 


Listed by 


Combi- matic, 


Dual Fuel 
Gas-Gas 
Burners 


BFGG For all gasses and Lique- 

fied Petroleum. A complete line from 
450,000 to 20,000,000 BIU. The BFGG 
Series incorporates many of the product 


Listed by features of the famous FGO Series 


Underwriters’ Laboratories, Inc 


Write today for complete literature, information 
and specifications on POWER-FLAME’S Combi- 
Matic dual fuel burners. Also get the facts about 
THORO-MIX gas burners and POWER-FLAME 
gun type and spread type burners. 


Power Flame 


1203 MAIN ST. 


Division, Inc. Jenaneview. MoO. 
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STARTS fim STRAINERS 


ting plants that can do better in 


en ths rope AND FILTERS 


ther landlords nor tenants, as a 


COLD Oil iatter of fact, worry much about that FOR OIL 


heat. Getting enough heat is 


LOCKOUT the big point with the tenants H ING 
Well-informed landlords are likely BU N 


feature of 


int out that the heat given by 


e steam plants fired by oil can SYSTEMS 


(<j 3013-17-15 ’ exceedingly smooth and well-regu- 
Type FMTT l mpared to the heat given by 
h ind-fired coal slants used rester 
CCN tment. hutaee of. thee 
ELECTRIC yp he intermittent firing provided 
IMMERSION n on-off oilburner does far better 
HEATERS team heating system than the 
for precombustion 


heating of heavy 


r example, an 
fuel oils 


running for 18 min 











for 25 or 35 
ontrolled by a modern heat 
... automatically prevents oil below atomi- control system affected by outside tem 
zation temperatures from reaching burner neratul The resultant heat is de 
nozzle ... protects against false starts and 4 ; aie : 
shutdowns !! clared by landlords to b smooth 


% COLD OIL LOCKOUT feature utilizes inde- ug! In fact, it’s out-of-this-world 
endent thermostatic circuit activated os 
- desired atomization temperature... ; ' Eliminate filter replacement — 
adjustable within 70° to 170°F. temper- yy hand-fired coal steam-heat ee ee 
ature range without change or effect on plete range of sizes— rom ¥ . 
main control. Selling what They want arene Se sew oye ROSS 

e . . range of separation. 

IMMERSION UNITS provide compact heat ; 
source at burner...deliver required cme of the contractors and fucloil Check these design features... 
temperature rise under wide range of it idiieen teebietina ee seendliad 
flow conditions. npanies now at work specializing in = ° 


tools. 
UL and CSA listed through 460 volts, oviding central heating plants for . Handle shields side in use. 
3 phase. 


New York apartment houses de- : oo” Cre Sr coy See 

Interchangeable with most models of | ’ oe 
; ' they still don’t like one-pipe , t tion ji d 
type and size now installed. : eared Continuous separation is provide 


ithout flow interruption even dur 
systems. But, they emphasize ee 
Standard and Short Series immersed i ey 


f ing changeover. 
lengths available. h systems are what the apartment- . Tapered, anti-wedging valve plug. 


wners want to buy! . ~~ paca on each basket 
ie chamber. 
Request Catalog e installers of new oilfired heat . Interchangeable low cost baskets 
EH-100 ng systems usually have to admit that ae Sete tee wader 
pressure in accordance with under- 
writers’ specifications. 


mpared to the heat provided 


covering our complete at best the one-pipe steam system 
line of Electric Fuel 


Oil Preheating Units heating an apartment house does quite - Spring handle holds basket on seat. 


(750 to 60,000 : . Independent stuffing box gland. 
es MOAT well for itself. It does well if it has a . Adjustable locking flange estab 
enera ittings , : 
Company, Heater large-enough boiler that gives a rea lishes valve clearance. 
Division. . : 
onably low stack temperature, an ex Industrial fuel oil burner 
specialties . . 


t 


nt oilburner that uses inexpensive 
il and gives an efhcient flame @ Reduction-drive pumps 
@ Direct-connected pumps 
@ Rotary air pumps 

dern heat-control system to pro- © Single-Duplex separators 


1 Wri in A- 
ide proper room temperatures—and, rite for Bulletin A-1803 
GENERAL most important, modern 


vent ‘valves 


FITTINGS ComPpaANY oO im mains and radiators, de : « Ine. 


especially for the intermittent 295 Williams Ave.. 
EAST GREENWICH, R. |. | fring of an oilburner Hackensack, N. J. 


h CO. with a low smoke reading), 
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Draft Inducer- Regulator MODELS For Gas... Oil... 
and Solid Fuels! 


“I don't fuss and fret with uncertain draft 
anymore since Walker brought out this low- 
priced draft inducer-regulator combination. 
Now, | insta! Walker inducers on all my jobs. 
That puts me way out ahead, because with 
good draft | know every job will be exactly 
right from the start.”’ 


"Most E ficient Draft System Ever Made" 


Say Heating Contractors, Architects, Home Owners 


Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired installation 
because it’s the SUREST DRAFT SYSTEM ever devised. 

Here’s an economical draft inducer that’s a 
fool-proof answer to every draft problem from older heating 
installations to modern, low-roofed houses. You just 
install it and forget it. What could be better? 

Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside air. 
Building and home owners like the Shur-Flo because it runs 
build-up) quietly, costs less to operate, and requires little power. You'll 
Stainless Steel Shaft, Hub, and like the Shur-Flo because it installs quickly at any angle— 
Blades vertically, horizontally, or at a pitch—and virtually 
Quiet, burn-out proof motor eliminates costly callbacks and corrections. 

Silicone oiled Bearings 

Extra heavy gauge galvanized 
steel construction 

Extra rigid mountings. 


Hi Volume Self-Feathering Fan 
Self-Cleaning Blades (No soot 


For full details, see your supplier or write direct 


WALKER MFG. AND SALES CORP. 


1750 Penn Street St. Joseph, Missouri 











There’s a Walker Draft Control Scientifically Designed to Meet Every Draft Problem Regardless 
of Fuel. 28,000,000 in Use Prove Efficiency. The Standard of Performance for the —— 


sF¥. 


ROYAL PURPLE 


for smaller central 
heating plants 


TYPE 34 
for larger special 
central heating 





JUNIOR LINE 
central heating 
budget control 








TYPE BB 
commercial and 
industrial control 





DOUBLE SWING 
for gas fired 
equipment 





VENTURI CAP 


for heating 
and ventilating 
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by Chet Cunningham 


F YOU don't use som 


Here 
Inc., of 
lraining oil afte 
tion on big heavy 
Wh n the y used 
found th | 
longer 
the engines Went up t 
hours. In other words th 
their oil expense to onect 
it had been! 

That's an extreme 
point is, oil should by 
unfit for service, It 
thrown out arbitrarily 

000 miles. Most oil « 
have some quick, easy 
method of oil analysis t 
your own shop. One of thi 
Shell Oil Company’s Ape 
ysis. It’s a simple chemi 
test that consists of a sp 
paper, two drops of crank 
an indicator solution 

A man can be taught to u 
hour Simply take tw 
from the crankcase 
on each of the two 
oil diffuses. then is re 
preted. The paper reveal 
not the oil is too dirty ft 
shows if glycol, water or 
taminants are present. It als: 
it the oil additives are us 

This type of a test will m 
utilization of your oil, mor 
your shop, and fewer breakd 


could also mean that you m 
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problems inside the engine be 
they levelop int big ones 

Look for lighter-weight and _ less 

t iluminum fin and brass tube 

show up on new trucks 

These 

1d should 


firm 


before buffing. This prevents the 
working of the lubricant into the tire 
lining, or gumming up the buffing tool 
Then a permanent patch may be made 
that will not fail. 
iow much do you know and un 
derstand about power steering? Most 
power steering units today are simple 
nd direct. They usually involve no 
change in existing steering % , and 
are easy to install at moderat 
Here are five reasons why 
steering deserves a special 
© Power steering is safer 
vent loss of control f1 
tions, soft shoulders 
responds instantly 
@ It reduces driver f 
tip Operation assures 
viest trucks or equi 
Ips keep drivers mor 
@ Parking and n 
isier. Front wheels 
ith a minimum eff 
stopped on dry paven 
® Steering feel can 
*xact amount of 
ring and manual 
wants can be maintain 
® No danger if power st 
fails. Complete manual st 
tion works normally with 
ut of order 
More and more truck 
that the small original 
steering more than pays 


route tru 





All of this comes t 
the fueloil and oilheating shop owner 
ind driver. This column is written 
for the layman, the average guy wh 
buys, drives or services trucks 

This column has only one purpos 

to help you and your drivers and 
servicemen to plug som 
in your truck operatior 

uur truck costs down t 
should be 

If you have any gq 
trucks, buying trucks, 
velopments, or service te 
them to this column f 
best answers 

And be sure to look f 
in future issues of FUELOII 
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- ATA COST OF ONLY 
$4°° A MONTH (*“°") 
WITH WOMLSSISEX OIL FIRED 
WATER HEATER 


With a Gun Type Oil Burner 


LOW COST 

That's right, a home owner can have all the Hot Water he can 
use, at a cost of $4.00 a month or less. Eligible for F.H.A. terms 
with NO DOWN PAYMENT. 


FAST RECOVERY 

30 gallons of Hot Water in 15 minutes with the 30 gallon 
model. Quicker on larger models. That's 5 to 6 times faster 
than any other type Water Heater on the market. 

5 TANK SIZES—TWO TYPES 


A size for every use, bungalow, apartment house, restaurant, 
motel, etc. Either copper or glass lined tanks. 


CLEAN, CLEAR HOT WATER 

Glass lined and copper tanks are rust and cor- 
rosion free. You get crystal clear Hot Water. 
Magnesium anode assures extra long tank life. 


AVAILABLE AT ALL SID HARVEY STORES 





GET THIS SALES HELP FREE 
Attractive leaflet in color, with 

your name, address and phone number. 
Ask for it on your letterhead. 


VALLEN STREAM, NEW YORK 











Industry Groups accidental death and dismemberment 


(Begins on page 36) insurance), hospital-medical surgical 


Out Insurance is available plan medical and 


without medical Examination ccident 


major insurance, 


sickness disability income 


UNTIL JUNE 30 there 


Is an Ope 


Northern New York Association 
finds 


it Insti GENI 
York im 


stitute 


rollment period for the various : : : 
oil heat still growing 

Great Bend. N. Y.. told 
the Modern Oil Heat In 
of Northern New York. Gou 
that the urea had 


% growth over 


ance plans offered to members | 
Distribution Division, Oil He 
tute of America, New 


In other words no medical 


PFAFE, 


Inc . eting ot 


tion is required for new or addition rneur, marketing 
participation in the plans. Among 


and 


(als 


Oddingile PRECISION ASSURES 


RELIABLE PERFORMANCE 
ed 


th own a substantial 


last 


Hy 


plans available are basic 
life 


suppl months 


Six 
mental 


insurance includes s chairman of the Association’s 


CONDENSATE PUMPS 


For air conditioning, refrigeration and dehum 
units. Effectively and dependably remove 
tion. Compact, simplified automat 

trol. Pumps heads to heights of 

top 10 inches 


Ww 


Lddington 


High & Low Pressure 
Nozzles 


Combustion Heads 


NOZZLES 


For reliable trout 
burner servic new Edd 
piece porous Dronze nozzie | 
Standingly reliable. It permits 
to pass with least restric 
gives more ctive 
mesh strainers. Recommended 
ranges from .50 gph throug 
and larger flows if des 


smootr 


a 
oO e 


te 


effec filtering than 


Filters—Strainers 


Condensate Disposal 
Units 


t 


rec 


Pressure Regulating 
Valves 


Nozzle Adaptors 


FUEL OIL FILTER Air Cones—Stabilizers 


Rust and corrosion proof diecast 

body. Felt cartridge. Large 
sump. Greater filtering 
Is interchangeable with other makes 


Servicemen’s Kits 


. 


Inspection Mirrors 


minum 


surface 


rea 





Our engineering department 
is at your Service. Inquiries 
invited on your problems 


WS 


:@:% 


€sso® 
EDDINGTON METAL SPECIALTY COMPANY, EDDINGTON, PENNSYLVANIA 


tiddington > 
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advertising committee and said that 
35,000 dwelling units in 
oil 


heat. The counties covered by the as- 
Jefferson and St 


more than 


the three-county area already use 
sociation are Lewis, 
Lawrence. 

Officers are Lester G Og- 
densburg, president; Elmer Gordanier, 


Charles 


and 


Loomis, 


Potsdam, vice president; 
Jones, Gouverneur, secretary, 


Harold Huck, Watertown, 


treasurer 


Warm Air Association revises 
Manual on perimeter Systems 


REVISED STANDARDS on the installation 
of perimeter warm air systems in con 
crete slabs have been issued by the 
National Warm Air Heating and Air 
Conditioning Association, Cleveland, 
Ohio 
The 

Manual 


vides five 


material, ntained 
4. Sixth E 


classifications of 


new 
No 
type 


in 
dition, pre 
duct 
ing material to be used, explains ac 
cepted design methods and lists prop 
er installation requirements 


Manual 11, “Heat 
and System Desig 


Gain Calcula 


n fe 
Iso hi 


and now contains 


tion x Summer 


Airconditioning,” a is been 


re 
vised additional in 
formation on the values of roof over 
hang, blinds, and 


venetian awnings 


solar screening 


Wesson is named president 
of Connecticut oil Jobbers 


AT THE the 
Connecticut Association, 
held May 7 at the Hotel Statler Hil 
ton, Hartford, William H. Wesson, 
W E Wesson Co Waterbury 4 
Conn., was elected for a 
two-year term. He succeeds W. D 
Roth, Dahl Oil Co., Norwich, Conn 
Also named was William F. Briggs, 
Oil Co.. Conn.. 


vice-president for one ye 


ANNUAL MEETING 


Petroleum 


president 


Valley Portland, 


ads 
ar 
flo r ¢ if 


re he ore 


U 


The convention includ 
equipment exhibits in tl and 
featured Otis H. Ellis, general coun 
sel, National Oil Jobbers Council, as 
Ellis 


rt restrictior 


ft 
L 


principal speaker at a luncheon 


discussed recent oil imp 1s 
would re- 


oil 


In 


and said they undoubtedly 


sult domestic crude 
be reflected 


higher prices for finished products 


in higher 


prices, which would 


June 


1959 





SMOOTH...NO THROB 


Even at its high speeds and high pressure, 
the Roper 3607 is non-chattering . . . no 
throb is evident. All parts are in perfect 
balance to make the pump smooth-running. 


SAVES EQUIPMENT 


Because the pump permits low pressure 
with nozzle shut off and pump running, 
such components as meter, hose, fittings, 
etc., are not subjected to continuous high 
pressure . . . thus fatigue is eliminated. 


ACTUAL LONG LIFE 


The automatic by-pass valve is designed 
for sensitive, accurate response when nozzle 
is actuated. Because of its smooth, trouble- 
free action, the valve does not transmit 
strain to other pump parts, thus adding to 
the life of rotary gears, bearings, shaft, 
ond seal 


completely 


NEW 


made especially to give you 


G HIGH-SPEED DELIVERIES 


/ — 
“We ,/ 


—w/ 


ROPER 3607 TANK TRUCK PUMP 


60 TO 125 GPM 
HEART OF MODERN ‘‘FAST-FILL” SYSTEMS 


The Roper 3607 is the key to high-speed deliveries, and was specifically 
developed to become the basic part of today’s fast-fill systems. 
Designed to cut your overhead by providing maximum gallonage in 
minimum time, there is every opportunity to step up deliveries by as 
much as 55% over conventional dispensing methods. It is well to 
note, however, that this pump must be matched with other advanced 
fast-fill components to effect peak performance in the system. A look 
at operating figures will prove conclusively that this fast-fill system 

using the Roper 3607 — will quickly pay for itself in savings alone. 


EASY HANDLING...LESS DRIVER FATIGUE 
The Roper 3607’s exclusive automatic by-pass valve reduces the 
pressure (30 to 40 PSI) so as to allow fast, no-whip hose reeling or 
unreeling with the pump running at full PTO output. Because this 
reduced line pressure occurs when the nozzle is closed, and does not 
increase as with the conventional Relief Valve, the system's top 
pressure is its pumping pressure thus increased flow rate with 
nozzle open. It all adds up to increased efficiency . . . not only in the 
system, but from your drivers as well. 


ASK YOUR DISTRIBUTOR 


ROPER HYDRAULICS, INC. 
766 Blackhawk Park Avenue 
Rockford, Illinois 





. . « « Industry Groups 


Essex County fueloil Dealers 
elect Officers and Trustees 
ROY CRUSE, Livingston, N 
elected president of the Essex County 
Fuel Oil Dealers Association at thi 
recent annual meeting 

John DeC. Blondel, Montclair, was 
named vice president; James W. Piet 
son, Jr., East Orange, 
Walter Harnisch, 


urer. 


J., was 


Secretary ind 
Livingston, treas 
Trustees of the gr up afr 
Newark: Charles M. Duffy 
Freenan, Daniel D. Moretti, and 


ert Wade. Also, Carl Peterson, Maple- 
wood; Sumner B. Swain, Bloomfield: 
Ira Van Vliet, Orange; and Harold 
Winkler, Montclair 


Conference Sessions scheduled 
for Art November Exposition 
CONFERENCE-TYPE SESSIONS will be 
eld in connection with the Exposition 
he Air-Conditioning and Refrig 
ation scheduled for November 2-5, 
Atlantic City 
P. M. Augenstein, Airtemp Divi 
n: M. M. Lawler, W 


rthington 


HIGH SPEED DELIVERY AND MINIMUM LINE LOSS 


WITH NEW HANNAY HI-CAPACITY HUB ASSEMBLY 


To meet the Jet Age 
for hose reels to provide de 


ck mand 


livery speeds up to 600 gpm 
Hannay has engineered this 
completely new Hi-capacity hub 
The unique hub design and the 
long sweep of the hose connec 
tion provide unrestricted flow 
unmatched — hy 
any reel in the industry 


characteristics 


For more information on Han 
nay reels with the new Hi-ca 
pacity hub and other Hannay 
developments for High Speed 
Fuel Delivery, call your Oil 
Equipment Jobber. or 
direct for complete information 


write 


Hose Reels by 


CLIFFORD B. HANNAY & SON, INC., WESTERLO, NEW YORK 
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Corp., and R. K. Serfass, Westing- 
house, are on the sub-committee plan- 
ning the conference. 

Some 65% of the exhibit space has 
been sold according to R. H, Lus 
combe, exposition committee chair 
man, and it is expected that this show 
will be close to a sellout like its prede 


Cessors. 


Petroleum Marketing Course 
offered by Tulsa University 


ANOTHER COLLEGE has added a petro 
leum marketing course to its curricu 
lum 

The University Tulsa, Tulsa, 
Okla., has added a four-year cours 
leading to a Bachelor of Science De 
gree in Business Administratio 
ludes a comprehensiv 


he-job training combinati 


Pennsylvania Fuel Merchants 
have 5lst annual Convention 


FUELOIL MANAGEMENT liscussed 
at the sessions of the 31st annual con 
vention of the Pennsylvania Fuel Mer 
chants’ Association. T!} g 
held at the Galen Hall Hotel and 
Country Club, Wernersville, Pa 
Robert E. Dart, Gulf Oil Corp., 
pic, "What's 


I 


meeting Was 


Philadelphia, had as his t 
ahead for fueloil,” and Leonard Braun, 
OHI of Long Island, spoke on “Build 


ing your fueloil Business.” 


Union County Association has 


Reynolds Buckley as Speaker 


GUEST SPEAKER at the April 23rd 
meeting of the Union County Oil 
Heat Association held at the Roselle 
Golf Club, Roselle, N. J.. was Reyn 
Ids Buckley, Hartol 


Petroleum and now acting director of 


formerly of 


the New Jersey Petroleum Industry’s 
Committee 

A spring outing was 
group on May 13 


Oil Equipment Jobbers move 
to new location in Tulsa 


THE NATIONAL Associtaion of Oll 

Equipment Jobbers has announced a 

change of address in Tulsa, Okla 
New location for the group is 2010 


S. Utica, and the phone number is 


~ 


Riverside 2-863 
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NEW 





You can tell at a glance the relative 
amount of fuel consumed each day. 
Schedule your deliveries for best 
truck utilization. 


Forget about degree day calculations. The new 
Fuel Use Computer automatically calculates aver- 
age fuel consumption 24 hours a day under all 
weather conditions. No need to change your 
present card system for dispatching oil deliveries 
—just substitute accurate ‘‘weather unit’’ readings 
for degree days. The recorded ‘‘weather units" 
are displayed on four easy to read registers which 
indicate fuel oil use for customers who heat house 
and hot water and those who heat house only. 


: * ¢, 
You will SAVE MONEY by assuring that each fill 
will take the maximum number of gallons, yet 
avoid costly—run outs. , 


The rugged computer is simple to install and op- 
erate. The roof top unit continuously measures 
weather conditions in YOUR locality and relays 
the information through a simple lead-in wire to 
the attractive desk model recording unit. Just a 
glance at the registers shows you the average fuel 
use due to temperature variations, sunshine, 
clouds, wind, snow and rain. 


RE 


FUEL USE 
COMPUTER 


Cuts Your 
Delivery Costs 


The Fuel Use Computer 
is designed for you 


/ Compact Recorder Unit 
Measures weather in digital form 


/ Operates on 115 V.A.C. 


/ Outside Analog unit operates on regu- 
lated and safe low voltage 


/ Simple to install and operate 
/ Maintenance free 
/ Low cost 


/ Attractive styling 





/ Rugged construction 
/ Optimum truck utilization 


/ Know your customer’s supply situation 
daily 


/ No run-outs due to incorrect weather in- 
formation 


/ Reduce clerical work 


/ Use present card system 


For more information, write to HRB-Singer, Inc., 90 Schureman 
Street, New Brunswick, New Jersey. 


A DIVISION OF THE SINGER MANUFACTURING COMPANY 





Si 








C ] d 2 North Carolina Oil Jobbers Asso NOVEMBER 
aiendaar ciation, annual meeting, Grove 2— §—Ajir-Conditioning and Refrigera- 
Park Inn, Asheville, N. C tion Industry, 11th Exposition, 
27-2 National Association of Oil Equip- Atlantic City, N. J 
) : I > of New Eng ‘ mai quit } 4 
. . hag mess ly Rocend ment Jobbers, annual conven 9—11—American Petroleum Institute, an 
ei iy f Oil  eirgpen: Air eam tion and trade show, Leaming- nual meeting, Conrad Hilton, 
“yl nee : r ton Hotel, Minneapolis, Minn Palmer House and Congress 
Central Supply Association, Hotels, Chicago 
: annus convention -alme 
American Society of Heating and annual c ntion, Palmer 


Air - Conditionin Enginee House, Chicag DECEMBER 

- oO ; ngineers “4 : , 

pile ha 3—~ 4—National Warm Air Heating and 
Inc., semi-annual meeting, Var 


were o OCTOBER Air Conditioning Association, 
Our <j Weeschestes Siwanoy . ) Desk @ Derrick Clubs, Hilton Ho Chase Park-Plaza Hotel, St 
County Club, Bronxville, N. tel, San Antoni Louis, Mo 
New England Fuel Dealers’ Ass« 4 
ciation, annua! <¢ entior 
Equinox House, Manchester, Vt 
Wisconsin Petroleum Ass! in 
mer golf tournament, Dell View 
Hotel, Lake Delton, W 
Air Pollution Control As 
national meeting, Statler 
Hotel, Los Angeles 
Maine Oil & Heating Equipn 
Dealers’ Assn annual col 
tion, Poland Spring Hous 
land Springs, Me 
Summer Conference N 
Petroleum Associati 
Point Lodge Pex 
Minn 


ditioning, Statler Hilton Hotel 
Boston 





SEPTEMBER 
10 Westchester OHI West 
Country Club, Rye, N 
17 Ohio Petroleum Marketers 


ciation, fall conference hera Panelists at the afternoon session of the annual convention of the Greater Phila- 
ton-Cleveland Hotel, Cleveland delphia Fuel Conference in Philadelphia April 16 were left to right: William G. 
National Petroleum  Associatior Kane, Lewis Associates, Port Washington, N. Y., B. M. Markwell, Gulf Oil 
annual meeting, Traymor Corp., Pittsburgh; C. J. Malehorn, Young Supply Co., L. T. White, Cities Service 
tel, Atlantic City, N. J Petroleum, New York; and L. S. Marshman, Socony Mobil Oil Co., New York. 


Keep heating costs low 


with HEV-E-OIL ” 
commercial-industrial \ 
burners 


Hev-E-Oil burners furnish all the air necessary for com- 
bustion, assuring perfect fire control under all weather con- 
ditions. Low fire start that builds up gradually to the flame 
size required means smooth, safe operation. And once the 
burner is set for greatest efficiency, it stays that way no 
matter what the weather 

A complete package! Fire tested! Automatic, electronic 
controls. Meets all codes. Easy to install. Models from 
5 to 150 gph. 

For more information on Hev-E-Oil burners write Indus- 
trial Combustion, Inc., 4507 N. Oakland Ave., Milwaukee 
11, Wis., Dept. FO-659. 


INDUSTRIAL COMBUSTION 
INC. 


EXECUTIVE OFFICE: 4507 N. OAKLAND AVE., MILWAUKEE 11, WISCONSIN 
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Carry only 4 Purolator filter refills 


for 98% of all filter replacements 


And now is the time to protect every 


oil burner with a Purolator filter... 
protect yourself from emergency calls 
this winter 


This fact that 4 Purolator Oil Burner 
filter refills take care of 98°% of your 
oil burner installations is exactly half 
the story. There’s also this: now is the 
time to check the filter on every burner 
you service. Why? Because dirt causes 
by far the most failures when burners 
are turned on in the fall, and, if last 
winter’s filter is still in, it won't stop 
it all. Purolator filters stop all dirt as 


’ 


small as specks only .0005 of an inch! 
They also have 5 times the dirt reten- 
tion and flow capacity of the biggest 
competitive units. Give “em that kind 
of protection now (it lasts at least a 
year without servicing), and you'll 
take it easy during cold snaps—free 
from most of the usual emergency calls. 

One more thing: a simple cross ref- 
erence chart has been worked out by 


Filtration For Every Known Fluid 


PURQLATOR 


PRODUCTS, 


RAHWAY, NEW JERSEY ANO 


INC. 


TORONTO, ONTARIO, CANADA 


Purolator that shows you which refills 
will fit all popular makes of filters. 
It’s yours for the asking—and the 
coupon below makes it easy to ask, 
right now. 


TO: PUROLATOR PRODUCTS, INC. 
RAHWAY, N. J. 


Please send me your oil burner filter 
cross reference chart. 


Name__— 


Title 


eee eee eeer eee eeeeee 


Company 


Street_ 


Zone____State 


Cee eee eee eee eee eee eee 











Greater Advances in... 


HEAT EXCHANGER DESIGN" 


The smooth flowing lines of the round to square body of 
the heat exchanger is the basic step in the AIR-EASE design. 


The SQUARE radiator around the SQUARE body 
in the SQUARE casing makes 
uniform air passages through the 
unit between the heating surfaces. 
This brings the air into close con- 
tact with all of the heating surface. 

The tapered top and bottom sur- 
faces of the radiator present less 
resistance to the smooth flow of 
air through the unit. There are no 
“circle in a square” corners in the 
AIR-EASE design. 


QUIET 
COMPACT 
COMPLETE 


The straight line styling of the 
AIR-EASE cabinet with its baked 
enamel finish in coppertoned color 
makes a very attractive unit in 
any basement. 


For an attractive, quiet, eco- 
nomical installation, choose an 
AIR-EASE. 


*Patents applied for. 


WRITE FOR 


| AIR-EASE | 


THE JOHNSON FURNACE COMPANY 
2129 WEST 117th STREET, CLEVELAND 11, OHIO 


of nearest 
distributor 


Information 
and name 


tru k unit containing a power vacuum 


NEW PRODUCTS 


Kleen-Air power vacuum Cleaner 
in an enclosed, streamlined Truck 


KLEEN-AIR has engineered a totally-enclosed, streamlined 
cleaner. Blower 

ses and bags are 
ncased in a locked 
ompartment. Blow 
r is located at the 
rear of the truck; a 
5-tt. hose section 
may be attached per 
manently to the 


phe 


box is leak-proof and runs the entire length « 


blower outlet. Dust 

he truck’s 
undercarriage. All equipment is accessible from the rear 
of the truck at the bumper stand. 


Made by: Kleen Air Mfg. Corp., Janesville, Wis 


Carlin adds large capacity Units 
to Line of oilfired water Heaters 


UNITS of 65 and 70-gal. storage capacity, copper and glass- 


lined 


fired water heaters. The new units meet the needs of res 


respectively, have been added to Carlin’s line of oil 


taurants, multiple dwellings, motels and other institutions 
using hot water in quantity. 

Copper-lined models of 30 and 45-gal. capacity and 
glass-lined models of 30 and 50-gal. capacity were offered 
previously. 

A bulletin contains dimensions and specifications, wir 
diagrams and tables for sizing. 


Made by: The Carlin Co., Wethersfield, Conn 


Therm-O-Dise now offering Thermostats 
for operating Temperatures up to 350 
\ NEW SERIES of thermostats for operating temperatures 
up to 350°F. Therm-O- Disc 


Known as the 11-T, the thermostats are designed for cen 


has been developed by 
tral heating furnaces, airconditioning and_ ventilating 
equipment. 

Both UI 


free bimetal disc principle. 


and CSA listed, the thermostats operate on a 
This provides a snap action 
of the contacts and uniform operating temperatures, The 


temperature calibration is factory pre-set and non-adjust 
able 


Made by: Therm-O-Disc, Inc., Mansfield, O. 
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Mobilheat 


Has More of Everything... 








Mobilheat. 


More of what it takes . . . that’s what Mobilheat has! 
More customer satisfaction built into it! More 
progressive ... and aggressive . . . selling power behind 
it! And for the final proof . . . more customers! 

If you want to build your business around the fuel oil 
that leads the field in every way, call your 


Mobilheat representative .. . and talk business! 


.. America’s largest-selling heating oil 


83 








MORE B.T.U. 


NEW IMPROVED 
MOUNTING — Element 
“floats on saddles. No 
hooks. LARGER FINS — 
FOLDED ENDS 

Easier, safer to handle. 
Fins can’t get bent... 
fingers won't get cut. 


Compact © Beautiful *® Noiseless © 
Non-protruding ® Always individually 
boxed, fully assembled * Saves 33% 
installation time ® Available in 1, 2, 3, 
4, 5, 6, 7, 8 ft. lengths 


Write for 
illustrated 
Literature 

IMMEDIATE SHIPMENT 
from 
7 Strategically Situated Warehouses 


SPARTAN 


CONVECTOR CO., INC. 
52-55 74th Street, Maspeth 78, N. Y. 


ILlinois 7-5502 


. . . « New Products 


White-Rodgers Customline Thermostat 
has straight-line contemporary Shape 
WHITE-RODGERS CUSTOMline 130 is a low-voltage, bimetal 
thermostat, offered as a companion to the Fashion series 
The new model has a straight 
line contemporary shape, adobe- 
gray frame and gold-tone cover, ac 
cented with thin stripes of antique 
white. Its metal cover snaps on or 
tf in one motion; floating-action 
mounting plate absorbes torque and 
stress as the two mounting screws 
are tightened 
Wiring has been simplified with 
t single entry hole in the frame ad 
jacent to the terminals. Dimensions 
ire: 4-5/16” high, 234” 


54 ti 


wide, 1-3/16” deep; range from 
» 85 degrees and fixed heat anticipation provided to 
match all primary controls 
Made by: White-Rodgers Co., 1209 Cass Ave., St 
is 6, Mo 


Olsen announces two Units combining 
the air Blower and cooling Coil 


rWO LUXAIRE blower-coil units combine the air distribu 
tion blower and cooling coil in a single unit. Operated with 
Luxaire 3 or 5 hp 
air cooled condens 
ing unit, the new 
blower - coils pro 
vide 34,000 and 
55,300 Btu /hr, net 
cooling capacities 
Can be installed 
vith ducts as single separate summer airconditioning units 
r connected with warm air furnace, duct furnace, steam, 
or hot water to make a year-round system. The three-row 
ooling coil is covered by a five-year protection plan 


Made by: The C. A. Olsen Mfg. Co., Elvria, Ohio 


Motorized globe Valves convert System 
into Zones made by Quality Specialty 
HEAVY DUTY motorized globe valves for converting heat 
ing systems into several zones working independently of 
ne another are made by 
Quality Specialty Co., Inc 
The same valve is designed 
hot water, low pressure 

steam, vapor and_ chilled 
Watel 

It is operated by a frac 
tional hp motor; one set-screw 

moves motor from valve 

Th: valve can be cleaned 
without removal from the line and can operate against 
150 Ibs. line pressure 

Made by: Quality Specialty Co., In 
Lincoln Ave., Camden, N. J. 
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NO REFRACTORY 
COMBUSTION 
CHAMBER 


Spencer Package “C” Unit 
' Capacities—312,000 to 1,350,000 
BTU Output—Steam and Water 
~ — 
. SBI Net Ratings 


SPENCER OIL-FIRED PACKAGE “C” UNIT 


featuring » «+ » NO REFRACTORY COMBUSTION CHAMBER! None to buy, 
none to build . . . merely locate precast refractory base, slide boiler 
shell into place, assemble jacket, and position burner unit . . . turn 
it on, and that’s it! 


LOWER COSTS! New Spencer Package “‘C’’ Unit is quickly and 
easily installed . . . no high installation charges. And the elimination 
of a refractory chamber means lower operating costs . . . lower 
maintenance costs! 


LOWER WATERLINE! A full! 207, reduction in waterline height. 
Spencer’s Unit is a real space-saver . . . and simple to clean, too! 
Boiler fire tubes are easily reached through the front flue door. 


_ p g N Cc E R NEW, PROVEN METHOD! Spencer’s revolutionary firing method 

( seaTte a has been rigorously tested, in accordance with SBI Table 2 ( ode... 

*, wantienn dimen “ tested and FULLY APPROVED! Build up your boiler business... 
“ F with the sensational new Spencer Package “C’’ Unit! 


ue 


‘a 
“Srory Avco penns®™ 


For complete details on any of Spencer’s complete line of boilers, write to: Spencer Sales, Avco Corporation, Williamsport, Pa. 


dloil 
. 





DEPENDABLE 


Pullman 


/ 
: 


NEVER: 
CLoc 


a 


ag 
regione 


a 





THE WORLD’S LEADING FURNACE CLEANER 


PULLMAN PROFESSIONAL KIT FOR EVERY JOB 


P. lene VACUUM CLEANER 


.... New Products 


Henry Furnace adds new “ow” Series 
of oilfired winter Airconditioners 


THREE NEW SIZES have been announced in the new Mon- 
crief “ow” series of oilfired winter airconditioners. Capact 
ties are 84,000, 95,000 and 112,- 
000 Btu/hr. output. All are avail 
able with burners and controls ex 
posed or enclosed. 
Units have a heavy-gauge steel, 
cylindrical combustion chamber 
lined with a refractory firebox 
Equipped with high-pressure, gun 
type oilburner and flame-detector 
type primary contrel factory in 
stalled, as is all wiring 
The installer removes unit from shipping carton, hooks 
up to ducts, electric and fuel supply and thermostat 
Made by: The Henry Furnace Co., Medina, Ohio 


Thermoflo Indicator measures water Flow 
in heating and airconditioning Systems 


THERMOFLO INDICATOR measures the flow of water in gpm 
through a hot water heating or airconditioning installa 
tion. The device contains no 
moving parts and has an easy 
to read scale. Installation re 
quires only two soldered con 
nections and a square-head 

Its versatile mounting, 

a scale and housing that 
idjust to 90-degree intervals, 


makes it possible to install in a 





vertical or horizontal position 
Sizes range from 1” to 3” 

capacities extend from 1 to 10 

gpm for the smallest size, 60 to 300 gpm for the largest 


Made bv: Bell €& Gossett Co., Morton Grove, IIl 


Relay to carry extremely heavy Load 
is added to Line by Acro Division 
\ HEAVY DUTY power relay has been added to the recently 
introduced line of relays made by the Acro Division. The 
switch has been approved by 
Underwriters’ for a rating of 
20 amperes, two hp at 230 
volts AC 

The control is designed on 
a modular basis so that either 
switch or coil can be replaced 
without removing the relay % 
from its mounting, Available ri 
coil voltages for AC include 
24, 32, 115 and 230. For pe 
applications voltages avail- 
able are 12, 30 and 115. 

Made by: Acro Division, Robertshaw-Fulton Controls 

Columbus, O 
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FOR Zaakity INSTALLATIONS 


TORIDHEET 


Great in ’58 


Now TRULY FINE in ’59 


Instant-Glo The New Boston 
COMBUSTION CHAMBER DRAFT STABILIZER 


ideal Clearview 
NOZZLE EXTRACTOR OIL TANK GAUGE —Apthorp NOZZLE KIT 








BOSTON MACHINE WORKS COMPANY 

Oil Heating Supplies Division, Manufacturers, Lynn, Mass. 

STAR 
IN 


WORKS WONDERS YOUR 


FUTURE 











STEP AHEAD OF COMPETITION WITH: 





* The Industry's Most Complete Line 
(ALL FUELS) 


Completely Assembled and Wired Units 





Time-Tested Sales and Installation Clinics 


* 
* Proven Profits 
* 
* 


FIRE-SWIRL lyeonahes 
Cooperative Advertising 


The Baffle With The Swirling Action 101 Dynamic Sales Tools 


You'll like it, and so will your customers. Imparts — Division 


a swirling action to ascending gases, thereby as- Cleveland Steel Products Corporation 

sures much better heat transfer. Quick, easy and 16025 Brookpork Road, Cleveland 35, Ohio 

profitable to install. Made of heavy cast iron — Please send me details about your dealer franchise arrangement 
lasts indefinitely. Won't break during clean-ups. and about your complete line of TORIDHEET Automatic Heating 
Sizes to fit most makes of boiler and furnace. synpaen. 


Prices and information sent promptly. shai 


HOME HEATING AND COOLING Company 
DISTRIBUTORS, INC. Address 


Cit 
225 RIVER DRIVE, PASSAIC, N. J. 7 
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Solar Heat Dealer 
Is Picking Up 
The Marbles 





Two competent driver-salesmen help make Jake's job 
easier. They service more than 1,100 customers, half of 
them with automatic fill service. 


Before starting a new Solar Heat direct mail campaign, 
Jake talks it over with Gulf Representative E. L. Trowell 
to find out how Gulf can help best. 
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Gulfadvertising support helps 
Jake Matthews of Greenville, 
South Carolina triple sales 


in two years! 


In 1957 Jake Matthews bought the Super High- 
way Oil Co., Solar Heat dealership in Greenville, 
S. C. Since then he has increased sales from 
350,000 gallons to more than one million a year. 

‘Advertising has helped me a lot,” says Jake. 
“And Gulf has helped me advertise. 

“Solar Heat certainly is worth talking about and 
so is my fuel oil service. I use newspaper ads and 
direct mail regularly—also send out Solar Heat 
calendars to all customers and to every prospect 
within a radius of five miles of Greenville. 

“Everyone who passes the office sees the Gulf 
Solar Heat signs, and both of my trucks are painted 
orange and blue—Gulf’s colors. I want people to 
know I’m in the fuel oil business selling hydrogen- 
purified Gulf Solar Heat! 

“Last year my local advertising investment 
paid off especially well. Gulf helped pay for the 
newspaper ads and literature I mailed out. I 
also received help with the calendars and signs. 

“Now I sell about 20°; of the market potential 
here. Believe me, becoming a Gulf Solar Heat 
dealer was the best move I’ve ever made.” 

° ° ° 


Brand selling has been a vital factor in the growth 
of Jake Matthews’ business. He knows that satis- 
fied customers tell their friends. He gives them 
the name—Solar Heat—to talk about. 
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One of Jake Matthews’ favorite games is playing marbles with his son and daughter. 
Eleven-year-old Johnny is the family champ, although Jake keeps trying! 


Jake Matthews knows, too, that even Solar Heat 
doesn’t sell itself to prospects. That’s why he uses 
Gulf’s advertising and promotion materials to 
help build new business. 


Phone your nearest Gulf office! Get complete in- 
formation on the many advantages you can enjoy 
as a Solar Heat brand reseller. Do it soon. 


Ifyou are already a Gulf brand dealer. 
we welcome your comments, as alway Ss. 
on sales or technical matters. Write to 
Gulf Oil Corp., Home Heating Market, 
2527 Gulf Bldg., Pittsburgh, 19, Pa. 


Home is only a few minutes away from Jake's office. 
Here are Mr. and Mrs. Matthews, Johnny and daughter 
Laura on the front lawn of their home 


heating oil 





. . « « New Products 


General Hydromatic zone Valves 
provide multiple-zone Heating 






GENERAL'S Hydromatic zone valve is a thermostatically 


controlled rotary type valve 


which installs in any position 


DOLLARS 


AND 


in the supply lines. Suitable for 
new or existing hot water heat- 
ing systems, Hydromatics are 


vailable in %4”, 1” 


” 


and 114 
31Z Valves meet FHA require 


ments for zone-heating split level 


homes, permit use of smaller 
pi ind low voltage wiring 
Only one circulator and one re- 
| 


ty are required 





Made by: General Fittings Co., East Greenwich, R. I 


General “Handyman” Powervac Unit 
Regardless of what oil heat unit you now is a truck-mounted, compact Vacuum 
sell, you must be making money or you'd GENERAL “HANDYMAN” Powervac “big bag” vacuum 
be out of business. On the other hand, i. 

. : cleaner is a truck-mounted, compactly designed unit, in 
you may be losing money on service calls, 
through dissatisfied customers, or you may 
be losing out on new sales. 
Now, doesn’t it make sense that you will 
make more dollars if the heating unit you 
sell (1) actually pays for itself in 5 years 
because it SAVES UP TO 40% fuel costs! 
... (2) provides all the domestic hot water 
your customer needs the year round!... 
(3) is of outstanding quality construction 
built by a firm more than 100 years old! 
This is the BETHLEHEM DYNATHERM! 



















orporating space 
saving lines with 
idequate _— cleaning 
power 

One man can eas 
ily operate the clean 


er, which features 12 





self - cleaning _ filter 
bags which collapse within the top of the 75 cu. ft. hopper 
when not in use 

Made by: Wm. M. Meyer & Sons, Inc., 8311 Nile 
Center Road, Skokie, Ill 


Chester Cable has an expanded Line 
of low energy safety control Wire 





CHESTER CABLE has an expanded line of low energy safety 
ontrol wire, which complies with the National Electric 
Code for Class 2 circuits. Designed for power supply us« 
rated under 100 volt-amperes, it is available in a choice 
of two or three conductors of #18 or #16 AWG siz 
parallel. Insulation and jacket is Chester's plasticote 
—~ “il | Made by: Chester Cable Corp., Chester, N. Y 


Glass-lined oilfired water Heater 
is introduced by Quiet Automatic 


Pe 
The Bethlehem DYN ATHERM 


QUIET AUTOMATIC Burner Corp. has introduced a new 





MODEL 100 (shown) slass-lined, oilfired water heater. Known as #30GLN, it 1s 
For motels, greenhouses, small churches, apartments, ASMI onstructed and stamped and has « ipacities of 135 
garages. Shipped in one goodlooking unit, as- gal.. 220 gal., and 270 gal. per hour with a 100° rise 
sembled and tested at the factory .. . comes to you > md 
as complete as your television unit! The water heater is equipped with a regular Quiet 
Automatic oilburner and is furnished with either Perf-X 
BIG PROFITS FOR YOU ON OTHER DYNATHERM MODELS, ski . conse - oe 
TOO! THERE’S A SIZE TO FIT EVERY NEED Ray or Minneapolis‘Honeywell burner mounted relay and 
. . wiring harness. The heater has 2” insulation. is green in 


. 7 
Write for full information to lor and carries a 10-year guarantee 


BETHLEHEM FOUNDRY AND MACHINE CO. Made by: Quiet Automatic Burner Corp., Newark 4, 


Bethlehem, Pennsylvania, U.S.A. N ] 
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GREATEST LABOR 
SAVER IN YEARS 


iy", 1”, 
or 1%” 


BALANCING LEVER 
Diverter is always in line 
with balancing lever. 


2<. 1%” or 1a” 


THRUSH 
wil BALANCER 


WON TRADE ACCEPTANCE OVERNIGHT... 
IMPROVES HOT WATER HEAT * INCREASES YOUR PROFIT 





DIVERTER PACKING 


Twin BALANCER serves such a useful, practical purpose 
and saves so much money, time and material that it has found 
immediate acceptance with the trade. 


Three Sizes, Whether you do five jobs a year or five hundred, Thrush 


Bronze or Cast ron TW in-L, Balancer will reduce the cost of your installations and at 























ONE FITTING TAKES 


THE PLAC 


SAVES 
MATERIAL 


E OF TEN 


TIME, 
* LABOR 


eloil 


RETURN | RETURN RETURN the same time make a neater, easier-to-balance Hot Water Heating 
tr TE io? I System. Correct balancing means higher operating efficiency. It’s 
another Thrush labor saver that also means improved heating and 
more profit for you. Ask your wholesaler about it today or mail 
| the coupon for bulletin and prices. 
i TO To 

cee 

THE OLD WAY THE THRUSH WAY H. A. THRUSH & COMPANY 


Department C-6, Peru, Indiana 


[] Please tell us more about Thrush Twin-L Balancer to simplify hot water 
heating installation. Send bulletin and prices. Also send Condensed Catalog. 


NAME 





ADDRESS 





city STATE 
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10 MAKE BIG PROFITS 


on small volume, non-credit 
fuel oil customers .. . with 


BUDGET METERS 





HERE’S HOW! 


Eliminates 

C. 0. D. Accounts 

Small Gallonage Deliveries 
Credit Problems 
Reduces 

Fuel Oil Delivery Costs 
Accounts Receivable 





Plus increases gallonage by permit- 
ting you to solicit accounts which 
would be unprofitable or unwise to 
handle without the Budget Meter. 


6 METERS 
ON 60 DAY 
FREE TRIAL 

BASIS 


ow cost, coin-operated 
burner attachment 
allows customers to pay 
as-they-use. Can be in 
Stalled by your own serv 
ce personne! easily 
and inexpensively 


Simple, trouble-free operation guaranteed ! 


Home owner merely deposits quarter or quarters for 
amount of heating time desired. This time period is 
variable depending on the customer’s monthly fuel con- 
sumption. No adjustments are necessary for fuel oil 
price fluctuations. 


Advantages for your customers 


They will never run out of oil 
Easy, convenient payments 
No large fuel oil bills to meet 


BUDGET METER CO. « Arch Road « Westfield, Mass. 





GET FULL DETAILS TODAY! 


BUDGET METER COMPANY Arch Road e Westfield, Mass. 
[_] Send me complete information and prices on your Budget Meter. 
[_| Send me 6 Meters on 60 Day Free Trial Basis @ $19.95 ea. 


| 
! 
| 
| NAME 
| 
| 
| 
| 





FIRM 





ADDRESS 





‘ 
city ZONE STATE 
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. . « « New Products 


Radiant-Ray baseboard Design 
shortens Time for Installation 


WLY-DESIGNED baseboard radiation by Radiant-Ray 


rtens the time needed for installation, since it can be 
in without cut 
r adjusting and 


ni; 
PL 


d with the 
damper vane as an 


Avail 


lengths 


ints gral 
ible in 


from 1Y to 8 ft 


part 


SIX 


A complete line of 
snap-on accessories 
includes a special splicer package. Back panels are factory 
lanced, hanger assembly is held by two tongue hooks that 
fit the lances. A full-floating lubricated cradle accomm« 
dates expansion and contraction of the finned tubing 
Made by: Radiant-Ray Radiation, Inc., Box 214, Neu 
on, Conn 


Pulsation Meter installs on Smokepipe 
to indicate oilburning draft Conditions 


\ PULSATION METER, permanently attached to the 
ipe of 


smoke 
an oilburning installation, indicates draft condi 
tions and reacts to abnormal conditions. The meter installs 
through a 4%” hole in the smokepipe and as long as firing 
nditions are normal, the meter’s indicating needle re 
“Normal” 


mixtures of air 


mains mn the 


position, Pulsation due to im 

and oil or delayed ignition force 
edle into the “Abnormal” position 

The 


immediate and continuous picture of draft and firing con 


meter affords the service or installation man an 


ditions. Recommendation is that a pulsation meter be put 
on every job; trade price is $1.85 each, with discounts for 
quantity purchases. 

Made by: Shepard Herman, P. O 
Upper Falls 64, Mass 


Box 23, Newton 


Mueller Climatrol makes deluxe Line 
of oilfired winter Airconditioners 


MUELLER CLIMATROL’s Type 202-1 units are deluxe oi 
fired winter airconditioners available in five sizes ranging 
from 100.000 to 250.000 Btu 

input. Summer aircondition- 
ing may be added to all mod 
ls and several of the units, 
one in each capacity s1Ze, 
have been designed specifical 
ly with its addition in mind 


These 


blowers 


units feature oversized 
and blower motors, 


sufficient air filter capacity 
ind open type cabinet con- 
struction to achieve the high 


r air movement required. 
Made by: Mueller Climatrol, Division of Worthington, 


005 W. Oklahoma Ave., Milwaukee 1, Wis. 
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Accuracy over 
wide flow 
range 


Uncompromising 
Accuracy 
Here 


3. 
Accuracy 
Sustained 

=. for years 


& 
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tank trucks and transports 
bulk plants and terminals 





The only important concept in metering 


racy over a wide range of flows. Most important, buy 
meters with the third dimension: accuracy that’s sus- 


tained over many years...accuracy that doesn't shift 


In the few minutes it takes to load just one big trans- 
port, a bulk meter measures product worth as much as 
the meter itself! That same meter may handle a million 
dollars of your money this year. Think how much a 
slight unsuspected error could cost you! 

The same’s true for tank truck meters, too. A small 
error on one truck alone could easily give away $2,000 
in one year. 

Accuracy is ihe only important factor when buying 
a meter. All other factors such as lower loss of head, or 
lower price take a back seat. 

Make sure you get true three-dimensional accuracy 
The first dimension...accuracy at one rate of flow at 
any one time...is easy. Most meters have it. But be 


sure your meters have the second dimension... accu- 


NEPTUNE METER COMPANY 


or drift every time you turn your back. 

Neptune’s fine reputation and leadership is based on 
true three-dimensional accuracy. Some of the reasons 
you can see with your eyes. (A Neptune representative 
will be glad to show you.) For positive personal proof 
make your own tests... keep comparative records. And 
ask your neighbors. 

Ask too about Neptune’s cost-saving and time-saving 
Unit Replacement Plan, designed to keep busy meters 
always at peak accuracy without tying up racks and 
trucks ...another reason why more Neptune petroleum 


meters are in use than any other make. 


neptune 





19 West 50th Street ¢ New York 20, N. Y. 


Distributors and Branches in Principal Cities 





rormer 
M iching 


scriptive 


company 


Tool Co., 


name, 


— MANUFACTURERS 
ACTIVITIES 


nsion of the firm 


Sundstrand Hydraulics was formed 


1¢ 


Stockholders approve Change 


of Name to Sundstrand Corp. ¢ 
Sundstrand 


c he SC 


SHAREHOLDERS 


Corp. as the new company name and oilburner fuel pump 


Sundstrand Hydraulics as the new d Founded in a rented ro 


visional name at a recent meeting 1 ord in 1905, 


Rockford, Ill es el 


Bruce F. Olson, president 


It really rolls in for the 
Sinclair Oil Heat Distributor 


Right now, the alert businessman who qualifies for a Sinclair 
Heating Oil franchise can build it into a real money-maker. 
Four major reasons support this fact: 


You can offer premium quality products at regular prices. 
Sinclair Heating Oil contains an exclusive anti-rust 
ingredient. Result: reduced service calls. 

A strong advertising program—designed to be used at the 
local level—where it counts most! 

A special sales training program — full of profitable new 
ideas. 

An assured product supply — thanks to Sinclair’s huge 
production and ample storage facilities. 


There’s much more in the market for you with Sinclair 
Heating Oil. For details, write: Sinclair Refining Company, 
600 Fifth Avenue, New York 20, N. Y. 


Sinclair 


HEATING OIL 


SuperFlame 


Sundstrand 
no longer was de 


of the diversification and ex 


133 after engineers devel ped hy 


hine tool application. This re 
search resulted in the first Sundstrand 


m in Rock 
Sundstrand now oper 

ven plants in five cities in the 
| States. The company also holds 


controlling interest in factories in 
France and Sweden, the latter an oil 


fuel unit manufacturer 


Crane elects Evans Chairman 
and chief executive Officer 


feed pumps and control valves 


THE BOARD of directors of Crane Ci 
Chicago, elected Thomas Evans, chair 
man and chief executive officer at the 
recent annual meeting. He is board 
chairman of H. K. Porter Co., Inc 
Pittsburgh, and a major Crane share 
holder 

L. H. T. Clegg. for 


president of the firm’s Canadian sub 


many years 
sidiary, has been named acting presi 
dent. New directors elected to the 
board are Alfons Landa, Robert B 
Crane and E. A. Locke, Jr 

George F. Burley was reappointed 
vice-president for sales and four other 
major sales positions have been cre 
ated: E. Watson, 


manager of atomic 


Clarence general 


energy sales: 
Charles H. Lovelace, general manager 
of engineering sales; Darrell R. Nord 
wall; general manager of branch sales 
R. W. Lindsay, general manager of 


wh lesaler sales 


Company Officers are elected 
at Williamson annual Meeting 


NEW CHAIRMAN of the board of The 
Williamson Co., Cincinnati, ©O., is 
W. L. McGrath, elected following a 
recent annual meeting. Succeeding 
him as president is L. B. Murphy, ex 
ecutive vice president 

Other ofhcers elected were: R. L 
Herrmann, executive vice president 
and treasurer; L. A. Knollman, secre 
tary and vice president—retail sales 
the following vice presidents—G. W 
Denges, research and development; G 
Leytze, jobber sales: J. P, Field, opera 
tions, Cincinnati plant; J. H. Carroll, 
purchasing; J. H. Pearson, operations, 
Madison, Ind., plant; P. W. Jensen, 
dealer sales; W. H. Calahan, cooling 
division, and E. W. Hamilton, assist 
ant secretary and treasurer 

McGrath joined Williamson in 
1920 and became president in 1942 
Murphy was elected executive vice 
president in 1942 and became associ 
ated with the firm in 1924. Herrmann 
joined Williamson in 1935 and became 


controller and secretary-treasurer 
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Pump Petroleum Products Efficiently 
At 52° Below Zero 


Exposed to extreme sub-zero temperatures and 
heavy snowfalls, Marlow pumps efficiently 
handle a wide range of petroleum products at 
the Prince Albert Terminal of Imperial Oil, 
Limited, in northern Saskatchewan, Canada. 
The products handled include high test, regular 
and tractor gasoline; stove, furnace and diesel 
oil; kerosene, varsol, and naphtha. A large load- 
ing rack serves tank trucks, while a separate 
facility is used for barrel filling. Imperial has 
12 Marlow vertical self-priming centrifugal 
pumps and 7 Marlow horizontal pumps for these 
operations. They were supplied by Pumps & 
Softeners Ltd., London, Ontario, Canada. 


Here, as in similar installations, Marlow 
pumps give dependable service under the most 
extreme weather conditions. Bulk plant users 
have found that they operate effectively with- 
out costly or time consuming maintenance prob- 
lems. Bulletin PM-06 describes how some users 
have benefited from Marlows in handling their 
petroleum products—electric-motor driven 
self-priming, centrifugal pumps for bulk plants 
— power-take-off pumps for home delivery 
trucks — power-take-off and auxiliary-engine 
powered pumps for transports. Get your copy 
of this fact-filled illustrated bulletin today by 
writing to Marlow Pumps, Midland Park, N. J. 


MARLOW PUMPS®°® 


Morton Grove, Illinois * 


DIVISION OF BELL & GOSSETT CO. 


Midland Park, New Jersey 


Longview, Texas 





. . . « Manufacturers’ Activities 


Steinen President’s Award 

presented to L. Wayne Gift 
OUTSTANDING SALESMAN of 1958, | 
Wayne Gift, was presented the firm’s 
William F 
Steinen, president of Wm. Steinen 
Newark, N. J 

He exceeded his quota by the high 


President's Award by 


Manufacturing Co., 


est percentage of any other company 
salesman, His territory includes Indi 
ana and Kentucky, and his hom n 
Fort Wayne 


The honorable mention award was 


LOWEST 


PRICE TAG 


ON ANY 





presented to Roy Kimpton, Montreal, 


vn represents 


ince of Quebec 


CIRCULATOR 


Check the figures: You pay less for a Fostoria 400A than any 
other standard water circulator. But you still get performance 
and features the others can’t touch. The seal-less 400A needs 
no lubrication, no starting device. It can be installed in any 
position—serviced with only a screwdriver. Use the 400A for 
circuits or zones to 90,000 BTU. Two-year warranty. Write for 
information to Fostoria Pressed Steel Corporation, Pump Di- 


vision, Fostoria. Ohio. 





96 


Steinen 





in the Prov- 








New Directors are elected 
by General Fittings Board 
TWO NEW DIRECTORS were elected to 
the board at the recent annual meet- 
ing of the General Fittings Co., War- 
wick, R. I. They are Earl H. Bradley, 
president, B-I-F Industries, Inc., 
Providence, R. I., and Peter G. Leddy, 
General Fittings executive vice presi- 
dent. 

The officers 
elected: Horace F. Horton, president; 


following were re 
Mason B. Merchant, vice president 
and assistant secretary; Peter Leddy, 
executive vice president; Leonard T 
Ross, treasurer; Ralph C. Patton, sec 
retary, and Vaughn G. Gooding, gen 
eral sales manager. 


American-Standard Division 
has replacement sales Aids 
\ PRESENTATION to aid the sales of 
modernization equipment for modern 
ization of winter, summer and year 
round airconditioning has been pre- 
pared by the Air Conditioning Divi 
sion, American-Standard, New York 
It consists of two parts: the analysis 
and the sale. The analysis is filled in 
by the dealer during his initial survey 
with the dealer and covers the inspec- 
tion of the existing equipment and the 
Hav 


ing established the customer's needs, 


comfort situation in each room 


the salesman can go ahead and sell 
the equipment to fill the need within 
the customer’s ability to finance it 
The whole presentation is person 
alized for the prospect and left with 
him instead of being carried away by 
the salesman. The forms are available 
to American-Standard dealers at no 


charge from their Division distributor 


Perfection Industries names 
distributor advisory Group 


FIVE WHOLESALER representatives have 
been asked to serve on an advisory 
council to provide grass roots advice 
on sales policies and programs to Per 
fection Industries, division of Hupp 
Corp., Cleveland. 

Named to the council are Richard 
Young, Grand Rapids; Lee Ward, 
Rochester; Ed Breese, Philadelphia; 
Lee Merrill, Chicago: and H. L. Me 
Murray, Jacksonville and Tampa, Fla 
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New underwood Add-Mate 


only 7% lb.—all-electric machine that 
adds, subtracts, multiplies, totals, sub-totals 


LIGHTEST! HANDIEST! 


208 
18 


PHONE-SIZEt”. 
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4 IDEAL FIGURING MACHINE FOR 


‘2 iim BURNER SALES-FUEL OIL DELIVERY |) © 
P *fa, | PARTS AND SERVICE DEPARTMENTS) |e 9) 


oan 


WVaVfo) alel-1aa0) mm ollerdaat-Coiellal-ma-1-101 iF only $1685° 


adds °- subtracts +. multiplies - 
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| do} ¢-| |S -1 0] ofa coh e- tt) PLUS TAX 


@ 10-Key Keyboard —for error-free performance @ So simple to operate, anyone can use it 


@ So light you'll have to hold it to believe it 


Order your Add-Mate 
Clalel—ia' ele oe 


or Underwood office 


@ Carry it home or on trips for on-the-spot figuring 


— 
MASTERS YOUR PAPERWORK 


STYLED IN 5S DECORATOR COLORS 





. . . . Manufacturers’ Activities 


General Electric combines 
communication Departments 


THE COMMUNICATION Products Di 







partment, which makes tw 







systems for heating and aircondition 
ing dealers, is being combi witl . i 
‘ L ~f T = = Hae ——— 
the Technical Products Department we MP SB od’ —_ a 
; ! “J <3 “qe. ic wis ~ - 
by General Electric Co., Syract ——— oe. : 

*f : a — : “ 

The new dey artment will De nh ied ee 
by Harrison Van Aken with head 
quarters in Lynchburg, Va ; . a. 

The Technical Products Depart , OV s cs 
ment engineers communication equlf : 2 ; 

: ; es ili Three years ago, Scovill decided to establish new tube producing facilities 
ment for the military services so there to serve the heating and airconditioning markets. Just recently, the new 
is a close technological relationship $10,000,000 Scovill Tube Mills were opened in New Milford, Conn. 

Located on a 72 acre site, the main building is 1,150 feet long, 42 feet high and 
368 feet wide at the delivery end, 208 feet at the other. The mills are now pro- 
. ‘ ducing copper tubes in straight lengths up to 200 feet and brass alloy tubes up 
Boston School has Session to 100 feet in length. 
at Hartford Regional Tech 
THE BOSTON SCHOOL of Advanced Oi] Home Heat Council, Hartford; The: G. Goldschmidt takes over 
Heat Training moved to the Hartford lore Brand, Dennis Redden, Warren Chicago Steel Furnace Co. 

ee Bian ’ he = Tennant, Edward Atwood and Fred 
Technical School for a three-day s« . . . -_ GIDEON GOLDSCHMIDT has actively 
sion, May 19-21. Ralph Dennis, presi rick E. Bottiger . 

es ; taken over the operation of Chicago 
dent of the school. was the instructor This was a return engagement for Steel F Co. Cl 
for the entire course the school. There are 100 graduates of wee urnace Vo., Uhicago 
| ' : m = er 3 e - 

The committee making arrang the School now employed in the oil He was formerly with H. S. Kaiser 
ments for the course included: Robert heating industry in the Connecticut Co., Chicago, and became associated 
Lynch, Jr., secretary of the Better area with his new venture in February 





Please use your 


Postal Zone Number! 


NEUTRODA|| - 


To improve service and speed delivery of 


S P ny A Y or P 0 Ww D E R mail, the Post Office asks that you always include 


The ‘ORIGINAL’ Fuel Oil Deodorant your postal zone number in your address. 


We want to cooperate in every way we can 
—BUT WE NEED YOUR HELP. By giving us your 


zone number, you'll be assuring speedy delivery 


WHY BUY LESS 
THAN THE BEST! 


of your magazine 


© Works FASTER in Banishing ODORS, 
© More Concentrated... Requires LESS, 
° Customer gets MORE for his money, 


Help yourself to better service—USE YOUR 
POSTAL ZONE NUMBER—ALWAYS! 

















Thank you. 
NON-FLAMMABLE — NON-TOXIC 
worn A little NEUTRODA on furnace filter — kills 
pant nn \ objectionable odors. ' © fueloil & Oil heat °¢ 
THE TANKIT COMPANY, Inc. 2 West 45th St. New York 36, N. Y. 
560 BELMONT AVE. NEWARK 8, N. J. 
98 June 
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SAVE MONEY 


with General Electric 
Form G blower motors 


You save money in three areas when you sell furnaces equipped with 
General Electric blower motors: 

SAVES ON INSTALLATION—quick-connect terminals cut wiring time 50 
per cent: a speed nut permits fast outside connection of conduit fitting. 
Compact size makes handling easy and saves space, whether mounted 
on top the blower or inside it. 

GET EXTRA DEPENDABILITY. Moisture-resistant insulation, doubled lu- 
brication life (because of a 50% larger oil supply and efficient oil 
retention), and the famous G-E wear-resistant switch mean satisfied 
customers and repeat sales. 

FAST, LOCAL SERVICE. G.E.’s network of Small Motor Service Stations 
are as handy as your telephone. G-E replacement motors, also available 
locally, provide top quality and long-life performance. 

To keep installation and service costs down, specify G-E blower 
motors . . . available in split-phase, shaded-pole, capacitor-start, or 
permanent-split-capacitor for all makes of furnaces. Section 702-97, 
General Electric Company, Schenectady 5, N. Y. 


Progress /s Our Most /mportant Product 


GENERAL @@ ELECTRIC 





QUICK-CONNECT TERMINALS offer a more 
rapid wiring method, yet do not interfere with 
conventional studs. 





FAST ROTATION CHANGE (simply switch plug- 
in lead connectors to change rotation) mini- 
mizes service stocks needed. 





SHAFT PROTECTION—new gun-metal-like treat- 
ment of shaft resists rust so that pulleys, etc., 
are always easy to remove. 





QUIETER, DEPENDABLE SWITCH has a special 
washer to cushion start-stop click, maintains 
positive snap action 
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<2 WALTHAM 





EVERSE FLOW 

XCLUSIVE built-in 
ind contraction noise 
EXCLUSIVE interior design 
DOMESTI( 


R 
E 





design offers exclusive 


by-pass modulates water 


WALTHAM OIL BURNER CO., INC. 


"CONSTANTEMFP' Tubeless Steel 
Boiler-Burner Unit 


‘A Quality Boiler With More Selling Features’ 


HEAT TRAP feature. 


supply to system, eliminating expansion 


does away with the necessity for special air expelling devices 


HOT WATER SUPPLY unequalled in internal tanklesses. The complete lack 
ff boiler water stratification insures a continuous supply of hot water at the top for an 


indefinite period 
Pulsation and noise problems non-existent 
Fired with Waltham ‘Jet Head’ (improved shell head) Burner—Assuring highest efficiency 


EXCLUSIVE DISTRIBUTORSHIPS AVAILABLE 


CONTACT US NOW 
1214 Bennington St., East Boston 28, Mass. 


Sid Harvey, Inc., publishes Jackson St., Clarendon, Va. Accord sponsored by Stewart-Warner Corp., 
Book called “Clean-up Time’ ng to William C. Archer, president Lebanon, Ind. 

) C] f the Maryland firm. the new build The contest covers the period from 
A £0-PAGE BOOKLET entitled lean . 

is bee é ng has been designed to handle re January 1 to August 31. Dealers will 
Up Time” has been published by Sid ; : 

: : ment parts efficiently and to serv enjoy six days in Nassau 

Harvey, Inc., Valley Stream, N. Y. It , 
| r " ; ; the Arlington area better 

ists all the essential tools and supplic , —— 

ves Atlantic Refining announces 
needed for cleanup including vacuum , f <n 
: Stewart-Warner Dealers vie marketing Department Shifts 
cleaners and parts, brushes, boiler and ( T N Tri 
- all-expense \Nass: rip 

soot compounds, oil filter elements and eS ae ae aay PERSONNEL CHANGES in its marketing 
air filters ER hieving their sales quotas department have been announced by 

Other company news concerns Sid n qualify for all-expense tours from The Atlantic Refining Co., Philadel 
Harvey of Maryland, Inc., which has their hometown to Nassau, top prizes phia 
moved into its new building at 921 N n al rconditioning sales contest District managers and their new as 





By far the most complete line 
of ignition Electrode Assem- 
blies, insulators, fittings, bus 
bars and cable. For fastest 
service on exactly the ignition 
parts that you want, always 
order from a “Dielectric” Jobber. 
There’s one near you! 





PRODUCTS CO.., Inc. 


125 VIRGINIA AVE., JERSEY CITY 5, N.J. 
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THERMOLOK 


Can lock out your nuisance service calls 


> MR. DEALER: 
2 


pat, Make extra summer 
dollars by selling 





e Aquastat locks 








e Thermostat locks 


= ASK YOUR LOCAL JOBBER 


Thermolok Mfg. Co., Inc. 


1099 TULIP AVE., FRANKLIN SQUARE, L. I., N. Y. 


New 94 The Time For 


This 44 page booklet contains a 








series of articles by J. R. Lewis on 
the airconditioning market—the 





opportunities in cooling sales as 
they apply the Oilheating 
dealer. 


to 


Order Your Copies Today 


ONLY 
fueloil & Oil heat $1.00 
2 West 45th St. A COPY! 








New York 36, N. Y. 
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Here are the biggest 112 square inches in air conditioning... 


the revolutionary panel that gives new mastery of indoor climate! 


NEW CARRIER CLIMATE CENTER 


There’s something masterful about flipping switches 
and turning knobs. And then feeling and seeing how 
your air conditioning responds. That’s part of the 
mastery a homeowner can now enjoy with the revolu- 
tionary Carrier Climate Center. 

But on this 8 x 14 inch satin aluminum wall panel 
which mounts between studs), he also sees what the 
outside—and what it will be tomorrow. 
Here he sees how his Carrier air conditioning system 
is operating. These things, too, make up the new 
mastery he has in a Carrier Weathermaker* home. 


weather is 


Now he can custom-tailor indoor climate to the 
preferences of his family. He can also operate his sys- 
tem more economically. For example, in winter a 
timer can be preset to lower the indoor temperature 
automatically during sleeping hours. There’s also a 
signal lightt to show when filters should be replaced. 


BETTER AiR CONDITIONING FOR EVERYBODY 


«Rea Pat. Off Uploea 





A Carrier Weathermaker home now becomes a 
new experience in comfort, health and cleanliness. 
And to make it a new experience in economy, Carrier 
also offers the 63D Universal Weathermaker. It’s a 
complete central cooling system, but supplied in one 
compact package that’s ready to operate as soon as 
it’s connected to electricity and air ducts. In homes 
with wet heat, special prefabricated ducts can be 
installed in a jiffy. 


The Universal Weather- 
maker can be installed 
indoors or outdoors in 
dozens of different ways. 





Phone your Carrier distributor today for details about these 
products... plus the triple advantages of a Carrier franchise. 


MORE PROOF OF 






EVERYWHERE 


Carrier 
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. . « Manufacturers’ Activities 


signments are: L. A. Madden, Mary 
land; George W. Brown, Jacksonville, 
Fla.; H. M Hathaway, Boston; Rob 
rt E. Glendening, Binghamton, N. Y.: 


PRINTED FORMS 


For Immediate Shipment 



















| Check items you are interested in. and F. C. Bowman, W ilmington, Del 
| Attach to your letterhead, mall The former manager of the Boston 
for FREE SAMPLES: j | district, L. E. Wilson, retired after 25 
| O Fuel Oil Order ] Petroleum | irs W ith Atlantic . aS did the tormer 
| C) Phone Call Price Cards manager of the Wilmington office, R 
one La 
| ) Inspection | S. Zinn, after 43 years service ; 
1 © Interoffice Information ; Ray J. Dervey, president, Waterman- 
| Correspondence Waterbury Co., Minneapolis, presents 
] Service Order . 2 . 
| : | MeDonnell-Miller issues Book Charles Pelanar, sales engineer for the 
| 0 Heating & Burner ] Service Oept | ay sei : Waterbury-St. Croix Sales Co., Still- 
| Material Record | on liquid level. flow Control water, Minnesota, with tickets for a 
| ] Deliver | Hawaiian holiday. Arno Schwantes, 
C) Survey Sheets of ee | HOW TO PROVIDE operating and safety owner of the Stillwater firm looks on. 
Record ® ee ens ‘ 
| In its national "salesability contest 
| CO Service Record | ntrols for jobs involving liquid level y 
_ ] Servicemen's : ris Waterbury made awards to 40 other 
| ata Daily Report ind liquid flow is contained in the new winners from distributing organizations 
C) Driver's Route ) Degree Day j Bulletin ERs-A published by McDon throughout the United States. 
Cards Cards 1 ¢ 11 ‘hinno : , . : 
= a oe ee ee nell © Miller, Inc., Chicag Distributors with top Sales 
[ etere ne-Time Carbon ee ee ed “Special Ann 
; Delivery Tickets | The book is called I a fe li- honored by Marlow Pumps 
(Truck—Bulk Plant—Gas Pump!) ations f McDonnell Products 
| I e ar celts FIVE DISTRIBUTORS with outstanding 
her re 21 case studies describing ees 
My Name .......... | 1958 sales records were honored at a 
| nstallation methods with full engi : 
| Cc | oe recent banquet by Marlow Pumps, Di 
EE EERE ring information for each iob. con via : 
| pany ng information for 1 job, com vision, Midland Park. N. } 
— } , lrawings to she 
| Street | th schematic dr ngs to show Among the distributors, two were 
| City State | t | hook-up given awards for petroleum marketing 
! py can be obtained by writing pumps: L. M. Barish Co., New York, 
A144 DAY ADEE lirectl the c mpany 3500 N New York. and E. O Habhegger Co.. 
39-30F 58 ST., WOODSIDE 77, N. Y. paulding Ave., Chicago 18, IIl Philadelphia 


Note to Contractors with Service Crews! 


THERE'S GOOD MONEY 10 
BE MADE IN CLEANING! 


Get easy extra profits in the "off-season" 
by offering tube and flue maintenance! 


“WORCESTERize" 





g-=<> 
e BOILERS 


® FURNACES 
° CHIMNEYS 






r.. PACEMAKER FOR PROFITS 
from Expert Tune-up Service 





Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
a vee | you competitive leadership and 
neighborhood recognition of your competence 
as a heating expert. The combustion-testing 
kit shown here contains precision-made qual- 
ity instruments with which you can make ful- 
lest use of your know-how in making a fuel 
conservation survey, checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal 

The kit contains the well-known FYRITE CO2 
Indicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for highest 
CO2 without objectionable smoke... do away 
with guesswork, and ‘hit and miss’’ fumbling 
in adjusting for clean firing. The “Scale of 
Soot” which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var- 
tous burners and types of heating systems. 
This amazingly simple method of oil burner 
adjustment is the greatest advance in com- 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this ‘‘up-to-the-minute” combus- 
tion-testing kit 


For complete information on this and other new tune-up equipment— 
write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. 
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* PITTSBURGH 8, PA. 


IX 


J See your Jobber for a 


— - % low-cost clean-up kit! 


WHOLESALERS: Write for 
WORCESTER BRUSH AND SCRAPER CO. 


free catalog. 
Division of 


MASON-WORCESTER BRUSH CO. 


38 AUSTIN SF. WORCESTER 1, MASS. 
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MULTIPLE UNITS PROVE BEST METHOD OF 
AIR CONDITIONING PUBLIC LIBRARY 


<i, 


3 








7\% ton Stewart-Warner air 
cooled Cooling Unit equipped 
with evaporator and blower. 










Humidity, dust and mildew are enemies 
of books...one of the first libraries to 
eliminate this menace is the Evansville 
Public Library and Vanderburgh County 
Public Library, Evansville, Indiana. 
Seven Stewart-Warner 714 HP air con- 
ditioning units were installed in this 27 
year old building. 

As shown above, the condensing units 
are located on the roof in two banks and 
connected to the cooling units placed 
throughout the building. 

The library has an open book “stack 
area’”’ five stories high. The thousands 
of books kept there formerly required 
dusting every two months. Since install- 
ing Stewart-Warner air conditioning, 
dusting has been cut in half and control 
of humidity provides protection to books. 

Multiple installation is better 

controlled, more economical 
The maximum air conditioning load 
exists only a few times a year. With a 
multiple unit system only enough units 
to handle the load at any given time will 
function—with corresponding economy 
of operation. Multiple installations ob- 
viously lend themselves more effectively 
to zoning. 








Stewart-Warner Condensing Unit with 
lid tilted back. Note double fans. 


Stewart-Warner has a versatile line of air con- 
g i nt for residential and com- 
mercial applications. District Sales Managers 
throughout the country are engineers qualified 
to help dealers design and sell air conditioning 
systems. Write for details on the Stewart- 
Warner Direct Factory Franchise. 


dint 





ww 


Symbol of 


sw 


Excellence 





Two cooling units, for each wing of 
building, feed into common duct system. 


STEWART-WARNER 


HEATING AND AIR CONDITIONING DIVISION 





Book “‘stack area’’ is five stories high. 
Note refrigerant lines leading from room 
cooling units to condensers on roof. 





Ducts convey cooled air to various rooms 
in library. 





Dept. H-69, Lebanon, Indiana 


eloil 
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The Dealers manage Actively helping the builder to mer Pearce elected President 
(Begins on ge 50) iandis s home : ct ‘ = ‘. 
gins ¢ page nd " hi h me, Br iun nclude d. at OHI of Wash. Meeting 


plans to the dealers. They bring in | is the surest way to be successful 
cash early, keep down receivables, Contribute to his advertising, supply ot ee SR, SONS ot ee Se 
a3 a ; ; ; Institute of Washington, held at the Hotel 
‘liminate “will calls” and C.O.D.'s men to sell oilheating at the model Olympic, Seattle, on April 30, Loren $ 
provide automatic renewals of oil home, provide signs for the model Pearce, Seattle, was elected president. Stan 
mak 1s ley Sather, Tacoma, was named vice-presi 
contracts. home This can be ace’ my] lished more dent: John Bissell, Yakima was elected 
Swett uses the 12-month budget isily by an active Association or secretary. Robert Elmslie is managing di 
lan, feeling that tl C f oill leal me 
plan -eling that there 1s great adval nhapter ¢ oulheating -alers - . 
cage , on sak 7 uy 16 ee Trustees elected were Pearce, M. N 
tage in having no lapse in payments, Ray Nathan, Nathan Oil Co., Free Vining, W. G. Warrington and Albert ~ 
‘ | Iv , , Flournoy, all Seattle A] Bolin, Everett 
plus the fact that it minimizes th port, N. Y., dealt directly with natur: Dyes sige ie 
seein . Device ctly with natural = Robert _Hoonan, Aberdeen; John Bissell 
need to sell renewals. The company yas competition in his presentation, Yakima; Burton Bowman, Olympia; Robert 
' , Ch: >rlait 0 Angeles 
starts June 1 by sending out budget leclaring that c:lheating dealers must ramberlain, Port Ang ? 
} ar 12] < 11] : 1 : POLLUVEEOOUAOEETEANEDDOUAAEDUAAAAETT AA OEETEA AEE EE AEE 
900ks, including two referral slips for sell themselves as being in the all-year 
ustomers to send in leads. They get home comfort business, There must be 
paid $5 for each new account i close and understanding relationship premises, And, a really effective solu 
Swett advises making budget pay between boss and empl Nathan tion is active Association membershiy 
ments high enough so that there is said, and the dealer must be sure that The only man who can teach you 
more likelihood of having to refund he is running the best possible offic something you don’t know about your 
money nd operating the best fleet equip business is your competitor. The only 
Leonard Braun, Piping Rock Fuel ment. He has to install the best typ. place you can meet him and profit 
. , . 4 , “( big aeg ic ) ocal 
Corp., Halesite, N. Y., told how his f equipment and, all in all, operat trom t association is in your local 
as e 
ompany is selling oil equipment t 1 better business at economical cost Chapter 
builders. He pointed out that builders nd improve his reputation locally Lavern Schaetzel, Schaetzel Oil Co., 
ire anxious to cut costs and sell houses The prime need, of course, is sell Germantown, Wis., told how his com- 
at a competitive price and at a profit ng lling the customers and_ thi pany, a gasoline jobber, moved into 
The appeal of gas heating to a builder, lealer’s organization. Sell oilheating the fueloil business, outlining the evo 
Braun went on, lies in the better deal nd its advantages, emphasize thi lution which saw fueloil become an 
he gets from the utility f supplier, personal storage on increasingly important segment of his 
r 


it costs so little GIBRALTAR OFFERS A 
LOW PRICED-PACKAGED MULTI-ZONE 
CONTROLLED BOILER 


Olt OR GAS FIRED 


we puta thermostat 






in every room 


COMFORT 





Recognizing 
a CONTROL by the growing design 
= : problem of even distribution 
p ~~ 





of heat, Gibraltar can now give 


INDIVIDUAL i" . you the new modern zone- 


room by roorm \ 
termperature ‘ 


CONTROL 


Now Comfort Contro! by Zone 
A-Trol makes it easy and 


control for hot water 


heating. 


























Depending upon the size of 
your home; be if split-level, 
ranch or multiple dwellings, 
Gibraltar can now give perfect 


pensive to install 
room temperature control nany 


new or existing hot wate i 
ew or existing he comfort. Your recreation room, 


bedroom, or any individual 
room can be heated to your 
desired temperature. 


ibraltar 


ng system 

A thermostat in eact 
operates a correspond 
A-Trol alve_ installed 
supply piping to the 
and automatically 


temperature cost but 


Operating on low 


BX cable is required ] ta > 27 25 
lation is fast and easy 


per room 


| Econe j PRODUCTS COMPANY. INC t of Zone-A-Tro 1 223 NORTH 9th STREET * BROOKLYN 11, N. Y. 


. : EVergreen 4-7297 
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The Age of 


Illumination 
1859 -1899 


Volume One of a Two Volume 
Centennial History: “The American 
Petroleum Industry” 





by Dr. HAROLD F. WILLIAMSON 
and Dr. ARNOLD R. DAUM 


Every oil man should own The A ge of Illumination, 
a vivid panorama of the oil industry’s early years 
from 1859 to 1899. 

Every oil man can own The Age of Illumination. 
This special pre-publication offer saves half the 
retail price of the book. 





This first volume of a definitive Centennial history, 
entitled “The American Petroleum Industry,” pre- 
sents for the first time all the facts and fables, people 
and problems, defeats and victories which laid the 
groundwork for the present greatness of your in- 
dustry. 


The Age of Illumination is based on years of re- 
search into original sources, many of which have 
never before seen print. 

It contains nearly 150 illustrations and photographs 
depicting the men and events of the early years of oil. 


The Age of Illumination will make you proud to be 
an oil man. 


POwes Seawwease Se 











e i 
7 AMERICAN PETROLEUM INSTITUTE - S50 West 50th Street - New York 20, N.Y. i 
‘ . ' 
f Please send me ___.copy (copies) of THE AMERICAN PETROLEUM INDUSTRY: The Age of Illumination, $3.75 (This : 
8 represents a 50 percent pre-publication discount to the men and women of the oil industry.) i 
i a 
g [] Payment enclosed (Press pays postage) [] Please bill me a 
‘ i 
4 Name et t 

Address —— i 
| i 
i City Zone State i 
i t 


| ee Se 8 FS SS A A A A A ee ee eer | 
eloil 
oilheat, 
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Add a “HANDYMAN” 
to your furnace 
cleaning crew for 
bigger profits! «7 


ca 


The NEW, MODERN SPACE-SAVING 


EY AVOY MAN 


Mever. Sens 


Check all these 
“HANDY MAN” 
exclusive features: 


© SPACE-SAVING MODERN DESIGN 

© ONE MAN OPERATION 

© SELF CLEANING FILTER BAGS 

© FAST ALL WEATHER OPERATION 

© LOW MAINTENANCE 

e 75 Cu. Ft. SOOT HOPPER 

© CONVENIENT HOSE STORAGE 

© 2 EASY-TO-REACH TOOL BOXES 
, Phone, Wire or 

Write Today 

INdependence 3-5127 





Get your share of the profitable furnace cleaning business 
with a minimum investment that insures big returns 
The General “HANDYMAN” Furnace Cleaner is built 
with more power (up to 40 H.P.) and greater capacity 
than any other cleaner available today. Now... All resi- 
dential, commercial, institutional and industrial heating 
system cleaning jobs can be done with ease at a maxi- 
mum profit 

Investigate all the features and advantages of the Gen- 
eral “HANDYMAN” Powervac Furnace Cleaner before 
you buy furnace cleaning equipment for your shop. Send 
for our Profit Portfolio with complete information and 
prices on the “HANDYMAN” and other General Fur- 
nace Cleaners. Do it now and start profits rolling 
your way from more cleaning jobs, more repair jobs and 
more replacement part sales for a profitable 1959 


Wm. W. Meyer & Sons 


8260 Elmwood Ave., Skokie, Illinois 


ee oe ee ee oe oe ee oe ee ee ee ee ee ee eee eee ee ee ee ee ee ee oe ee, 


on’t pile it... file it! 


Keep Tools 
and Equipment 
ON FILE... 
Where You 
Can Find ‘em! 


Don't lose time and money playing 
hide-and-seek with tools and parts 

stow everything neatly, com- 
pactly, easy to reach in READING’s 
Magic Stowaway compartments... 
Removable shelves and removable, 
adjustable shelf dividers let you 
change compartment arrange- 
ments to meet your daily needs! 


. 


— eee ee ee es es ee 


business. From his OHI membership in 
Wisconsin and attendance at conven 
tions and meetings, Schaetzel told how 
he learned the advantages of auto 
matic deliveries, burner service and 
budget plans. He’s now looking into 
the advisability of adding equipment 
sales. 

He regards the gasoline-fueloil com 
bination as an excellent means of 
keeping trucks and drivers busy all 
year; all are employed twelve months 


out of every year 
The supplier’s Responsibility 


The oil supplier's responsibility to 
his dealer was covered by M. N. Vin- 
ing, Diesel Oil Sales, Seattle, who pre 
sented these recommendations: 

1. Place top marketing management 
in closer contact with marketing prob 
lems, for example, project builders 

2. Join and become more active in 
local, state and national organizations 
promoting oilheating 

3. Don't flood the market with too 
many dealers and outlets 

4. Encourage oil dealers to offer 
complete heating packages to their cus 
tomers. 

5. Equalize installation costs with 
competitive fuels in building projects 
and conversion markets 

6. Maintain market climate that jus 
tifies real selling program 

D. Robert Hayward, Grifin Fuel 
Co.. 


industry cooperative advertising pro 


Tacoma, described the need for 


grams, designed to retain present cus 
tomers, improve and upgrade installa 
tions, influence builders to use oilheat 
ing and tell oilheating’s story effec 
tively to the public. This latter would 
include emphasis on the replacement 
oilburner market 

The benefits from such a program, 
he pointed out, accrue to the entire 
industry. What is needed, though, is 
wider participation and expanded cov 
erage, augmented by better sales tac 


CUSTOM QUALITY AT 
MASS PRODUCTION PRICES! 


Get the full story of READ- 
ING's extra rugged construc: 
tion and economy at your 
truck dealer or write direct 
for illustrated brochure and 
name of local distributor. 


tics and exchange of ideas, all aimed 
at improved customer satisfaction and 
acceptance. 

The Ont of Washington banquet 
ended the program. R. G 
Economy Oil Co., Portland, Ore., re 


Lindsay, 


ceived a bronze plaque in recognition 


* Job-Planned for Oil Burner Installation and Service 


of his selection as “Oil heat man of 
‘w= — READING BODY WORKS, INC., 420 Gregg Avenue, Reading, Pau» m=% , 


the year.’ 
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FAN BLADES 
8 types. Diameters from 6” through 48”! 


Revcor provides you with one centrally lo- 
cated source for dependable service and 
fast delivery of a complete line of air impell- 
ers. With the addition of our new fan line, 


BLOWER WHEELS and the expansion of our research and de- 


Single & double inlet. 22 diameters velopment facilities, we can provide you 
from 3-27/32” to 15”, widths 1” to 15”! 


with everything you need for more efficient 


movement of air. 








HOUSINGS , 
Sizes for all Revcor Blower Wheels. AVAILABLE: 








Descriptive brochure showing the 
entire Revcor line. Write for your free 
copy today. 


NAME 
INLET RINGS 


Sizes for all Revcor Blower Wheels. 


COMPANY_ 
ADDRESS___ 


| aes __ZONE._STATE 


Reveotinc. 251 Edwards Street Carpentersville, Illinois 


a : 
al 





Superior Filtering for all 
Oil Burning Equipment! 


during 


FUEL OIL FILTERS 


There's a Kiemm Fuel 
Fitter for every standard 
burner using No. | and 


metal or glass bow! 

“Millions Since 1932." 

1. Practically no flow 
resistance—true 
depth filtration #F-4306 
. Simplified construc 
tion for simplified 
service...no tools 
required. 

. Eliminates nozzle and 
line clogging for 


FF-430 U/L out, 








whole 


efficiency 


PK-150 UA Chrome and Brushed 














chemistone 

ed porosity element assures 
crystal-clean fuel oil every 
Traps water removes dust 


: st and scale 
Klemm PRODUCTS 


Division of 
KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 Worth Damen Avenue + Chicago 47, Iilinois 


iter: 


EXPORT: Guiterman Co., Inc., New York 4 integral coil is essentially a standoff 
slectrically-heated 


CAWADA: Elgee, Ltd., Toronto 





(Begins on 


erage temperature of 143 
171 gals. of fueloil 


VA nonths. The best estimate for annual 


of 


ion worked 
a cost of 
innual cost of $51.80 


14.5¢ a gal., rep 


2 fuel oil. Your choice . .. I f the incremental 
vith an integral 
“goes t 


eat radiated t 


goes to he at tl e Wate! 


increased burner I n operating 


Zine. ncreas nly slightly as th 


sts less to buy 
operating cost for the oilfired 


parate Gas < 





OIL 


BURNER 
by 
ELECTROL 


fully 


automatic 


ELECTROL HO Series Oij Burners are designed specifically 
to burn No. 4 fuel oil and feature: 


@ No moving arms and rods, special pumps, or heaters 

@ Famous Electrol Cut-off Valve prevents after-drip 

@ Hot oil at nozzle on every burner start 

@ Standard stock items—heater, controls, valves, nozzles, pump, etc 
@ Three models, 2 to 20 gph. 

and... the finest and most complete line of #2 oil burning 


equipment including warm air furnaces, boilers and water 
heaters, from .75 to 24 gph. 


Write for "HO, No. 4 Burner" literature, or on any 
oil burner problem. 
ELECTROL BURNER MANUFACTURING CO., INC. 
RUTHERFORD, NEW JERSEY 











Technical Div. Symposium units. With oil at 14.5¢ a gal., the 


7) break even price for gas is 19¢ a 
therm. For electricity, the break even 
price is 1.39¢ a kwh. These are sim 
ply on fuel cost with no allowance for 
thr summer depreciation of the more expensive 
separate heater 


ut to 358 gals.. “Finally, there are some intangible 
advantages for the integral coil, One 
is that by running the burner through 
the summer, the basement is kept dry 
and problems of mold, rust and damp 
ompensat ness are minimized. The other its sim 
the basement ply that of having only one piece of 
nly about 33% equipment and one set of controls to 
There 


st for heating 


keep running rather than tw 





4. All parts...Hi- hot wa is relatively nstant and 


nsump Two other papers were delivered, 
but space limitations prevent their 
| hot water verage at this time. They were, 
“Laboratory Studies of domestic oil 


heating Equipment” by B. R. Walsh, 
Gulf Research and 


n Was sum 


Development, 
Additives 
and their Place in the heating oil In 
dustry” by L. H. Dimpfl, California 
Research Corp., Richmond 


Pittsburgh, and “Fueloil 
ind install; 





CONTROLLED 
TENSION 


Hydrovalve's 


TERMINALS 


FOR OIL BURNERS! 
jim 
= 


to service the hard-to-get-at 

ignitors .. . because Hydrovalve'’s 
Controlled Tension Terminals snap on 
easily. . . for strong, positive connections. 
Never too tight or too loose. 


Hydrovalve's CONTROLLED-TENSION TERMINALS — 
@ Are made of nickle-plated spring-tempered brass 
@ Have a unique double spring grip which prevents 

loose connections for greater conductivity 


@ Save time! Wire ferrules are designed for 
easier crimping and positive grip to resist pull 
exerted during installation or removal 


Hydrovalve'’s Terminals are packed 50 to a jer. 
H 1319 Utica Ave 
Vdrovalve Co. srooriyn 3, x 
BUckminster 4-1330 


YOUR OIL BURNER SUPPLY JOBBER CARRIES A COMPLETE LINE OF | 
Hydrovelve'’s ENGINEERED FOR REPLACEMENT PARTS AND TooLs! -S¢* Vow 
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235 ft.-lbs. of torque for hard pulls @ 150 
h.p.—power aplenty with top economy @ Gas- 
saving 8.0 to 1 compression ratio @ New 
weor-saving Full-Flow oil filter @ Low-mainte- 
nance valve-in-head design @ Tough forged 
steel crankshaft @ Long-lasting precision bear- 
ings @ Sturdy hard-foced exhaust valves @ 
Durable heavy-duty pistons 


gutt 


performer! 


HERE’S WHY CHEVROLET’S POPULAR JOBMASTER 6 IS 
FAMOUS FOR STAYING ON TOUGH JOBS! 


Chevy's 261-cubic-inch Jobmaster 6 offers plenty of low-cost power, valves, strong heavy-duty pistons and 
lots of hard-pulling torque, and tough components that keep it on the Stellite-faced exhaust valves are just a 
; : —— c é few of the many reasons why you can 

job long after lesser engines have called it quits. Here’s a powerplant 
o count on Chevy's Jobmaster 6 for tough 


you can trust, day after day, on hauls that demand all the grit and gutty performance and extra savings 
gum ption a truck can provide! every time there's a truck-sized job of 


, w » be don 
\ true uck engine, down to the last Here is practicality that boosts haul ork lone 


bolt, that’s Chevrolet’s famous Job ing profits. \ compression ratio of 8.0 Standard in) Chevrolet Series 60 
master 6! For proof, start with its to 1 squeezes extra pulling power from trucks, the Jobmaster gets big loads 
basic valve-in-head design. This simple every tank{ful of regular grade fuel. The (up to 19,0000 Ibs. GVW where 
vet highly eflicient construction delivers burly crankshaft, forged from high- they're going with power and torque to 
maximum fuel economy and, at the quality steel, forms an engine “back spare. Your Chevrolet dealer can tell 
same time, is extra easy to service; an bone” that assures durable perform you all about it, any time you'd like 
idvantage that helps reduce downtime ance. Precision bearings of specially Chevrolet: Division of General 
ind maintenance costs. selected metal, high-alloy steel inlet Motors, Detroit 2, Michigan 


NO JOB’S TOO TOUGH FOR A CHEVROLET TRUCK! 
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"“O-SO-TITE" 
Pipe-Joint Compound 


exe HOOK 


Used for over 25 years by oil 
heating dealers. You'll never 
have a call-back for joint leaks, when you use 
OSOTITE! Money-back guarantee. 


OSOTITE 


W. S. ANTHONY Co. 


109 BROAD ST., N.Y. 4, N.Y. § 
BO 9-4843 
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Will Demand keep Growing 
(Begins on page 58) 


A number of other refiners have 


from time to time been of consider 
able help to the local programs. We're 
particularly hopeful that they will 
come in on the regular basis 

As you can see we have something 
The 


companies that I have mentioned by 


f a geographic problem nine 
name sell substantially over two-thirds 
of the total volume in District 1 or th 
le ral ly 
smaller percentage of the fueloil vol 
District Ue or Midwest 
They're carrying more than their share 


East Coast: they sell a consi 


ume in the 


for the good of the whok 


industry 

The local programs that have been 
ipproved by the Council’s board of 
directors thus far in 1959 represent a 
total of 


well over a million dollars 


Several more are coming 

What gains can be expected for oil 
heating through the investment of 
modest amounts in a joint advertising 


> Nat 


urally, that’s the main question 


and public information venturi 


that’s what all the fuss is about. The 


earlier campaigns, now in their fourth 
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: Complete Lines 


Oil Heating Equipment. 
Write for catalogs. 
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Herco, Lancaster, Pa. 
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r fifth year, are more than ever en- 


thusiastically supported. Here are some 


t the values that they see 


The 
tact that oilheating is not a shop 


public is being alerted to 


n industry, even though it has 


n around for many years 


he employees of the fueloil dis 


rs are being impressed; it’s 


to hire the good men and to 
| the present good ones 

Oilheating salesmen move with 

pirit, knowing that the adver 


has helped to open doors for 

m 

4. As our industry gets more years 
d it we face a much larger re 

Oilburners of 

Other 


these ac 


ment problem 
li getting old 


r times are 


smen are alert te 


sali 


unts. In the coming 10 years the 
number of old jobs to be replaced will 
be two and a half times those of the 
st 10 years. These are customers we 
We'll lose 

a majority of them, if they 

is old-fashioned. A 


can help 


a lot of them, 


ilheating 
d advertising campaign 


to h ld them 


5. The fueloil distributor's banker 
has heard the propaganda of the other 
So have the architects in his 
We especially need to 


keep these groups convinced that oil- 


fuels 


community. 


heating is alive, progressive 

6. When a fueloil distributor has 
spent some of his own money on a 
campaign, he’s out to get value for the 
investment. Invariably he spruces up 
his place, his trucks, his selling ap 
peals, trains his men better 

Finally, our goals are quite simple 

1. Hold customers, 


through fine service and product, plus 


our present 

enough personal attention to assure 

our getting the replacement business 

as it 

2. Stimulate our growth 
least 

users of oil for heating 


hold 


Increases 
rate, t 


reach at 5% annually in the 


number of 
This should help to 
pr‘ fits at all levels 


3. Reach these two goals by con 


suitable 


vincing the American householder that 
oilheating is a modern facility, con 
stantly being improved, and providing 
the greatest possible comfort at a rea 


Ss ynable price 

















LAST LONGER 
GIVE EVEN HEAT 
WITH LESS FUEL 


STEAM — AVOID 
FASTER 


KEK-CLEANED BOILERS 


AiR LOCK 








KENITe 


LABORATORY 
MADISON, 


— 
~ 

'y 
fn 





CONTROLS 
M Inneapolis- Honeywell 
White- Rodgers 


Detroit @ Perfex 


Penn 





Mercoid @ General 





NEW JERSEY 


Use “CRESCENT PARTS” Service 


Serving St. Louis Trade Area 
“FACTORY REBUILT" Repair Exchange con- 
trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 





Crescent Parts and 
Equipment Co., Inc. 


MAIN OFFICE 
825-831 S. Boyle Ave. 
St. Louis 10, Mo. 


BRANCH 
1140 St. Louis Ave. 
East St. Louis, Ill. 
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IF YOU CAN DO THIS... 





Unique “twist-lock” coupling 
makes installation easy — cuts labor costs 


THE NEW METALBESTOS CHIMNEY 


is the simplest, best performing All-Fuel Chimney ever designed 


It’s a complete system, including tops and housings, for venting oil and 
solid-fuel heating equipment, gas incinerators and small fireplaces ... available in convenient, 
lightweight 18” and 30” sections with 7-inch inside diameter. 


STOCKED BY PRINCIPAL DISTRIBUTORS IN MAJOR CITIES 


See your jobber or send today 


for complete information. Tu Xe, 
Write Dept. CC-6 ‘ DIVISION 
\, \ ey 
| Ss WILLIAM WALLACE COMPANY - BELMONT, CALIF 
Frucboil 
oilhez 





FASTEST CHAMBER 


FROM CARTON TO FIRING 


So fast . . . so easy to install because there's fewer pieces. One package 

gives you everything you need including pre-cast self-leveling base or 
hearth. Designed with maximum combustion area . . . engineered for 

more complete fuel combustion—Iimmediate delivery . . . sizes es 
6/10 to 12 gallons per hour. Write for latest bulletin. al 4 




















ASBESTOS aad /NSULATING AAATER/ALS 


<a ~ 
SS ere, . 
‘a 


141 West Jackson Boulevard + Chicago 4, Illinois La / 
SOLD ONLY THROUGH BETTER JOBBERS EVERYWHERE! 


BURNER MANUFACTURERS: Outstanding new method for burning oil 
vl 2 I ra E BB oO xX Domest Commercial, “Gun Type.’ High-Low Operation. Also for gas and 
-” - horizontal rotaries. Radical departure from presente methods. Oil prices, rm 
ment policy, make imperative full b.t.u. benefits be extracted from fuel. Five 
‘ ‘ U. S. Patents granted, allowed or pending. Easily adapted to presente burner 
neloil e> oilheat mode Certain applications useful for refrig. and air cond. Requirements: Ask- 
ng $25,000. initial, advance royalty. Please do not reply unless able and will 
ing to meet this condition. Full information returned as early as possible. Box 

WANT ADS 14 





Advertisements are payable in advance 75c a line; CASH FOR SURPLUS INVENTORY! Dead inventory takes up valuable storage 


2 pace and costs you money. If you wish to clear out your surplus inventory 
minimum charge of $4.50 for 6 lines or less. f gas or oil burner controls and equipment at close-out prices, contact us Now 
a : Send list of parts and best prices to Box 1462 
No Adv A mmissions. No discounts. ' . 
” qd ertising preey Co “ “ ad . SALES EXECUTIVE and /or Salesman, available in the Washington, Baltimore 
NOTICE — Those writing to Box Numbers, address: c/o Delaware area . an — — a = to — — — = 
ind aiso to retailers as good recorc nows a orms oO reating and hring 
FUELOIL & OlL HEAT, 2 West 45th St.. New York 36. A make you a very happy employer, if you get him for a field man, zone 
manager, or salesman. Excellent references. Box No. 146‘ 
“K" FACTOR CALCULATOR. Handy, compact slide-rule. Eliminates cumber RELAY & CONTROL REBUILDING TRAINING SEMINARS. The Bert 
some charts. Speedy. Accurate. Single setting gives both K-factor and degree ) < manufacturers & distributors of the industry's most complete line 
day of usable + gs Cle Degree Day Systems, Dept. FO, 3930 58th neces a series of training sessions on oil burner control rebuilding 
creet, Woodside ew York " se who take the course to locate defects and repair controls « 
MAXIMUM-MINIMUM thermometer. Get the daily high and low temperature actOry Spx oe! ations. The Bert Cowan Company is prepared e furnish ae 
ior your area. This information necessary to secure mean temperature for re g and refinishing ites mage thon well as the parts used such rebuilding 
degree day system operation. Price $7.95. Degree Day Systems, Dept. FO, € training seminars will take place in units of two 8 bs —, in New 
Woodside 77, New York. York id subsequent days may be arranged during the sem: la tudents may 
PETROLEUM PRICE CARDS. Don't stop to figure t read. Eliminate costly Dring f — with them and pt ee gee and = back their repairec 
= ~~ 3 , r _ ss on ner egistration fee will be $50.00 in advance. Bert Cowan Co., 2 
errors. Card shows amounts from 1 to 999 gallons, and bridged from 1000 Bedford Avenue. Bellmore N. Y. Phone SUnset 1-3 2 
to 9000 gallons, Will pay you to send for our circular. Degree Day Systems ce 

Dept. FO, Woodside 77, New York A SIMPLIFIED DEGREI DAY SYSTEM. Nor a calculator. Just a twist of 
ee ‘ the al tells you t scheduled del date. $8.50 pays for charts and suf 
ALL WEATHER METER TICKETS imprinted with your name, address and plies for 200 reel $9.00 nec f Miss “en anes afeniiod in ‘10 day: 
telephone. 1000 sets (3 part) only $18.00. Allow 10 days in busy heating ; + weed. Gee aw “Aa” on eae page Feb. & Mar a Beasch Ane 
season. Advise make and model of truck meter, Degree Day Systems, Dept. FO matic Delivery rte m. P O Box 14 Floral Park, L 1 N. Y ‘ 
Woodside 77, New York : : . ; 


- MR. BURNER MFG.-MR. OIL RETAILER Can you use a man of 55 wit 
ca cog Reng available for inmotion, shipment. Heating and oil burner ears’ experience servicing No. 2. No. 4 and No. 6 burners, surveying 
ma i rder ft insp - 

macerials Sosm, burner service record Cards, service Order forms, inspection nd installation, boilers and hot water. Recommendations from respected and 
information form, survey sheet and others, Send for samples, no obligation . 


r pons ble r s$ t * 4 us oO 4 lo Ga 
Write Depe. FO, Degree Day Systems, Woodside 77, N. Y fc 5 ty saean yo ag ng 147 7 ee ee ee eee ree 
DECALS—Service, nameplate or truck lettering and trademark decals made to FOR SALE: Water tube boiler, 125 psi pressure, 200 sq. ft. heating surface 
Lavoe -—* + ~ to Ses some, ——s = nomi 2 a or large with rotary oil burner, steel base. controls. Certified output, 40 Hp. Burns 
ee ee Lee er eee ete atvey ak Park, N oil or lighter, Central Fuel Co., 403 E. 25th St., Baltimore 18, Maryland 
| wg Re Py fear nem mag “nr ye i Big gpg Ben OPERATIONS CONSULTANT available in August for survey. We operate 
‘ , ~: < 2 F : exclusively in the fuel oil area, specialize in field operations. If you are losing 

and durability. Low priced. Easy to apply, Write for samples. Allied Decals, Pree eo hel O hece ‘wmped : 
Inc ; 8398 Hough Avenue Cleveland 2 Ohio T » y m service we can ip you ur complete on-the-spot survey exposes 
. ec ride costs and outlines constructive counter-action. Included are investigations 
TURN YOUR SURPLUS INVENTORY of stoker, oil burner or gas controls ervice and oil dispatching; personnel habits, including in-the-basement check 
into cash. Mail lise and price to Box 885 1 servicemen plus classroom tests; service inventory; labor relations; customer 
WANTED—to buy Retail Fuel Oil Busir k yunt | re ns; promotion and advertising. All analysts have solid background in 
held in strict confidence. Write Box 0 iel oil Operations management. Special survey covering service department only 
SERVICE MANAGER WANTED. Must be qualified a ca aa lable if desired. All reports include outline of several means to combat 
department for heavy and light oi *y : aid th ‘axacianen etitive fuels in your specific area. Rates scheduled according to your gal 

Connecticut. Give full resume rit » Be lonage. Write Fueloil Coordinators, P. O. Box 301. Westport, Conn 
AREHOUSE—Low rates—central Connecticut receiving, shipping and invoi 
ervice via rail or truck. Sales rep. available. The Franklin Terminal Cort 
The Rackliffe Co., New Britain, Conn. BA 9-1691 


AV AILABLE—Complete facts about pulsation-free, silent, combustion. Write 
letterhead for your free copy of detailed, technical, article about a new 
reak-through” in the field of high-pressure gun burners 0.65 to 1.75 GPH 
p. guaranteed pulsation-free with no extra venting regardless of poor draft 
wit a ind with nozzle from 100 to 200°F. cooler. This performance you need t 
eat fast-growing gas-heat competition. The technical write-up we will send 
from nationally known maker. It is definitely ‘‘must reading’’ for 


OFM Researchers and Engineers, Fuel Oil Retailers, Oil Heating Equipmenr 
Only G/A Has These Advantages Dealers, Service Managers and up-and-coming Installers. Don't miss out on this 
2 “i ee write right now. Box 1473, for ““Break-thru 

@ 30 HIGH . 16'2 below joist. MANUFACTURERS’ AGENTS now calling on heating wholesalers wanted t 
@ INSULATED JACKET represent one of the pioneer manufacturers of portable vacuum furnace clean 
@ CIRCULATED. FILTERED AIR equipment, Liberal commission, protected territory. Please give personal 
t ines handled and area covered in first letter. Write to W. B. Fitzgerald 

@ QUIET OPERATION ‘ | >? : ; 
eo 


cuum Cleaner Company Stevens St, S.W Grand Rapids 
OIL-FIRED RETURN AIR OPENING . . 

85.000 Btu Output to facilitate a return-duct if used. port are invited to quote for oilburner parts, such as pumps, fans, tran 
Get the e@ EASY ACCESS... formers, etc. in quantities of 1,000 pieces, delivered fob New York. Box 147 
complete story .. . for filter removal or furnace service ANTED Position as installation and service manager—20 years’ experience 
CALL, WRITE from top. heating, oil and gas t 


burners, can layout warm air or wet heat installations 
OR WIRE NOW: © PRE-ASSEMBLED & WIRED Service a trouble-shooting a specialty. References, Would consider supply 
3 house. Box 147 


GENERAL AUTOMATIC PRODUCTS CORPORATION = WANED: MANUFACTURERS’ REPRESENTATIVE—all areas—bs fase 


a a s growing and aggressive manufacturer of a very competitive line of Domest 
2300 Sinclair Lane, Baltimore 13, Md. Oil-Gas-Steel Heating Boilers and Baseboard Radiation. High Commission 
. ORleans 5-7500 ontact Mr. Nelson, Crown Industries, Inc 1410 N. Delaware Ave., Phila 


delphia 2 Pennsylvania 
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THE U.S. TREASURY SALUTES THE PETROLEUM INDUSTRY 


—and its thousands of employees who help strengthen 
America’s Peace Power by buying U.S. Savings Bonds 


People in America’s petroleum industry take pride in the 
vital role of their products and services in the national 
defense and domestic economy. This year the petroleum 
industry celebrates its first century and features the slogan 
“Born in freedom . . . working for progress.” 

Thousands upon thousands of these people find personal 
satisfaction, too, in helping to strengthen America’s Peace 
Power through regular purchase of U.S. Savings Bonds. 
The use of the Payroll Savings Plan makes this sound prac- 
tice convenient and easy. 

If your own company does not have a Payroll Savings 
Plan in operation at present, take one of these two easy 
steps to start one and help your people to “Share in 
America.” Your State Savings Bond Director is anxious to 
help. Telephone him now. Or write to Savings Bond Divi- 
sion, U.S. Treasury Department, Washington, D. C. 


L. P. HOLLAND, skilied refinery technician, is typical of thou- 
sands of key employees in this field who are buying U.S. Savings 
Bonds regularly. Mr. Holland, through his company Payroll Savings 
Plan, is making a personal contribution to the Peace Power of our 
country. 


This Space Contributed By 


>. — i FUELOIL & OIL HEAT y 


bE semesb 
|e igrecacactte wcrc: coeemomatttece S| 


gone 


bd 


THE U.S. GOVERNMENT DOES NOT PAY FOR THIS ADVERTISEMENT. THE TREASURY DEPARTMENT THANKS, FOR THEIR PATRIOTISM, THE ADVERTISING COUNCIL AND THE DONOR ABOVE. 








HAY WARD 


Rotary Atomizing Burners 
¥%, to 12 Gph 


Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 


Pressure Atomizing Burners 
V, to 10 Gph 


Boiler-Burner Units 
200 to 2000 Sq. Ft. EDR Steam 


Write for franchise information: 


HAYWARD OIL BURNER CORP. 
19 Spring Street, Taunton, Mass. 
Branch Office 
86 Kirkland St., Cambridge, Mass. 











Air Conditioning & 
Refrigeration Instituce 


American Petroleum Institute 
Anthony Company, W. S$ 
Applied Mechanics Company 


-B 


General 

Bacharach Industrial Sceinaia? 
Instrument Company 

Bell & Gossete Company 


Bethlehem Foundry & 

Machine Company 
Boston Machine Works Company 
Bradenburg Company 
Ralph N 

nside Front ¢ 
Meter Company 


Brodie Company 


Budget 


Burnham Corporation 
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Carrier Corporauon 
Chevrolet Motor Division 


Crescent Parts & 
Equipment Co., In 


D 


Degree 
Delavan 


Dewey Gas Furnace ( 


Day Systems 

Manufacturing Compa 
ompany 
Dielectric Products 


Dunkirk Radiator Corporation 


i 


Econo Products Division 
Viking Instrument Company 

Eddington Metal Specialey Cx 

Electrol Burner Mfg. C« In 


eveco ADJUST-ODRAFT 


Fully adjustable for precise accurate setting 


and instant response to draft variations 
ADJUST-O-DRAFT is quality constructed. A 
cast aluminum ring with built 
brass 
insure lasting 


n stops, con 


cealed solid bearings, and other 
dependability and 


INSTALL 


features 
efficiency when you 


ADJUST-O-DRAFT. 


UIUAL 
\ zz, 
MANUFACTURING CO. 


45-16—i62nd St 


maximum 


Available in sizes from 
5 thru 12 inches 





Flushing, &.1., N.Y 


SERVICE 
TRAINING 


DAY RESIDENT Training 


EVENING RESIDENT Training 


HOME-STUDY RESIDENT Courses 


HOME STUDY Courses 


f ation 
e for FREE in orm 





Writ 
and Sample Lesson 
No cost or obligation 


HOPS SCHOOL 
n 10, Mass. 
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Spartan Electric 
Spencer Heater Av Corp 
Steinen Manufacturing ¢ Wao 
Srewart-Warner Corpe 

Sun-Ray Burner Mfg. Corp 


Sundstrand Hydraul 
Yiv. of Sundstrand Corp 


Tankit Company 
Thermolok Mfg. Co., In 
Thrush & Company, H. A 
Saving Fills, Inc 
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I Cleveland 
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Treasury Department 
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Underwood Corporation 
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Waltham Oil Burner ¢ 
Webster Electric 
William Wallace Company 
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Windmaster Div 
Worcester Brust 


ompany 
Pe trol Inc Company 
Plast & Appliance Company 
Power Flame Division, Inc 
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: 1 , TE : CAST TONGUE & GROOVE 
COMBUSTION CHAMBERS 
QUICK HEAT 


HIGH 
SIDE WALLS 
LONG LIFE es 


DOUBLE SEAL 
MONOGRAM has... 


FLOOR & WALLS 
L 
285 Standard Designs and ° 

sizes of LITE-CAST Insulating | PRE-CAST FLOOR 
Refractory Combustion Cham- . 

bers for ALL Boilers and AIR SPACE 
Furnaces. BENEATH FLOOR 

-75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO., INC. 


731) NORTH 35th STREET, PHILADELPHIA 4 PA 





Ne. 2075433 


U.S. Pat. 





ST 
CHOICE 


OF THE INDUSTRY 


SINCE 1926 


PRECISION NOZZLES 


WHAT IS MONARCH PRECISION? Exclusive machines designed and manufactured by Monarch permit 


} ar nozzle production to tolerances of 1/10,000 of an inch... certain critical dimensions within 
even closer limits! This, plus individual testing on oil is your assurance of perfect nozzle performance 


WHAT DOES MONARCH PRECISION MEAN TO YOU? EXTRA PROFIT on service contracts! Preci- 
sion-made, precision-firing Monarch Nozzles eliminate excessive costs on call-backs due to faulty nozzles. 
EXTRA ECONOMY! Eliminate trial and error with 

Monarch Nozzles. You can depend on them for uniform 

fires ...and continuing proper performance even after 

mg use. 

E XTRA SATISFACTION! You have the double-satis- 

faction of a more profitable service operation, and cus- 

tomers with full scuiiaaee in you! 


ALWAYS INSIST ON MONARCH PRECISION NOZZLES! 


AIR MIXING EQUIPMENT 


COMBUSTION HEADS: 

G-81-C Head is as easy to install as an ordinary Air 
Cone and Stabilizer, Produces high COs with no 
“adjustments” to get out of order. For 378’ or 4 
1. D. Air Tubes. 


CONVENTIONAL: 


MANUFACTURING WORKS, Inc. Bladed Cone Rings and four blode Stabilizers for 


ordinary Air Tube replacement from 31/2" to 8" |. D 


2503 E. ONTARIO ST., PHILADELPHIA 34, PA. et nee ener 


Also available: Flame Mirrors, ‘24 and 


Canadian Agent Except B. C “48"' Nozzle Boxes, Racks, Wrenches, etc 


E. S. Gallagher Sales Ltd., Toronto 15, Canada 
Exclusive Agents in all of Europe, Great Britain, 
Ruatilid eal Mew Zeclond DEALERS: Buy from your Monarch Jobber. Write for Catalog “0” 


REMEMBER: It costs more to clean a nozzle than to replace with a new, precision, guaranteed-uniform Monarch Nozzle. 





The family has grown! 
...in size...in importance 


The addition of a new and finer McDonnell 2-inch valve rounds 
out a line of safety relief valves for hot water space heating boilers 
that fulfills a vital need supremely well. 

To know how true this is go back over the modern history of 
relief valves. With the rapid increase in closed systems, casualty 
companies, the National Board, and ot concerned with boiler 
and heater safety went to work .. . and the net result was today’s 
commendable A.S.M.E. Boiler Code calling for certified Btu-rated 
relief valves. 

Closely following this work, McDonnell & Miller developed 
the first of all Bru-rated relief valves. They were not only first into 
the field; they are still first. They not only conform to the letter of 
the code; they go beyond this: introduce new standards of their own. 


New Bulletin P-33 gives up-to-the-minute facts 


e A new bulletin shows why and how the entire rated capacity of 
McDonnell Relief Valves is obtained without diaphragms or 
other auxiliary lifting devices. 

e It shows how this operation—this operation so basic to safety 
—is ideally accomplished by using specially calibrated “‘low rate”’ 
springs, matched to disc area to give smooth precise lift and tight 
closure. 

e It explains the widely adopted McDonnell principle of progres- 
sive settings that keeps discharge in step with function... small 
valve relieving normal expansion; large stand-by valve ready for 
the emergency. 

These and many more significant facts are covered in the bulletin. 
Note the accompanying table listing a valve for practically every 
boiler—McDonnell quality straight across the board. 


MSDONNELL & MILLER, Inc. 


MSDONNELL 












For Hot Water Space Heating Boilers 


McDonnell Boiler Size Opening 
Valve No Btu./hr. Pressure 


230-% IN.-3C 303,000 
240-% IN.-30 513,000 
230-1 IN.-30 743,400 
240 0 910,000 
230-1 IN.-30 1,025,100 
240-1'/2 IN.-30 1,560,000 
240M-3 2,313,000 


240M-4 2,710,000 


240-2 IN.-30* 3,130,000 
240-2 IN.-36* 3,550,000 


*Recommended installation 
36 Ib. opening valve, with smaller 


auxiliary valve set at 30 Ibs. 


for thermal expansion. 


Send me a copy of new Bulletin P-33 covering McDonnell 
Safety Relief Valves for hot water space heating boilers. 


COMPANY NAME 
STREET ADDRESS 
CITY, ZONE & STATE 


BY 


Mail to: McDonnell! & Miller inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 





